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Tapping the Low-Cost Housing Vein 








The potential demand for new homes in this coun- 
try may be likened to veins of ore in a mine, according 
to the theory of a North Dakota lumber and building 
material dealer who has done a lot of thinking on the 


This house, built by A. Drabek, Wahpeton, N. D., cost complete $3,500. With- 
out sun room it could have been built for $3,000 


subject, backed by intensive study and research; all 
of which has led him to the conclusion that underly- 
ing the visible “top crust” of demand for homes cost- 
ing say from $3,000 upward there is a sub-stratum of 
“invisible demand” for homes ranging downward 
from that figure. He believes that 
this vast deposit of “pay dirt” 
ought to be tapped, and that the 
retail lumber and building material 
dealers of the country are the ones 
to do it. This dealer, whose name 
is A. Drabek, and location Wahpe- 
ton, N. D., believes that the reason 
many people who earnestly desire 
to have homes of their own never 
attain their ambition is that they 
can not see their way to carry the 
“excess baggage” which he says 
most of the houses built at prevail- 
ing standards represent, 
whereas if they could be shown 
how to own good, livable homes 
on what he calls a “dividend-pay- 
ing’ basis, they would eagerly respond. He argues that 
while homes in the higher-cost brackets are fine for those 
who are able to carry the “excess baggage,” just as 


cost 


expensive automobiles are desirable for those who can 
afford them, the man who can not “carry” even a 
moderately costly home ought not to be barred from 
owning one that is within his range. 

bile field, if a 


In the automo- 
man can not af- 
ford one of the more expensive 
makes he can buy an_ excellent 
car, that will admirably serve his 
every need, at a cost well within 
his reach. The same principle, 
Mr. Drabek thinks, should apply 
in the housing field. And this is 
not merely a theory with him, for 
he has tested it out in his com- 
munity by building and_ selling 
numerous homes of the “divi- 
dend-paying” type which he ad- 
vocates. His ideas are lucidly set 
forth in a fictitious telephone di- 
alog which, under the heading 
“Excess Baggage,” was recently 
published in his home - town 
newspaper, the Richland County 
Farmer-Globe. Believing that the arguments advanced 
will prove interesting and suggestive to many dealers, and 
perhaps lead them to consider ways and means for tap- 
ping this invisible reservoir of demand for lower-cost 
homes, portions of the imaginary telephone conversation 
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A row of six typical "dividend-paying" homes, all in the same block, built by 


A. Drabek, Wahpeton, N. D. 


are published elsewhere in this issue. The dialog is a 
forceful presentation of this North Dakota retailer’s thesis 
of good homes at low prices. | Please turn to page 24. | 
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sells the leaders... 


in the retail yard, millwork and in- 
dustrial field through the country. 
Our customer list is a veritable 
"who's who" of buyers of 
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IDAHO WHITE PINE, PONDEROSA PINE, 
WHITE SPRUCE, DOUGLAS FIR, WESTERN 
HEMLOCK. RED CEDAR SIDING, AND 
SHINGLES. 





WHITE PINE MILLS: Winton Lumber Company, Gibbs, Idaho: PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, 
| SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas, Manitoba. Oregon — Somers Lumber Company, Somers, Montana. 
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Crowell’s Long Leaf has earned renown because of its 
unvarying excellence through nearly half a century. Two ae 
of the finest mills in the South are maintaining the Crowell . ro cts: , we have TT 
standards of quality, with three generations of manufactur- 
ing experience and a plentiful supply of Virgin Calcasieu 
Long Leaf Timber for the years to come. Whatever your 
needs in Long Leaf—from small mouldings to huge timbers 

you'll make no mistake in selling Crowell’s Longleaf 
Where Long Leaf Excels. 


The Crowell & Spencer Lumber Co. Ltd. . 
AND : P 

Meridian Lumber Company, Ltd. D 7 
General Sales Office: LONG LEAF, LA. : 


E. H. Williamson, General Sales Manager. 
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Lumber Industry Getting Set to Meet Its Oppor- 
tunities -- Building Revival in the Offing 


AV ING definitely decided to decline 
LH the opportunity offered to operate 

under a Code as provided in the 
new NRA, the lumber industry is turn- 
ing its attention to ways and means of 
retaining the desirable features of the 
Code and at the same time holding and 
increasing the markets for lumber. The 
conferences held in Chicago a fortnight 
ago were of real significance to the indus- 
try. They brought into the open some 
of the menacing problems that will have 
to be overcome and with them some of 
the splendid opportunities that lie ahead 
if the industry displays the foresight, the 
courage and the initiative that are neces- 
sary if these opportunities are to be con- 
verted into actualities and come to a full 
fruition. 

An observer on the sidelines, however, 
can not fail to be impressed with the 
thought that there is an amazing condi- 
tion of lethargy and apparent indifference 
evident among members of the industry, 
the result no doubt of a reaction follow- 
ing abandonment of the Code and release 
from Government control. This condi- 
tion, temporarily, at least, is making dif- 
ficult the consummation of plans for co- 
operative activity through the regional 
and national associations for the promo- 
tion of lumber. 

There are many outstanding members 
of the industry, representing both large 
and small operations, who are keenly 
alive to the necessity of organized effort 
and who are both willing and anxious to 
do their full part, in personal effort and 
in financial support, toward putting the 
associations in position to do an effective 
job in behalf of lumber, and it is sin- 
cerely to be hoped that their example may 
be followed by the industry generally. 
This is no time for indifference, for lack 
of interest, or for a feeling that asso- 
ciated effort is not necessary or not worth 
while. 

These really are great days for the lum- 
ber industry. It faces opportunities fully 
as significant as those that lay before the 
pioneers. They are along different lines 
and require different treatment, but they 
are as much of a challenge to the wisdom, 
the ingenuity, the courage, the vision, the 
leadership of present-day lumbermen as 
were those that were so splendidly met 
by the sturdy pioneers who were respon- 
sible for the development of lumber man- 
ufacturing and distribution into the sec- 
ond largest industry in the country. 

If the lumber manufacturers fail to 
rally to the support of the National Lum- 
ber Manufacturers’ Association, both 


financially and in active personal co-oper- 
ation, they will make it just that much 
more difficult to retain present markets or 
to enlarge the demand for and the use of 
lumber. Support of the National, of 
course, means support of the regional as- 
sociations, for, under the present set-up, 
the National is a federation made up of 
the regional organizations. Ambitious 
plans are in the making that give prom- 
ise of excellent results. To fail to pro- 
vide the means for making these plans 
effective would be almost fatal. 

Hand in hand with support of asso- 
ciated effort should go individual en- 
deavor. Togethér these make an invinci- 
ble team. 


HAT THE building industry is be- 
i ginning to stage a real come-back is 
no longer a matter of doubt. Even 
in some of the larger cities where home 
building, particularly, has been practically 
at a standstill for the last few years, there 
are evidences of a revival that is begin- 
ning to attain important proportions. 
True, compared to the statistics of the 
boom years just prior to 1928, building 
figures of today seem small, but in per- 
centage of gain over the last three years 
the building reports assume respectable 
and quite pleasing proportions. Retail 
lumber and building material dealers in 
many sections have reported gratifying 
increases in their volume of business, and 
in numerous offices where blue-prints, 
specifications and estimates have been 
conspicuous by their absence, they once 
more are coming into evidence and in 
pleasing numbers are being translated into 
actual orders, and it is really true that 
once more “the sounds of the saw and 
hammer are heard in the land.” Grad- 
ually, too, a modified type of architecture 
is finding favor with the public. This de- 
velopment is aided by the easy adaptabil- 
ity of wood to any architectural design. 
FHA may be a little slow in function- 
ing for the purpose for which it was par- 
ticularly designed, but it has done a fine 
job of publicity and has accomplished 
much in getting the people “home-owning 
minded,” if that expression may be per- 
mitted. An interesting and gratifying 
feature of the rapidly growing home- 
building revival is the increasing interest 
of private investors in home mortgages. 
Private capital is being made available for 
home financing, and more and more 
homes, the financing of which is not de- 
pendent upon FHA, are getting under 
way. There can hardly be any doubt that 
the building business is going to be good 


for the balance of this year, and much 
better in 1936. 

This situation is opening up great pos- 
sibilities for the manufacturers of lumber 
and all materials that go into the building 
of homes. While there is certain to be 
a lot of building, the business will hardly 
be handed out on a platter, nor will it in 
great volume come unsolicited. There is 
an opportunity here for effective manu- 
facturer-dealer co-operation, and, not the 
least important, by any means, there is op- 
portunity for profitable and effective use 
of advertising space. 

Notwithstanding strikes, unwise legis- 
lation, freight rate controversies, distri- 
bution problems, strenuous and sometimes 
unfair competition, lack of organization 
and various and sundry other problems, 
the lumber industry, with its face for- 
ward, is on the way out, slowly advancing 
to better conditions and better times. The 
building revival is providing the greatest 
incentive for wider promotion and bet- 
ter merchandising. 

+ 2 ees 


HAT was found to be an impossi- 
W ble task during two years of con- 

stant effort under NRA and the 
Codes was discovered to be comparatively 
easy of accomplishment in one day when 
representatives of the three great branches 
of the lumber industry sat around the 
conference table in Chicago recently and 
thrashed out their distribution problems 
unhampered by poorly informed and ill 
advised Government supervision. 

In this day of discussion, representa- 
tives of the retailers strove valiantly and 
with determination for what they con- 
ceived to be right and to their best in- 
terests. Just as valiantly did the whole- 
salers contend for their rights and pre- 
rogatives. Likewise was this true of the 
manufacturers. One listening to the dis- 
cussions and not familiar with the calibre 
of the men who represent leadership in 
the lumber industry might have thought 
that a mutual basis of understanding could 
never bé reached. But it was. Under the 
direction of an able chairman and in a 
commendable spirit of “live and let live” 
a distribution statement was evolved that 
on a final vote was given the unanimous 
approval of the conferees. This state- 
ment, printed in full elsewhere in this 
issue, reflects a mutual understanding, 
compliance with which will be entirely 
voluntary, but which represents the best 
thought of the industry as a basis for 
satisfactory trade relationships between 
manufacturers, wholesalers and retailers. 

The industry is to be congratulated 
upon this accomplishment. 
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est Coast Strike Situation Is Mixed 


Some Mills Are Running Though Majority Remain Closed—Longshore- 


men Refuse to Handle Lumber—Operators Cold to 


Seattle Mills Continue Idle 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., July 2.—Seattle sawmills 
entered the ninth week of the lumber strike 
with no move being made to start operations. 
Production reports of the West Coast Lumber- 
men’s Association and press reports from other 
districts in the fir region show that operations 
at other points are increasing daily. Tacoma 
plants are operating with about 70 percent of 
normal employees and protection of the State 
police and guards, with the number of men 
going back to work increasing daily. Other 
points are starting with varying degrees of suc- 
cess. Some have started with State protection 
and others have signed agreements with the 
Union. All have granted wage increases con- 
stituting a 50 cents an hour minimum. It is 
expected that production will continue to in- 
crease unless longshoremen refuse to handle 
lumber from mills that have resumed. The 
Longview plants of the Weyerhaeuser and Long- 
Bell companies were operating with about 900 
men back at work. The Bloedel Donovan mills 
at Bellingham are operating the lumber plant, 
but the shingle mill is still closed. The Bay 
City Lumber Co. and Harbor Plywood Co. at 
Grays Harbor are operating with small crews. 
The regional labor board appointed by Secre- 
tary of Labor Perkins has arranged for officers 
in the Custom’s Court here and has appointed 
a secretary; but formal hearings have not been 
announced. 


1,200 Back at Work in Tacoma 


[Special telegram to AMERICAN LuMBERMAN] 

Tacoma, WaAsH., July 2.—Approximately 
1,200 men were reported working in fourteen 
woodworking plants here today. This is the 
largest number employed since the plants re- 
opened under National Guard and State Police 
protection. A spokesman for the operators said 
that the crews are now better than 70 percent 
of normal. This is denied by strike spokesmen, 
who charge the operators are padding their 
estimates of men employed. Little violence is 
reported. 

From Longview, where Long-Bell and 
Weyerhaeuser mills re-opened yesterday, re- 
ports state that about 1,000 men are working. 
This is about one-half of normal crews. On 
Grays Harbor some plants are reported operat- 
ing with skeleton crews. 


Longshoremen Still Refusing to 
Handle Lumber 


Tacoma, WasH., June 29.—Although union 
longshoremen here returned to work Tuesday, 
aiter one day of idleness in protest against Gov. 
Clarence D. Martin’s action in placing the 
Washington National Guard in charge of pre- 
serving law and order in Tacoma, there has 
been but little waterfront activity affecting Ta- 
coma lumber mills during the week. 

The longshoremen did not report for duty 
Monday at the various docks when, as they 
went to work, they found guardsmen stationed 
at strategic points leading to the lumber mill 
and waterfront area. At first, the longshore- 
men said they would load no ships in this har- 
bor while guardsmen were on duty in Tacoma. 
Later, after considerable discussion, they modi- 
fied this, and agreed to work cargo on ships 
berthed where they would not be subjected to 
domination by guards or incur the possibility 
of gas attack as the result of bombs thrown 
by the guardsmen. 

The longshoremen are steadfastly refusing to 


handle lumber of any description during the 
strike, and consequently there has been no wa- 
ter movement of lumber cargoes this week, even 
though most of the mills here are operating at 
least part time. 


Longview Mills Are Operating 


[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, OreE., July 2.—The Weyerhaeuser 
and Long-Bell mills at Longview are now op- 
erating and enrolling more men daily and con- 
ditions there should soon be normal. In Port- 
land three of the major mills are operating near 
normal, three in a limited way and three are 
idle. Those operating are on a new basis of 
50 cents minimum an hour and a 40-hour week. 

Logging camps are down for the Fourth of 
July holiday. A few will resume next week, 
but several will be idle until after the forest 
fire hazard season. 


Operators Think Federal Media- 
tion Not Needed 


Tacoma, WaAsH., June 29.—Announcement 
from Washington, D. C., of appointment by 
Frances Perkins, secretary of labor, of a media- 
tion board for the lumber strike, was greeted 
with silence by lumber operators here. Those 
whose plants are running indicated, however, 
that they were confident of going ahead with 
increased crews on the basis of requests of a 
majority of employees. Elsewhere in the Pacific 
Northwest, operators have turned a_ cold 
shoulder to the suggested mediation. 

Although the Tacoma operators held no meet- 
ing to consider the injection of the mediation 
board into the strike picture, some operators 
individually expressed inability to see the need 
of the board, declaring they were proceeding 
to resume production in accordance with the de- 
sires of the majority of their workers, with 
whom they had come to an understanding on 
a wage advance. 

In a public address in which he stated flatly 
that he would not deviate from his guaranty of 
complete protection for lumber and logging 
camp workers who return to their jobs under 
agreements with their employers, Gov. Clarence 
D. Martin commented on the proposal: 

It has been proposed that the question be 
submitted to arbitration. Very well, I still 
am willing to co-operate and join in arbitra- 
tion for those mills whose differences remain 
unsettled, but I would not presume to con- 
sider or suggest arbitration for those mills 
which have worked out or accepted agree- 
ments with their employees, and under which 
men are entitled to work. I insist on respect 
for collective bargaining, for peaceful pick- 
eting, for the right to strike, even for the 
privilege to quit—and I do not admire or 
support that employer who would take ad- 
vantage of the situation to beat down wages 
—but also I shall continue to demand respect 
for the right to work. 


Plywood Plant Resumes 


PorTLAND, OreE., June 27.—Operations were 
resumed on a large scale today at the plant of 
the Vancouver Plywood & Veneer Co., at Van- 
couver, Wash., as a result of an agreement 
between the owners of the factory and leaders 
of the striking plywood workers’ union. The 
agreement provides for a minimum 50-cent 
wage scale, a 40-hour week, and recognition of 
the union for: collective bargaining with em- 
ployees who are affiliated with the union. The 
minimum pay was formerly 47% cents an hour. 
Within a week's time it is expected, the plant 
will be running at full operations. 


Mediation Proposal 


Many Tacoma Plants Resume; 
Workers Protected 


Tacoma, WASH., June 29.—With eleven lum- 
ber mills and woodworking concerns operating 
at least a part of their plants here, approxi- 
mately 700 of the city’s more than 2,000 saw- 
mill workers are reported to be back on the 
job. The men are working under protection 
furnished by the Washington National Guard 
and by the Washington State Patrol, the State’s 
motorized police organization. 

This is a substantial increase over the num- 
ber of men that went back to work when the 
mills opened Monday morning of this week 
under protection of national guardsmen and 
State patrol officers. Six plants opened Mon- 
day, and the number has increased daily since. 

So far, there has been little violence and no 
serious injuries have been reported. The na- 
tional guardsmen and State patrolmen are 
maintaining a close watch at mill entrances 
and on streets and strategic bridge approaches 
into the sawmill district along Tacoma’s water- 
front. During the first few days they were 
on duty the strikers continued to maintain 
their picket lines, but these subsequently were 
withdrawn. 

Both Monday and Tuesday, the guardsmen 
and State officers used tear gas and smoke 
bombs to disperse crowds that assembled near 
the bridge approaches. No one was injured, 
but the crowd retired weeping. 

Approximately five hundred national guards- 
men commanded by Brig. Gen. Carlos A. Pen- 
ington, and between sixty and seventy State 
patrolmen under the personal command of 
Chief William Cole, are preserving order. 
Most of the national guardsmen are from east- 
ern Washington. It is the third time since the 
World War that the Washington National 
Guard has been called into action. The first 
time was after the Armistice Day massacre 
in 1919, when I. W. W. members fired into an 
American Legion parade at Centralia. The 
second time was in August of 1933, when 
guardsmen were called out to settle labor dif- 
ferences among Yakima Valley orchard work- 
ers. 

Plants that opened Monday included the St. 
Paul & Tacoma Lumber Co., Wheeler-Osgood 
Sales Corp., Peterman Manufacturing Co., 
Mutual Fir Column Co., Henry Mill & Timber 
Co. and the Clear Fir Lumber Co.’s door plant. 

Mill operators were unanimous in expressing 
gratification at the response of their employees 
to the call to return to work on Monday. 

On Tuesday, additional plants opening in- 
cluded the Buffelen Lumber & Manufacturing 
Co. and the Northwest Door Co., which added 
part crews, bringing the total of operating 
plants to eight. No disturbances were reported 
about the plants. 

Some instances were reported of workers be- 
ing beaten in the vicinity of their homes, but 
this quickly terminated when State patrolmen 
drove through the residential districts all night 
in radio-equipped cars prepared to respond to 
trouble calls from any part of the city. 

The total of operating plants was brought to 
10 Wednesday when the planer factory of the 
Tacoma Harbor Lumber Co. and the box fac- 
tory of Sizer & Co. resumed. 

Resumption by the Mountain Lumber Co. on 
Thursday brought the total to 11. In addition, 
six more plants, including five sawmills and 
a box factory, are advertising for men who 
wish to work, and presumably intend to start 
soon. 

(Continued on Page 45) 
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Testimony Taken by |. C. C. in Lumber 
Freight Rate Case 


Proposed reductions in freight rates for all- 
rail shipment of lumber from the West Coast 
and Inland Empire regions to destinations in 
Central Freight Association, Trunk Line and 
New England territories, which if approved by 
the Interstate Commerce Commission will re- 
sult in extending the present 72-cent Chicago 
rate to all United States points east of the 
Illinois-Indiana State line and north of the 
Ohio River (where present rates range from 
82% to 90 cents a hundred pounds), were given 
exhaustive and detailed examination at Chicago 
last week, in an I. C. C. hearing conducted by 
Commissioner Claude R. Porter and Examiner 
David Copenhafer, at the Sherman Hotel. 

Because it is a matter of vital importance to 
practically all producers of lumbef, and to most 
of the railroads, attendance at the hearing was 
large and the taking of testimony lasted 
throughout the week. The 131 exhibits ranged 
in size from part of one page to a maze of 
figures requiring fifteen large sheets for pres- 
entation, and four of the exhibits consisted of 
samples of wood, including one entire set of 
box shook. Obviously, therefore, a detailed re- 


matter before August is highly improbable, and 
it may not be reached until a later month. 
Transcontinental railroads had announced that 
the 72-cent “blanket” rate for destinations east 
of Chicago would go into effect June 10, for 
a trial period of one year, but this drew a storm 
of protest sufficiently intense from lumbermen in 
other producing areas and the railroads serving 
them, and from water carriers, to cause the 
commission on June 8 to suspend application of 
the tariff until Jan. 10, 1936. The proposed 
reduction applies to “lumber, a product of saw 
and planing mills, not further advanced in manu- 
facture than by sawing, resawing, passing 
lengthwise through a standard planing machine, 
cross-cut to length, and end-matched.” Exhibit 
No. 1 at the hearing listed a number of items 
as specifically covered by this description. 
Testimony of representatives of the trans- 
continental carriers, and of the eastern roads 
which would participate with them in this tariff, 
was introduced to show that the bulk of ship- 
ments of this type of lumber to the eastern sea- 
board and adjacent territory has been taken 
from the railroads, since 1920 when extensive 
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Map showing the area (enclosed by black line) into which the suspended tariff would apply a “blan- 
ket" rate of 72 cents a hundred pounds, on lumber shipped from the Douglas fir and western pine 


producing regions. 


Present freight rates from the West Coast are also indicated. This is one of the 


exhibits offered by western lumbermen at the |.C.C. hearing in Chicago 


port of the proceedings can not be attempted 
in anything short of a book, certainly not in 
one issue of the AMERICAN LUMBERMAN, which 
of necessity must confine itself to a summary 
of the issues involved. 

Opposing counsel have until July 16 to file 
briets with the commission in Washington, D. 
C., and on July 19 oral arguments will be 
heard, probably by the entire commission. This 
is a shorter time than customary for I. C. C. 
cases, and counsel for the opposition strenu- 
ously objected to such acceleration of the pro- 
cedure, and to the elimination of any proposed 
report by the examiner, but counsel for the 
respondents urged the importance of an early 
decision so as to relieve uncertainty in regard 
to the lumber markets, and Commissioner 
Porter said that members of the commission 
were practically unanimous in their desire to 
expedite this case as much as possible, so he 
compromised between the ten days suggested 
by the respondents and the thirty days requested 
by the opponents of the tariff. Decision in the 


use of the Panama Canal began, and is now 
transported by intercoastal steamship and barge 
lines—either port-to-port, or water-rail, or (on 
the Morgan Line rate for example) by rail- 
water-rail—leaving to the transcontinental lines 
only 28 percent of the total lumber tonnage to 
the East. Now steamer-barge transportation 
of lumber via the new inland waterways has 
started, also, and there is increased use of the 
New York Barge Canal for water shipment of 
lumber. 

F. W. Robinson, vice president in charge of 
traffic, Union Pacific Railroad, admitted that 
the volume of lumber moved by inland water- 
ways is now small but described it as evidence 
of the beginning of a new trend in transporta- 
tion, and declared that the western railroads do 
not want to wait until this business, too, has 
been taken away from them “before we do 
something about it.” Informed that West Coast 
lumber shippers plan installation of special dis- 
tribution facilities at strategic points on inland 
waterways to make large-volume handling of 


lumber by this method feasible, railroad officials 
determined to see if this reduced rate would 
hold the traffic for the railroads. He said that 
the western lines do not expect with this rate 
to recapture the port-to-port traffic, but do hope 
to get back some of the tonnage from and to 
inland points, “and certainly to halt any further 
erosion of our business by the competition of 
water transportation.” Asked why, in an at- 
tempt to meet water competition, the reduced 
rates were made applicable also to the entire 
State of Montana as a point of origin, Mr. 
Robinson explained that these rates apply to 
pine from the coastal area, to compete with 
Morgan Line rates, that similar pine is pro- 
duced in Montana, and that the railroads may 
not, under the law, charge a lower rate from 
Spokane, for example, than from intermediate 
points producing the same type of commodity. 

Other railroad men testifying in behalf of 
the proposed tariff included F. D. Burrouglis, 
Transcontinental Freight Bureau, Chicago; L. 
N. Kentfield, of New York, for Trunk Line 
Association and New England Freight Associa- 
tion; Walter J. Kelly, Central Freight Asso- 
ciation, Chicago; and V. P. Turnbrooke, gen- 
eral auditor Great Northern Railway. 


Western Lumbermen Support Tariff 


Douglas fir, western pine, western hemlock 
and spruce producers also testified in favor of 
the proposed tariff, declaring that although they 
can and do ship lumber (including upper 
grades) by water, and plan to install improved 
handling facilities at inland distribution points, 
they would prefer to move their lumber by 
rai! to any destinations where the rail rate is not 
too much higher than the water or water-rail 
rate. Their section of the country produces 
more lumber than it consumes and leans heav- 
ily on the lumber industry for support, they 
explained, and to maintain any kind of eco- 
nomic stability the western lumber industry 
must have access to the territory east of the 
Mississippi River and north of the Ohio River, 
which consumes 60 percent of the lumber used 
in the United States. Western lumbermen will 
bring their products into this market, including 
the rich C. F. A. territory, they declared, and 
if the railroads do not offer rates that will per- 
mit all-rail shipment, then water-rail will be 
used; it is being used, even now, on all grades 
of western lumber, and water rates are estab- 
lishing the price levels on western lumber, they 
contended. 

H. N. Proebstel, of Seattle, traffic manager 
West Coast Lumbermen’s Association, intro- 
duced evidence to show the spread between rail 
and water freight rates on lumber, the increas- 
ing volume of lumber movement forsaking the 
rails for the waterways, and the extent to which 
this lumber is moving by water to river ports 
and thence by rail or truck to entirely land- 
locked points in Indiana, Ohio, and neighboring 
States. 

W. B. Greeley, of Seattle, secretary-manager 
West Coast Lumbermen’s Association, reviewed 
the history of the West Coast lumber industry, 
saying that this industry was unable to assume 
really national importance until the advent of the 
intercoastal water traffic permitted it to enter 
the eastern market, and under present conditions 
water transportation must also be relied upon 
to take western lumber, in the common grades, 
into east-centrai territory. Water carriers can 
do this, he assured the commissioner, for al- 
though in 1920 only rough lumber was shipped 
by water, in the intervening years handling 
methods and equipment have been so improved 
that “there is now none of our products, no 
matter how delicately manufactured, that can 
not be safely shipped by water,” by the inter- 
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coastal carriers specializing in this traffic. Fir 
producers are now planning installation of han- 
dling facilities at inland points, and re-alignment 
of sales forces in central territory, to utilize 
water transport to these destinations, and Col- 
onel Greeley warned railroad interests that 
once this type of organization is set up, it will 
be difficult to change it by offerings of rate re- 
ductions. He contended that this new tariff 
would not of itself take any markets from any 
other species, such as southern pine, but in- 
stead would shift part of the West Coast busi- 
ness now going to tidewater and near-tidewater 
mills to inland mills, which would have a stabil- 
izing effect upon the western industry generally, 
the reason why the association is supporting the 
reduction. 

George T. Gerlinger, of the Willamette Val- 
ley Lumber Co., Portland, chairman of the West 
Coast association’s traffic committee, and I. N. 
Tate, of St. Paul, Minn., vice president and 
secretary of the Weyerhaeuser Sales Co. and 
as such representative of both tidewater and 
inland mills, took the stand as practical, operat- 
ing lumbermen, to testify that all grades of lum- 
ber can and do move by water, that the pro- 
portion of western lumber moving by water in- 
stead of all-rail is increasing, and that if neces- 
sary to reach the market, inland lumber-han- 
dling facilities will be installed. Roy H. Dahl- 
berg, of Minneapolis, representative of the 
Shevlin and Brooks-Scanlon and other western 
pine interests, testified that these producers 
also can use water transportation if necessary, 
but would prefer all-rail. Mr. Gerlinger had 
said that if this tariff is not permitted to be- 
come effective the lumber interests of the West 
will not be materially damaged, but the rail- 
roads will be progressively damaged; to this 
Mr. Tate added that the railroads’ interest is 
in itself important to lumber, for “after the 
lumber retailers, the railroads are our largest 
single customer.” 

George A. Houston, of Kansas City, Mo., 
general sales manager Long-Bell Lumber Sales 
Corporation (mills at Longview, Wash., and 
Weed, Calif.), testified that his company had 
been shipping lumber by water to Atlantic ports 
ever since its western mills had been operating, 
and that furthermore it had successfully shipped 
all kinds of lumber, including the highest grades, 
in this manner. 


WIDESPREAD OPPOSITION 


The proposed tariff, thus described by the 
respondents’ direct testimony as a fortuitously 
discovered way out of a difficult situation, when 
exposed to the critical gaze of some two score 
other witnesses appeared as a dire calamity in- 
stead. Lumbermen from other producing areas 
(hardwood as well as softwood) saw in it a 
price competition they could not meet without 
selling below cost, unless their own rail freight 
rates were proportionately reduced. Railroad 
men from the South, the Southeast and the 
Southwest said it would force them to suffer 
either reduced rates or reduced tonnage. Box 
afid shook producers maintained that that the 
tariff as written does not exclude box and crate 
shook, that this commodity does not move by 
water but solely by rail, that therefore it should 
be specifically excluded by a revised wording 
of the tariff, and that if western box shook 
are permitted to move to the East on a 72-cent 
rate the competition will be more than central 
and eastern shook manufacturers can survive. 
Millwork manufacturers of the Middle West 
said that the tariff would be ruinous to them, 
for it would throw the costs of their raw ma- 
terials entirely out of balance, giving eastern 
manufacturers practically the same price as they 
must pay. 

The first testimony in opposition to the tariff 
was given by representatives of the protesting 
carriers, whose witnesses included the following. 
in order of their appearance on the stand: 

W. W. Wolford, Southern Railway System, 
Washington, D. C.; C. L. Hinnant, Atlantic 
Coast Line Railroad Co.: J. O. Gill, Gulf, 
Mobile & Northern Railway; T. T. Masengill, 
Seaboard Air Line; M. W. Thomas, Central of 
Georgia Railway: FE. R. Roby. Louisville & 
Atlanta & West Point System: R. A. Chad- 
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wick, 


Mobile & Ohio Railroad Co.; J. B. 
Weisiger, i 


Nashville Railroad Co.; W. G. 
Degelow, St. Louis & Southwestern Railway 
(and southwestern lines generally); R. P. 
DeCamp, Illinois Central Railroad, and C. H. 
Ware, Norfolk Southern Railway. 


Southern Lumbermen Oppose Tariff 


Urgent reasons why the suspended tariff 
should not be put into effect unless at the same 
time there are adjustments in freight rates for 
competing woods were offered in testimony by 
the Southern Pine Association, several individ- 
ual producers of southern pine, and the Roofer 
Manufacturers’ Association; and by the South- 
ern Hardwocd Traffic Association. There also 
was a complaint in behalf of the southwestern 
group of manufacturers of western pine, whose 
shipments would not be included in the proposed 
tariff; T. P. Gallagher, president New Mexico 
Lumber & ‘Timber Corporation, Bernalillo, 
N. M., said that mills in his area of necessity 
produce lumber inferior in quality to that pro- 
duced in Northwest, but that it costs more to 
produce, and since 75 percent of these mills’ 
production is sold in and east of Chicago, the 
only way they can market their product is 
to have a freight differential in their favor. 

Railroad freight rates should be reduced for 
all lumber, but not to just part of the indus- 
try so as to leave the competitive situation out 
of balance, declared A. L. Emmons, of Memphis, 
president Mississippi Valley Hardwood Co. 
(Inc.), who said that West Coast woods com- 
pete with hardwoods for box, refrigerator, tank, 
silo, crating, rough building lumber, and flooring 
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hemlock; T. C. Hast, Cherry River Boom & 
Lumber 'Co., Richwood, W. Va., manufac- 
turer of both hardwoods and softwoods, who 
reported that its fir competition is entirely 
all-rail because quick deliveries are de- 
manded; E. L. Woolever, Williamsport, Pa., 
representing wooden box interests in that 
territory, who gave lengthy testimony to 
show that the tariff as published could in- 
clude box and crate shook; Paul L. Grady, 
Chicago, executive of box associations, who 
asked that the tariff be revised to speci- 
fically exclude box shook, and T. C. Crouch, 
of Richmond, Va., for Virginia lumber and 
box manufacturers. 

Southern cypress interests were represented 
by J. F. Wigginton, of Jacksonville, Fla., presi- 
dent and general manager Florida-Louisiana 
Red Cypress Co., and T. M. True, also of 
Jacksonville, secretary Southern Cypress 
Manufacturers’ Association. He said that 
cypress can not compete with fir prices at 
Atiantic ports, and that if the proposed rate 
is put into effect without proportionate reduc- 
tions for cypress the latter will not be able 
to compete at inland points, either; its com- 
petition is exclusively all-rail, he said. 


"Rate May Be Compensatory, But Is Not 
Proportionate” 


The most determined opposition to the sus- 
pension tariff was offered by the Southern Pine 
Association and affiliated interests, under the 
joint leadership of A. G. T. Moore, of New 
Orleans, association traffic manager, and R. C. 
Fullbright, of Washington,. D. C., association 
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business. He said that most of the western 
conipetition “that worries us” is kiin-dried finish 
which is carried all-rail, and he did not believe 
it could be carried by water. He added that 
Douglas fir “has proven to be” more _ inter- 
changeable with hardwoods than is southern 
pine, in the minds of purchasers, but did not 
permit himself to say that any softwood of 
any kind is really interchangeable with a hard- 
wood. His testimony was supported by that of 
C. A. New, of Memphis, secretary-manager of 
the Hardwood bureau, who presented figures to 
show the effect of freight charges on lumber 
sales, an extensive survey of the industries that 
use both southern hardwoods and West Coast 
softwoods, and other figures to show that the 
proposed rate schedule would completely de- 
strov what he termed the balanced condition 
applying June 24, 1918. 

Among other witnesses who testified against 
the proposed rate were: 


R. D. Waller, of Dubuque, Iowa, for Mid- 
west sash and door manufacturers; E. J. 
3alda, Oshkosh, Wis., for Oshkosh Traffic 


Association and Wisconsin building wood- 
work manufacturers; F. M. Ducker, Oshkosh, 
traffic manager Northern Hemlock & Hard- 
wood Manufacturers’ Association, whose op- 
position was chiefly in behalf of northern 


attorney. Highlights of the pine “campaign” 
were the testimony of E. L. Kurth, president 
Angelina County Lumber Co., Keltys, Tex., 
president of the association, and the testimony 
and elaborate exhibits offered by Mr. Moore. 
Their statements were supported and enlarged 
upon by the testimony of numerous operators 
of large and pine mills in the South, and by 
triffic experts, including the following in the 
order of their appearance: 

A. G. Kingsley, of St. Paul, Minn., Weyer- 
haeuser traffic expert, called to identify 
testimony he delivered in a previous I. C. C. 
rate case, concerning the volume of fir back- 
hauled frem Hampton Roads ports; F. W. 
Scott, of Huttig, Ark., president and general 
manager Inland Sawmills Co. and vice presi- 
dent Frost Lumber Industries (Inc.); Z. K. 
Thomas, of Warren. Ark., general manager 
Southern Lumber Co.; J. Harlan Bell, Bell 
Lumber Co., Richmond, Ga.; Mr. Mills, 
Georgia pine dimension manufacturer who 
“would quit if the West Coast gets this 
72-cent rate’: Floyd MeGowin, Chapman, 
Ala., president W. T. Smith Lumber Co.; 
S. E. Moreton, Brookhaven, Miss., general 
manager J. J. Newman Lumber Co. and vice 
president Southern Pine Association (repre- 
senting both Newman company, longleaf 


(Continued on Page 54) 
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We hear a lot in these days 
about new blood in the industry; 
new men without the so called 
handicap of methods worked out 
for situations that have gone to 
rest with the sash saw and the 
“farmers’ clear” grade of lumber. 

Well, times do change. The 
remote-control recovery efforts 
have uncovered some old prac- 
tices that were not so hot, and 
have produced some suggestions 
for change that will get a careful 
trial. Everybody who knows the 
lumber industry knows about 
dealers who came to the retail- 
ing field from banks or drygoods 
or school teaching and made 
good in a big way. Part of their 
success may be due to what old- 
timers like to call ignorance. 

They didn’t know about com- 
petitive sales made by granting 
shaky credits, or the business of 
giving discounts for’ services 
they could perform better for 
themselves, or the theory that a 
dealer is only a_ specialized 
freight agent. Being ignorant 
of these things, they went at the 
business of salesmanship and 
collection and surprised every- 
body but themselves by making 
money. 


KNOWING THE BUSI- 
NESS IS USEFUL 


That’s all right. It takes all 
kinds of men to make up the big 
retailing industry. We're neu- 
tral; we don’t care who works 
out the methods that suit new 
situations. 

But it’s our observation that 


it doesn’t hurt a business cre- 
ator to be familiar with his field. 
If he’s got the stuff in him, he’ll 
do his best work at home. For 
example, it seems to be railroad 
men who are putting the rail- 
roads back into. the picture. We 
notice, too, that some of the 
liveliest retail lumber concerns 
are companies that have been in 
business a long time. They’ve 
changed a lot since Andrew 
Johnson was President, and 
they’re still busy fitting methods 
to customer needs. If they 
abandon methods, it’s not be- 
cause the methods are old but 
because they don’t work so well 
under new situations. Some of 
these dealers are dusting off pol- 
icies that the remote-control 
idea tried to put into the ash 
can; and they’re finding that 
these ideas, properly oiled up, 
still deliver a lot of power at 
the draw bar. 

All of which is introductory 
to a visit the Realm made to a 
vigorous and prosperous com- 
pany that got its start back in 
1868. Washington Gordon start- 
ed a sawmill at Oak Harbor, 
Ohio, in that year. He was dis- 
tinctly a native son, since he was 
the first white child born in the 
county. Northwestern Ohio was 
known to the French and the 
English long before the Revolu- 
tionary War; but those early 


days were noted for trading and 
for policing the disorderly red- 
skins, rather than for the rear- 
ing of families; which explains 
why a nineteenth century baby 
was the No. 1 arrival. 
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REALM of the 
ETAILER 


E. H. ERICKSON (right), local man- 

ager of the United Lumber & Supply 

Corp., Warren, Pa., and three of his 
office assistants 





Mr. Gordon was a lumberman 
of wide range. In addition to 
cutting the fine native oak 
around Oak Harbor, he became 
a log raft operator in Michigan. 
He worked a big tract of timber 
in southern Ohio, and 45 years 
ago he operated in North Car- 
olina. 


A_ THIRD-GENERATION 
BUSINESS 


The big change, of course, was 
the transfer from manufactur- 
ing to retailing. H. A. Kilmer, 
Mr. Gordon’s son-in-law, and Mr. 
Kilmer’s brother incorporated 
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the Gordon Lumber Co. at about 
the turn of the century, and be- 
gan retailing. H. A. Kilmer is 
now president and general man- 
ager, and his son, L. O. 
Kilmer, is active in the busi- 
ness. The two Kilmers are 
widely known lumbermen. Each 
has been president of the Ohio 
association; the only example, 
we understand, in the history of 
the Ohio organization of a son 
following his father in that of- 
fice. Both were vigorous ex- 
ecutives and had important parts 
in making the organization what 
it is—one of the leading retail 
associations in the United 
States. 

The company operates’ eleven 
yards in this general vicinity; an 
area which is rich farming coun- 
try. It was largely settled by 
thrifty German people who have 
made the most of the local farm- 





Piles of native white pine, with cinder 

blocks made in the yard to prop 

the shelter boards, in yard of the 

United Lumber & Supply Corp., War- 
ren, Pa. 


ing possibilities. Many of them 
refused to be licked by the de- 
pression and, on the contrary, 
persisted in making money dur- 
ing the worst years. 

“IT have plenty of faith in 
these farmers,” L. O. Kilmer 
told us. “In fact we’re build- 
ing the company solidly upon 
local agriculture. That policy 
was profitable in the past; and 
while, like everybody else, we 
didn’t do so well at the bottom 
of the depression, our sales this 
year are double those for the 
corresponding period last year. 
We are rather planning upon ex- 
panding our holdings, and prob- 
ably will begin expansion in the 
near future. 

“Farm trade calls for policies 
a little different from those suit- 
able for city trade, of course, and 





Officials of the Gordon Lumber Co. 

at head office at Oak Harbor, Ohio 

—left to right: W. D. MEYER, L. O. 
KILMER and H. A. KILMER 





we haven’t been able to make 
much use of public financing. 
It’s difficult enough working out 
the requirements of these loans 
anywhere, and the difficulty of 
getting loans for farm buildings 
seems to be multiplied. Of 
course we do have some town 
and city customers. The HOLC 
has been of benefit, and we have 
made some use of Title I of the 
FHA. Title II has been of little 
use to us. The chief obstacle to 
such financing is not the red 
tape, though that’s hard enough 
to unwind. The thing we can’t 
get around is the unwillingness 
of our people to go into debt for 
capital purchases. That’s true 
in town as well as country. It’s 
part of the old tradition of 
thrift. Farmers as a rule buy 
what they can pay for; and 
something of the same caution 
appears among town dwellers. 
We can’t and don’t complain 
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In the: Buckeye and Keystone States 


A BUSINESS OF THREE GENERATIONS—FAITH IN THE 
FARMER CUSTOMER—THRIFT FOR THE LONG PULL— 
"FIVE-SPOTTING” IN THE OIL FIELDS—NATIVE WOODS 


about this, for thrift of this kind 
has made our communities sta- 
ble and certain. 

“We had a building and repair 
survey made here in Oak Har- 
bor by the unemployed work- 
ers; the same sort of thing that 
was done nearly everywhere. 
The reports turned in included 
some 300 prospects; but a little 
investigation indicated that if 
a householder admitted that his 
house ought to be painted he 
was put down as an active pros- 
pect. Out of the list we got 25 
who were really interested; but 
we haven’t been able to close 
with any of them. ‘If I were 
sure of my job,’ the city worker 
tells us, ‘I’d be willing to bor- 
row the money and go ahead.’ 

“So our increase in trade has- 
n't been accounted for, to any 
large extent, by the new loan 
machinery. It’s all right, and 
we're prepared to go ahead with 
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Illustrating its faith in the fu- 
ture, the Gordon company is 
doing extensive remodeling of 
its Fremont yard. The office is 
being extended to provide sales 
displays and also a drafting 
room. Supplying of special plans 
for remodeling of houses and 
stores and the like has been a 
good sales help. The office ceil- 
ing is to be finished with J-M 
ceiling panels; and the front 
end of the main alley is to be 
used for displays of heavier ma- 
terials, each bearing a _ price 
ecard. Walter H. Aufderheide is 
the Fremont manager; a name 
representative of the German 
character of the people in this 
area. 

The department makes a long 
step from the farming country 
of northwestern Ohio to the oil 
country of northwestern Penn- 
sylvania. If you read advertis- 
ing—and who does not?—you’ve 


FO RRS UBLIT At ith MMR et ae Fe 





it as fast as we can. I some- 
times think we may not be doing 
a fast piece of promotion; for a 
lot of new cars and electric re- 
frigerators are being sold on fi- 
nancing, and the cost of that 
kind of financing is higher than 
is the cost of financing house 
repairs. The same person will 
have his mind made up to buy a 
new car as soon as he can, and 
to put off buying a new roof as 
long as he can. It should be 
the other way around. So we’re 
not giving the matter up. May- 
be we can find ways of making 
people roof and paint conscious. 
In fact we have a man working 
full time on the job now. But 
while we have a yard in Fre- 
mont, a place of 15,000, our big 
field is the solid and reliable 
farmer. We’re not overlooking 
him, and we’re doing business in 
a way to suit him.” 


REMODELING A YARD 
FOR SALES PROMOTION 


The company finds paint to 
be a profitable line. It handles 
Devoe paints, and that company 
has a loan plan that has proved 
popular and useful. The Johns- 
Manville line is a popular seller. 


Main warehouse of the Gordon Lum- 


ber Co., Oak Harbor, Ohio 





read about “Pennsylvania 
Crude,” the petroleum from 
which the famous lubricating 
oils are made. At Warren, 
Penn., we stopped in to see our 
friend E. H. Erickson, manager 
of the United Lumber & Supply 
Corp.; and our fingers are still 


numb from his’ enthusiastic 
hand shake. E. H. is a vigorous 
fellow, from every point of 


view; and if a sale ever escapes 
from that right hand of his it’ll 
at least know it’s been some- 
where. 


A FAMOUS OIL AREA 


There’s practically no farming 
in these parts. The hills stand 
up a little too straight on their 
rocky props. But in addition to 
the famous oil fields there are 
varied industries; furniture 
making, steel and the like. Mr. 
Erickson says that business is 





Gordon Lumber Co.'s yard at Fre- 
mont, Ohio, which is in process of 
remodeling for sales displays 





WALTER F. AUFDER- 

HEIDE, local manager 

of the Gordon Lumber 
Co., Fremont, Ohio 





showing quite a lot of speed. 
As usual, in our field, sales are 
for repairs and remodeling, with 
Title I doing its stuff in a quite 
satisfactory way. Quite a lot 
of material is being sold to the 
oil operators, who are spending 
large flocks of money in new 
developments. They’ve found a 
rather novel way of working 
fields that otherwise wouldn't 
yield much. This is commonly 
called “Five Spotting.” Five 
wells are drilled. The center 
one is the oil well. The other 
four are flooded with water, 
which pushes the oil to the fifth 
well. 

Another incidental source of 
business is the presence of 
seven big CCC camps near by, 
with the boys working on vari- 
ous forestry problems. These 
camps use considerable material 
and spend some money in other 
ways. 

The United makes extensive 
use of native lumber; and in the 
planing mill we saw a large 
quantity of cucumber wood; a 
light but quite hard wood that 
grows near by and that, so Mr. 
Erickson tells us, is especially 
good for outside finish. It’s fine 
looking stuff and has a greenish 
color that doubtless suggested 
the name. This company sells 
some chestnut; though the un- 
conquered blight has reduced 
the supply. Mr. Erickson told 
us he made quite a lot of log- 
cabin siding of chestnut. While 
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we were there a customer was 
in making inquiry about it for 
a mountain cottage. Native 
hemlock and oak figure in the 
yard stock, as do also cinder 
blocks which are made by the 
company. 

On the loading platform we 
saw a number of window 
frames, made of native white 
pine. They were assembled and 
had been painted with aluminum 
paint. Mr. Erickson is a fan 
for this paint; for general prim- 
ing purposes but especially for 
such things as frames. He 
sends these frames out ready 
assembled; and if they get 
rained on the aluminum is com- 
plete protection. They don’t 
swell or warp or otherwise act 
up; and they look pretty good 
to the customer. 

Across the river is the Pickett 
Lumber Co., of which J. L. Hun- 
ter is chief. Mr. Hunter has a 
diversity of interests that keep 
him away from the office much 
of the time, so the management 
of the business is largely in the 
hands of Mrs. Annabelle J. Hul- 
ings. In this office we met a 
friendly black and white pup 
named “NRA,” who invited us 
to pull his ears and otherwise 
indicated that being unconstitu- 
tional meant nothing in his 
care-free life. Also in the office 
was a genial young man whose 
occupation is that of “Five- 


Spotter,” an oil engineer skilled 
(Continued on Page 54) 
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A PARTY 


Mr. Hunter: Hello, Central! Give me 
Wahpeton 281-J. Is this the Live Wire Con- 
struction Co.? 

Mr. Live Wire: Yes, this is the Live Wire 
Construction Co. 

Mr. Hunter: My name is Hunter I am 
interested in building a new home to live in. 

Mr. Live Wire That's fine. I surely 
would like to build one for you. When can 


I start? 
Mr. Hunter: Hold on there. Not quite so 
fast please I have a friend who owns a 


home and he tells me that it does not pay 
to own a home of your own. That's why I 
am calling you—I want information. 

Mr. Live Wire Well, there are homes 
that it pays to own and then there are homes 
that it does not pay to own. It all depends 
upon the amount invested. Your friend says 
that it does not pay to own a home—about 
how much has he invested in his home? 

Mr. Hunter: He says he has $5,000 in it. 

Mr. Live Wire: That really is not a DIVI- 
DEND PAYING home. He has gone over 
the FOUL line, in other words, gone over 
the point or basis where homes cease paying 
dividends—he is carrying EXCESS BAG- 
GAGE. 

Mr. Hunter Now that's getting interest- 
ing. [ never thought of it in that way. 
Looks as if you have been figuring things 
out in a business way. 

Mr. Live Wire: I made a careful analysis 
of the matter of owning homes. Have been 
building them for years and living in homes 
of my own for years, but I have been best 
able to determine costs of living in a home 
of one’s own from experience—have made a 
very close study of costs and benefits. You 
see, Mr. Hunter, when the cost is more than 
the benefit a thing does not pay. 

Mr. Hunter: [ am sure glad I called you, 
Mr. Live Wire—this is a revelation to me, 
I never knew there was a FOUL line in the 
home building game. Just what is your def- 


inition of a DIVIDEND PAYING home, or 


what is the maximum amount one can in- 
vest in a home and still draw dividends? 

Mr. Live Wire: A DIVIDEND PAYING 
home is one that does not cost to exceed 
$3,000 including the lot. A $2,000 home pays 
a higher rate of dividend than a $3,000 one 
does, and a $1,600 home pays a higher rate 
of dividend than a $2,000 one does etc. You 
get the idea don’t you, Mr. Hunter? 

Mr. Hunter: Yes, I think I do. It is just 
a matter of keeping old man OVERHEAD 
down to where he belongs. 


Mr. Live Wire: That's right, Mr. Hunter, 
you are getting on the right track now. 

Mr. Hunter Then why is it that people 
build homes costing $5,000, $10,000, $15,000 
and more? 

Mr. Live Wire: Well, you see it is this 
way. Mr. Hunter—It is usually PRIDE OF 
OWNERSHIP. Asa rule the man who builds 
a $15,000 home for instance, is carrying 
$12,000 EXCESS BAGGAGE and knows it. 
He is not only willing to do this, but can 
well afford to do so. He has no indebtedness 
against the place, has money in the bank, 
a good income and has a couple of good 
automobiles all paid for, too. On the other 
hand, Mr. Hunter, some people built such 
homes as you mention because they wanted 
to KEEP UP WITH THE JONESES and 
without having first determined how much 
it is going to cost to live in them. Thev 
of course regret having done so, and what's 
worse they find it is almost impossible to 
sell their property, as people with fat* pocket 
books are not very numerous now. Mr. Aver- 
age Citizen is staying under $3,000 when it 
comes to buying or building homes these 


days I believe it will be so for quite a 
while. 
Mr. Hunter: Your explanation of these 


matters is very interesting. Now, Mr. Live 
Wire, since you have given all this informa- 
tion, it is my understanding that if I build 
a home for $4,000 I am going to have $1,000 
worth of EXCESS BAGGAGE in it. What 
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is the annual carrying charge on this EX- 
CESS? 

Mr. Live Wire: The annual carrying charge 
on $1,000 worth of EXCESS BAGGAGE will 
run from $100 to $125. It will be more than 
the cost of your season's supply of coal. 

Mr. Hunter: I was talking with the Old 
Time Construction Co. the other day and 
they state that the size home I need will 
cost me not a cent less than $4,000. I have 
$3,000 in Oscar’s bank. Can you build me 
a $4,000 home for $3,000? 

Mr. Live Wire: Yes, I can. This has 
been made possible by A. Drabek, the lum- 
berman in Wahpeton. He has made it pos- 
sible to do just this and, furthermore, homes 
of his design and specifications are strictly 
O. K. and have been approved by the tech- 
nical department of the Federal Housing 
Administration for INSURED MORTGAGES. 
He has actually taken the EXCESS BAG- 
GAGE out of a $4,000 home without sacri- 
ficing beauty, comfort or durability. Homes 
of his specification have stood the test for 
three years, not only in the coldest but also 
in the hottest weather ever known in North 
Dakota and Wisconsin. I do not want you 
to take it that I mean the Old Time Con- 
struction Co. are not good builders. They 
are good builders, and are square and con- 
scientious. When they made you a price of 
$4,000 they were not using Drabek’s speci- 
fications as a basis. 

Mr. Hunter: Then you would not advise 
anyone to build a home to cost say $6,000? 

Mr. Live Wire: Yes, I would advise a 
man to build a home at that price if that 
is what he wants, PROVIDED he is able 
and willing to pay the carrying charge on 
$3,000 worth of EXCESS BAGGAGE. 

Mr. Hunter: Your statements are very 
convincing I have a good job, and from 
what you have told me I Know it will pay 
me to own a home but it will have to be 
one of those DIVIDEND PAYING homes. 
Can I close the deal with you tomorrow 
evening? 

Mr. Live Wire: Yes, come to my residence 


NOTE: 
and Elucidation of Introductory 
Article on Front Page 
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tomorrow after 6 p. m. and we will make 
out the necessary papers. 
Mr. Hunter: O. K., I will be there. 


AND HERE IS THE SEQUEL— 


[Sixty days have elapsed and Mr. and Mrs, 
Hunter are now living in their new home, 
the cost of which is $3,000.] 

Mr. Hunter: Hello, Central! Give me 
281-J. 

Central: Thank you. 

Mr. Hunter: Is this the Live Wire Con- 
struction Co.? 

Mr. Live Wire: This is Mr. Live Wire 
speaking. 

Mr. Hunter: Mrs. Hunter and I have just 
been talking things over. We have been 
paying $30 per month rent for the house we 
lived in, plus $120 for coal each winter. Now 
we are making some plans for the future 
and would like to Know how much it is 
going to cost us to-live in this new home. 


Mr. Live Wire: Your coal bill is going 
to be not over $60 per season. The rent is 
going to be $30 per month, the same as 
heretofore, but with this difference: On the 
first day of each month, when you get your 
salary check, take $10 and deposit it in 
Harry’s bank, also deposit $20 in Oscar's 
bank, and have both banks credit the money 
to Mrs. Hunter's account; but do not tel 
Mrs. Hunter about it. Take the $60 you 
saved on your coal bill and buy yourself a 
new suit and overcoat. The $10 per month 
you have deposited in Harry’s bank will take 
care of your taxes, insurance and upkeep. 
The BIG THRILL will come when Oscar 
sends a messenger to your home on Christ- 
mas Eve with an interest-bearing Certificate 
of Deposit for $240 payable to your wife 
THAT WILL BE THE DIVIDEND YOUR 
NEW HOME HAS EARNED FOR YOU. 

Mr. Hunter: Thank you, Mr. Live Wire 
for showing me the light. I am going to 
have all friends see you about building 
homes. That man Drabek certainly has put 
home-building on a business basis. 


National Outlines Its Plans 


Wasuincton, D. C., July 1.—The lumber 
industry will not take part in any voluntary 
agreement or code under a revised NRA, it is 
announced by the Lumber Information Service 
of the National Lumber Manufacturers’ Asso- 
ciation. As a result of this decision, the Lum- 
ber Code Authority is definitely concluding its 
regime. Maj. David T. Mason, executive 
officer of the authority, has returned to Port- 
land, Ore., where he will resume his position 
as manager of the Western Pine Association. 
All the other members of the executive staff 
have also departed, except Carl Bahr, executive 
secretary-treasurer, who will be in charge of 
liquidating the corporation. After finishing his 
work, Mr. Bahr will return to the staff of the 
National Lumber Manufacturers’ Association 
and be charged with interests of that body 
relating to the field of Governmental contact and 
co-operation in such fields as previously have 
been related to the codes. Mr. Bahr will be 
in charge of a department devoted to co-opera- 
tion with various units of the lumber manufac- 
turing industry, other industries, and the State 
and national governments, in studying and as- 
sisting in the solution of problems of creating 
and maintaining suitable machinery and _ prac- 
tices of industrial self-government. 

Many important matters were considered by 
the executive committee of the board of direc- 
tors of the National Lumber Manufacturers’ 
Association at its recent meeting in Chicago. 
A desire to maintain “the constructive pro- 
visions on wages, hours, conservation and fair 


trade practices” was expressed by the com- 
mittee, which further urged those in the lum- 
ber industry to continue wage standards as high 
as the ones specified in the lumber code, and 
not to work over 48 hours a week. 

It was also decided that the association would 
take over the forest conservation work in- 
augurated during the past two vears under the 
Forest Conservation Code. Capt. John B. 
Woods, who was chief of the forestry depart- 
ment of the Lumber Code Authority, will hold 
a similar office under the new N. L. M. A. 
organization. All of the associations in the 
field of lumber industries are expected to con- 
tinue their conservation activities. 

It was further urged by the executive com- 
mittee that regional associations and other 
former administrative agencies of the Lumber 
Code Authority go on with the collection and 
compilation of statistics on wages, hours, work- 
ing conditions and other data, so that the in- 
dustry may continue to have uptodate informa- 
tion on business and employment conditions. 

The executive committee’s session was pre- 
ceded by a meeting of the managers of regional 
associations which are federated in the Nat- 
ional, Ways to strengthen the association, in 
view of the dissolution of the Code. were dis- 
cussed. In both the preliminary and main 
meetings, the talk concerned the legislative and 
governmental situation in general, final recom- 
mendations to the industry from the Lumber 
Code Authority, lumber trade promotion plans, 
definition of distribution functions of whole- 
salers and retailers of lumber ,and other topics. 
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Dealer Presents Valuable 
Volumes to Public Library 


Taunton, Mass., July 1.—A complete set of 
the eleven volumes containing the reports and 
publications of the various committees and com- 
missions represented in The President’s Con- 
ference on Home Building and Home Owner- 
ship, published in 1932, has been presented to 
thc Taunton Public Library by A. G. Williams 
& Co., local lumber dealers. 
said Alfred 


“We presented these volumes,” 








front, from the office building to the longer of 
the two sheds. The sheds and office buildings 
show the Spanish influence, architecturally, and 
have red tiles on the roof. 

—_— 


Lumber Dealers Join in Better 
Housing Parade 


BurFato, N. Y., July 1.—Local lumber and 
building material firms were strongly repre- 
sented in the parade that commemorated Na- 
tional Better Housing Day, Saturday, June 15. 
One of the most strik- 
ing floats in line was 
that of the Bison Lum- 
ber Co., a photograph 





The big sign on the 
parade float of the 
Bison Lumber Co., Buf- 
falo, N. Y., reads: 
"Money is now available 
for repairing and re- 
modeling your property. 
Ask us" 





of which is reproduced 
herewith. 


—_ T. Sullivan & Co. 





B. Williams to the AMERICAN LUMBERMAN, 
“with the thought of making a contribution to 
publicizing and promoting home ownership 
along educational lines, in short, helping to 
make the people of our community home- 
minded.” 

These volumes represent the results of what 
was perhaps the most comprehensive study of 
home building and home ownership, in all their 
varied phases, ever undertaken in this country. 
Under the direction of President Hoover, scores 
of committees and hundreds of experts labored 
for months on the surveys and reports contained 
in these volumes. Some idea of the scope and 
variety of the subjects may be gathered from 
the titles of the eleven volumes, as follows: 

(1) Planning for Residential Districts; (2) 
Home Finance and Taxation; (3) Slums, 
Large-Scale Housing, and Decentralization; 
(4) Home Ownership, Income, and Types of 
Dwellings; (5) House Design, Construction, 
and Equipment; (6) Negro Housing; (7) 
Farm and Village Housing; (8) Housing and 
the Community—Home Repair and Remodel- 
ing; (9) Household Management and Kitchens ; 
(10) Home Making, Home Furnishing and In- 
formation Services; (11) Housing Objectives 
and Programs. 





Company and Plant Both New 


Det Rio, Tex., July 1—A new lumber yard 
has just been opened here, under the name 
Brinkley-Rowlett Lumber Co.; a partnership, 
composed of Dr. John R. Brinkley and Ed- 
ward Rowlett, the latter having for the last 
five years been manager of the William Cam- 
eron & Co. yard here. The entire plant is 
“new from the ground up.” The buildings in- 
clude two lumber sheds, one 130 feet long, and 
the other 120 feet long. The office and ware- 
house building is 100 feet in length. 

The three buildings are arranged to form a 
U, which will eliminate backing and turning 
in the driveways. The center of the driveways 
will be landscaped, and there will be an orna- 
mental lawn fence four feet high across the 


(Inc.) had an attractive 
float featuring two miniature homes. One of 
these stressed the “before and after” modern- 
izing theme. The other showed a new home, 
embellished with artificial grass and evergreens. 

Other concerns having floats in the parade 
were Hurd Bros. (Inc.), Zimmermann Lumber 
Co., Blanchard Lumber & Mill Co., and the 
Huber-Lanctot Housewrecking Corporation. 





Lumbermen Prepare for 
‘Pioneer Days" 


OcpeN, UTAH, July 1.—Every year at about 
this time this city “goes Western” in a big way. 
Ten- gallon cowboy Stetsons, colorful necker- 
chiefs, “chaps” and jingling spurs, with all 
the other accouterments of pioneer life on 
the western plains, meet one’s eye on 
every side as the “big day” approaches. 
That’s July 24—anniversary of a sultry July 
day in 1847 when Brigham Young led his host 
of footsore but indomitable Mormon pioneers 
into Utah; to found a city, and an empire. 





Pioneer days are lived again: At left is Elmer L. Burton, manager Burton-Walker Lumber Co., 
Utah. At right: Leo Hurst, truck driver for same concern 


So there is held annually the big celebration 
known as Pioneer Days, marked by Wild West 
events, including a rodeo and a _ historical 
pageant. 

And in order to give the right atmosphere, 
participants not only don the habiliments of 
those brave old days, but further to add veri- 
similitude many of the more enthusiastic and 
hardy he-men of the community sidestep the 
barber, or forget the safety-razor, for a period 
of weeks; thereby accumulating a crop of whis- 
kers that would arouse the admiration if not 
the envy of the original pioneers themselves if 
they could but return once more to the scenes 
of their early hardships and triumphs. 

Among the leaders in the Pioneer Days 
movement is Elmer L. Burton, manager of the 
Burton-Walker Lumber Co. As one of the 
accompanying photographs shows, Mr. Burton 
has gone “100 percent Western” in preparation 
for the celebration. And Leo Hurst, truck pilot 
for the same concern, has raised a crop of 
chin alfalfa that is the admiration of all. 

There’s a business angle to all this, of course. 
A popular celebration of this sort brings many 
visitors to the city in which it is held. And 
these visitors spend money. While none of the 
local lumbermen are expecting that many of the 
outsiders will tote away two-by-fours as sou- 
venirs of their visits, they are counting on 
seeing many of their customers and friends 
from the surrounding trade area, and they have 
their yards all dolled up so as to make a good 
impression upon all who may call. 





Well Known Retailer Launches 
New Company 


Lanstne, Micu., July 1—The Hager Ware- 
house & Lumber Co., incorporated with capital 
of $25,000, will be ready for business on or 
before July 15, according to A. J. Hager, presi- 
dent and manager of the new concern, which 
will offer a complete builders’ service. Stock 
is now being installed in the building at 1300 
Turner street, formerly occupied by the Acme 
engine works, the interior of which has been 
remodeled to suit the needs of the new occupant. 
The lease carries the option of purchase within 
three years. 

The location is a choice one for the purposes 
of the new company, as the remodeled building 
gives the Hager company 24,000 square feet - 
covered space, and a rail siding affording acces 
to all steam lines in the city. 

Mr. Hager is widely known in lumber trade 





Ogden, 
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and association circles, in which he has held 
numerous important offices, including the presi- 
dency of the National Retail Lumber Dealers’ 
Association, and his hosts of friends will join 
in wishing him the fullest measure of success 
in his new venture. 


ee __ 


A Shed Plan for Small Lots 


[This plan for a shed specially adapted to 
small lots is sent the AMERICAN LUMBERMAN by 
Thomas H. Williamson, retired carpenter and 
yardman, now residing in Deming, N. M.— 
Eprror.] 

Once in a while some lumberman finds a lot, 
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“STREET 


75 by 140 feet, in a good location to serve the 
public. This seems too small, so he is apt to 
look for a larger plot. In the accompanying 
plan I am assuming that we can build up, and 
the racks thus will accommodate more lumber. 
Also, the building, being two-story (second 
floor not partitioned) provides a wareroom 
about 24 by 40 feet, which can be used for wire 
fencing, screen, and other stock. 

The driveway, which is not in center of prop- 
erty, should be wide enough for two trucks to 
pass. This will give room enough to pull out 
lumber for loading. 

The shed in rear is for 20, 22 or 24-foot stock, 
and the open “turning basin” leaves ample 
room. On one side I leave a space for mill, 
placed so that a 20-foot plank can be ripped or 
pianed. I have in mind a combination machine, 
that can perform several operations. In each 
rear corner is a shed for cement, lime, stucco 
and similar stock. A skylight may be needed 
in each of these corners. 

There is no back door by which tramps or 
smokers may drift in and create theft and fire 
hazards. The arrangements also insure that 
every customer shall pass the office, where a 
window is indicated. This window can be con- 
verted into a cashier’s stand, simplifying the 
deal, and the yardmen need not enter the office. 
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Should the property adjoining be built upon, 
a skylight in the hardware store may be needed. 
All doors swing back against wall. Two large 
windows in front are show windows, with plate 
glass. 

My plan is not drawn to scale, the sketch 
being intended only to give a general idea: 
Long lengths on one side, shorter lengths on 
the other side; ample clearance for loading, etc. 
A crane traveling on rails could help handle 
cement, lath, shingles and other items. This 
could operate over and around the “turning 
basin” near the rear. A service elevator would 
prove a help in the hardware store; it should be 
on the driveway, with door in second floor only. 

This plan of course can be changed to suit 
special conditions, but I think it would make 
good use of small lots. 


Company Occupies Handsome 


New Office Building 


Ann Arpor, Micu., July 1—When a travel- 
ing representative of the AMERICAN LUMBER- 
MAN ‘dropped in at the yard of the Gill Lum- 
ber Co., here, one day last winter, he was much 
interested in examining the architect’s draw- 
ing, shown him by George H. Davis, president 
and general manager of the concern, depicting 
a handsome new office and warehouse building, 
work on which was to be begun soon thereafter. 

The drearn has since become a reality, for 
this company is now housed in as convenient 
and attractive a building, completed a month 
or more ago, as one could hope to find in any 
lumber yard in a long day’s travel. It is a hand- 
some structure of the Colonial type, with shut- 
tered windows, and dormers in the rather 
steep-pitched roof. Each of the individual off- 
ces is finishel and decorated in a different man- 
ner, to illustrate the uses of modern materials 
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in the remodeling of homes. Attractive exhibits 
“play up” the company’s standard lines of hard- 
ware, paints, insulation, wallpaper etc. The 
warehouse part of the building is devoted 
largely to the storage of finish lumber. 

When everything was in readiness the plant 
was opened for public inspection, a large num- 
ber of people availing themselves of the invita- 
tion of the management to “come and look us 
over.” Suitable souvenirs were given to visit- 
ors, many ladies being included in the number. 


Firm Observes Its Fifth 


Anniversary 


Apa, On10, July 1—In commemoration of 
the fifth anniversary of the establishment of its 
business in Ada, the Root-King Lumber Co. 
held “open house” on a recent Saturday. Prepar- 
atory thereto, the company ran a display adver- 
tisement in the local newspaper, inviting the 
attendance of the public. The occasion was 
marked by interesting demonstrations of some 
of the many lines stocked by this concern, con- 
ducted by factory representatives. Souvenirs 
were presented to the adults in attendance. 








Yard Completes Extensive 


Improvements 


Hesron, Ixv., July 1.—‘‘We now have a good 
roof over our heads, and can keep our lumber 
dry,” said Howard O. Sears, exultingly, to a 
representative of the AMERICAN LUMBERMAN. 
Mr. Sears is manager of the Hebron Lumber 
Co., which is a branch of the Tibbitts-Cameron 
Lumber Co. (headquarters at Milwaukee, Wis.). 
He proceeded to explain that recent improve- 
ments included a shed addition 224 feet long 
by 50 feet wide, with a cupola roof the full 





rest rolls of the material rang- 





HANDY MEASURE PAINTED ON FLOOR 


A 20-foot long “yardstick” painted on the floor of its store has saved a great deal 
of time and effort for the King Lumber Company, Greeley, Colorado, being par- 
ticularly handy for measuring screen wire, weatherstrip ete. 
a vertical display panel. In this wall 


The wire is kept on 
are set pairs of dowels on which 





ing in length from 18 inches to 
48 inches. At the bottom of the 
panel is a wood box 48 inches 
long and about one foot wide 
and one foot deep. When a 
strip of wire is to be measured 
off, the roll is placed in this 
trough and the strip rolled out 
to the desired length along the 
measuring line. On the floor 
of the room, which is painted 
gray, is a black line measured 
off into marked lengths. Each 
foot length is marked with a 
figure, and these in turn are di- 
vided into unmarked quarter- 
feet. The first foot out from 
the panel is marked 1, the sec- 
ond one 2, and so on. “I don’t 
know of any other bit of equip- 
ment we've ever designed that 
has saved quite so much time 
and trouble as this one,” says 
Leon L. King, treasurer of the 
company. “Before we had the 
rule we had to carry the wire to 
a point where it could be spread 
out, then find a pocket rule, do 
the cutting and replace the roll. 
Now the whole operation is han- 
dled by one man, almost in a 
matter of seconds.” 
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length. In that roof have been set 84 barn 
sash, which let in an abundance of light. 

The office also has been enlarged, affording 
more display space, and other improvements 
have been made. A force of twelve men was 
on the job most of the time for three weeks. 


Reports Many Repair Jobs 


SPRINGFIELD, S. D., July 1.—Quite a nice line 
of recent repair jobs is reported by William 
Baack, local manager of the Thompson Yards 
(Inc.) During the last month or so he has 
sent out material for a dozen or more such jobs, 
including shingling, porch repairs and other 
work being done by people who have felt the 
current urge to fix up their homes. Mr. Baack 
says that if the crops now in the making turn 
out as well as is hoped there will be a great 
deal more repair work done; and he expects to 
see an active lumber business before the vear 


is ended. 


The Ladies Attend in Force 


CetIna, Outro, July 1—No less than 775 
women attended a paint demonstration held on 
a recent Friday under the auspices of the Celina 
Lumber & Supply Co. This shows the interest 
felt by women in the possibilities inherent in 
the wide range of color effects now available 











Showing front of yard of N. Whitacre (Inc.), El Monte, Calif., where sample 
stock of active items is kept 


for decorative uses in the home; as well as, 

of course, also the preservative uses of paint 

that constitute the strongest economic appeal. 

The event was well advertised beforehand, 

again proving the value of proper publicity. 
—_- 


For Promoting Modernizing 


Ursana, Out, July 1.—All over the country 
lumber and building material dealers have been 
getting together with the contractors of their 
communities for discussion of ways and means 
for promoting repair and modernizing jobs, 
especially in connection with the financing 
facilities made possible through the provisions 
of the National Housing Act. A typical meet- 
ing of this sort was held recently under the 
auspices of the Murphy Lumber Co., here, when 
a group of contractors and carpenters assem- 
bled to view the Johns-Manville modernizing 
film, “Before and After,” and to exchange 
views as to the possibilities latent in this field, 
The meeting developed considerable interest in 
modernizing on the part of those present. 


Observes "Diamond Jubilee" 
by Adding to Plant 


MERIDEN, COoNN., July 1.—Appropriately 
commemorating its “diamond jubilee’—in other 
words, the seventy-fifth anniversary of the 
founding of its business—the Meriden Lumber 
Co. has announced plans for the construction of 
a new two-story building, to be constructed of 
brick and steel at a total estimated cost of 
$10,000. When the contemplated improve- 
ments are completed practically the entire plant 
will be under cover. 
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Quick Pickup Stock of Active 
Items Carried ''Up Front" 


An interesting feature of the arrangements 
of the N. Whitacre (Inc.) yard at El Monte 
(suburb of Los Angeles), Calif., is the pro- 
vision made for carrying a “sample” line of the 
merchandise up front. 

Perhaps “sample” is not the best designa- 
tion; some may prefer to call it “active stock.” 
The fact is that in a structure stretching across 
the front of the establishment is a quick-turning 
line of building materials, embracing a small 
amount of each variety taken from the main 
stock stored in the rear sheds. 

The purpose is two-fold. In the first place, 
the “up front” stock serves as a display, for, 
when the doors are open, passersby can see a 
small amount of each variety of material car- 
ried. In the second place, it facilitates service 
to customers who may want only one or two 
pieces of any variety of lumber, or a trifling 
amount of some other material. 

A customer who wants a quantity of an item 
which is displayed in the front shed, but stocked 
in quantities in a shed farther to the rear, is 
quickly served by a small railroad track which 
extends from the front of the establishment to 
the rear. The rails are imbedded in the paved 
passageway. A low flat car may be pushed 


along the rails to the section where the mer- 
chandise is stocked, the required amount placed 
on the car, which then is pushed to the front 
where the material is loaded into the custom- 
er’s truck. 

There of course are driveways so that a large 
buyer may drive his truck into the yard and 
up to the sections where the merchandise is 
carried. 

Thus the arrangements provide for convenient 
handling of small, medium or large customers. 





New Retail Company Opens 


for Business 


LittLte Rock, Ark., July 1—The Rufe Wil- 
liams Lumber Co. last week opened for busi- 
ness at Rose City, North Little Rock. This 
establishment is a branch of the Planters Lum- 
ber Co., North Little Rock, of which R. J. 
(“Rufe”) Williams is president. While Mr. 
Williams will give much of his personal atten- 
tion to the new business he will maintain his 
office at the Planters Lumber Co. 

The opening of the new establishment is an 
expansion of the Planters Lumber Co., which 
has been in operation since 1918. Mr. Williams 
said that the original Planters yard began busi- 
ness with two carloads of lumber and a very 
limited stock of other materials. 

He expects greater activity in building and 
repair work this summer than at any time 
within the past several years, due to the ad- 
vantages offered by the Federal Housing Ad- 
ministration. “At no other time in my experi- 
ence,” said Mr. Williams, “have I seen anything 
to equal the present plan whereby people who 


27 


really need this kind of assistance can secure 
money at low interest rate for the preservation 
of their property or for the acquisition of a 
home.” 

His company furnished the first job in Arkan- 
sas under Title 2, and having had ample oppor- 
tunity to study the operation of the FHA loan 
plan through his own experience, he is enthusi- 
astic over its success. 


Osceota, ARK., July 1—The Home Lumber 
Co., a new concern, with Jason S. McCants and 
Jake Counts as partners, is erecting a new lum- 
ber shed and office building here. Both are 
lumbermen, having been associated with the 
lumber department of the Lee Wilson Co. 


Dealer Stages Successful Paint 


Demonstration 


Union Crry, Inp., July 1.—Selling goods by 
demonstrating their proper use is a modern 
method of merchandising that is being effectively 
used by many lumber and building material 
dealers, including the Union City Lumber Co., 
here. This concern on a recent Saturday staged 
a paint demonstration and sale which was so 
successful that it was continued all of the fol- 
lowing week. The attending paint expert showed 
the uses of paint, both practical and decorative. 





This low, hand-propelled, flat car is used to bring merchandise from rear 
shed storage to front as required 


Vases and other small articles were decorated 
free, about 1500 of these being brought in for 
that purpose. 





Approved Nails for Shingles 


It is well known that the chief essential in 
the proper application of red cedar shingles is 
the use of nails that will withstand rust and 
corrosion. Dealers who want the shingles they 
sell to last on the job, and give permanent satis- 
faction, will make sure that the customer uses 
the right nails, preferably by selling them along 
with the shingles. They will be interested to 
know that the American Steel & Wire Co. has 
just prepared a new illustrated folder showing 
the sizes of nails recommended for the various 
applications, together with specifications; in- 
cluding the new pattern Peerless cut shingle 
nail, which embodies all the desirable features 
of the wire nail as well as those of the old- 
style cut nail. All of these nails are heavily 
zine-coated by the hot-dipped process. They 
have been approved by the Red Cedar Shingle 
Bureau as meeting all its requirements and 
recommendations. The descriptive folder may 
be had by writing the American Steel & Wire 
Co:, 208 South La Salle Street, Chicago, or 
any of its branches. 





On June 1, 15.4 percent of the cars on line, 
as reported by the Class I railroads, or 283,310 
freight cars, were in need of repairs. Of these, 
219,008 cars, or 11.9 percent, were in need of 
heavy repairs. At the same time new freight 
cars on order totaled 1,479, compared with 
20,011 on the same day in 1934, and 1,205 on 
the same day in 1933. 
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Retailer Wages War 
on Termites 


Mosire, ALA., July 1—One of the sidelines 
of southern lumber has to do with the lowly but 
voracious termite. The geographical range of 
this pest has been fairly well charted, and chem- 
icals have been developed which if applied at 
the right time and place will cause him to fold 
up. Treating companies have done excellent 
work producing processes that make wood un- 
palatable to these insects and which leave the 
wood paintable. Creosote oil is extensively 
used for treating framing timbers and for wood 
exposed to dampness, where paint is not neces- 
sary; and it is quite usual to see a house in the 
framing stage with the lower sticks dark with 
this lethal dosage. 

But unfortunately many houses already con- 
structed did not have this protection; and once 
the pests start to work, something must be done 
immediately. A number of lumber companies 
have added the equipment for dealing with the 
insects when they have attacked a building. It 








Termite eradication and control truck of Cowan Lumber Co. 


Farm Groups Hear 


Manitowoc, Wi1s., July 1—‘The outlook for 
new business is better than for a number of 
years; there is more confidence and optimism, 
and if only Congress would settle down, or pos- 
sibly adjourn, so that we could proceed in a 
normal manner, we could look forward to a 
number of years of good business.” 

Thus E. M. Hanson, manager Schmitt Lum- 
ber Co., here, expressed himself in a recent 
statement to the AMERICAN LUMBERMAN. The 
occasion for the remark was an inquiry con- 
cerning community meetings which had been 
held in this territory under the direction of 
S. A. Witzel, farm representative of the Fed- 
eral Housing Administration, with headquar- 
ters at Madison, Wis., as ‘described in the 
AMERICAN LUMBERMAN of May 25 (page 47). 
Mr. Hanson said that the two meetings held 
in this county had attracted an attendance of 
about 500 persons. 


Women Lack Needed Conveniences 


One of the principal points stressed, said 
Mr. Hanson, was that while the farm men 
have the most modern equipment for their 
work, the women are, in very many cases, 
doing their work without modern conven- 
jiences. The men, as a whole, had to admit 


AMERICAN LUMBERMAN 


Attractively situated of- 
fice of the Cowan Lum- 
ber Co., Mobile, Ala. 
This is one of the big, 
well equipped retail 
lumber concerns of the 


South 





takes some special skill and experience and 
proper equipment. 

The Cowan Lumber Co., of this city, is 
one of the retailing concerns which has added 
this house-healing art to its line of service. It 
is a’ healing art; and when signs of attack are 
first discovered the work of the “wood doctor” 
must begin immediately. The Cowan people 
have a truck built and equipped for this service, 
always ready to answer a call. 

This is a big concern; including not only 
lumber retailing, which is probably its chief in- 
terest, but also a sawmill and the handling of 


this, but they do not seem inclined to bor- 
row money to modernize. They say that 
while it would be easy enough to make the 
loans, the fact remains that they would have 
to be repaid some time, and they would 
rather wait until they can save the needed 
amount, and then modernize. If they have 
another good year, like the preceding one, 
there will be considerable work of this sort 
done. But in the meantime, the farmers’ 
attitude is to keep what they now have, to 
tide them over possible contingencies. How- 
ever, the work Mr. Witzel is doing is good 
education. It has set some of these hard- 
headed farmers thinking, and should bear 
fruit in the next few years. 

We have distributed literature to the 
ladies, descriptive of kitchen cabinets and 
other home improvements, and we under- 
stand that the men also are showing in- 
terest in such matters. 


Plenty of Local Money Available 


While the banks in this section have been 
a little slow about actively co-operating, 
they will make loans where applicants can 
meet all the requirements. Our local loan 
and building association is in very good 
shape; in fact, we are told that it ranks 
highest in the State. We have never been 
at a loss to get money here for home build- 
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BUILD: REPAIR: REROOF-REPAINT 
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handsome 


fuel. It has a 
landscaped and painted. 
that Title I has been much in use in Mobile; 
that there has been an extensive trade in repair 


plant, beautifully 
H. M. Thames states 


and remodeling. Like most retailers, he hopes 
for new construction. No one ignores repair 
work, for it is a natural beginning for recov- 
ery. But new building is the factor which pro- 
vides volume sales of materials. Since there 
is a housing shortage in the city, local dealers 


are hopeful that not only the financing, but the 
urge to build and the confidence needed to set 
it in motion, will shortly develop. 






7 Hh 
Gate fad 









Gowan way 
CALL Avkseon Sh 





Signs on one of the Cowan Lumber Co's big warehouses 


lans Explained 


ing purposes. In fact our building and loan 
association is soliciting loans in direct compe- 
tition with the Production Credit Association 
of the FHA. The banks have for some time 
past had more money in their vaults than 
they know what to do with; but are making 
no loans without good listed collateral, ex- 
cept a few small home owners’ loans. So 
that, on the whole, owing to the fact that 
there is sufficient mortgage money here, the 
Federal loans are not as popular as they 
would be under different conditions. 


Requirements for Loans Explained 


H. P. Voll, inspector for the Baraboo (Wis.) 
Production Credit Association, informed the 
AMERICAN LUMBERMAN that anyone interested 
in securing a loan for the purposes that have 
been mentioned should go to his local banker 
or to the nearest office of the Production Credit 
Association, where the necessary information 
can be obtained. 

We of the Production Credit Association, 
said Mr. Voll, will gladly make loans for 
this purpose, providing sufficient acceptable 
collateral to secure the loan can be offered. 
Character loans are made only to farmers 
who have their farms and personal property 
entirely free from encumbrance, and who have 
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a very good credit rating. The rate of in- 
terest is five percent. 

Local bankers should be in 
explain how loans of this 


property are handled. 


position to 
nature on city 


Further clarifying the subject S. A. Witzel, 
farm representative of the Federal Housing Ad- 
ministration, Madison, Wis., said to the AMER- 
ICAN LUMBERMAN: 


Production Credit Association loans under 
the Federal Housing Administration may be 
made for the purpose of improving farm 
dwellings only; moreover, such loans with- 
out chattel mortgage security are available 
only in rare cases where the borrower is 
clear of debt and has a very favorable repu- 
tation for paying his obligations. 





For Summer Comfort 


The Insulite Co., Minneapolis, Minn., has just 
issued an attractive new folder entitled “Living 
Comfort in Spite of Hot Weather.” It effec- 
tively pictures the use of Insulite in reclaiming 
waste attic space by converting it into livable 
rooms; and for summer cottages. Copies of 
this attractive folder will be mailed free to those 
interested. Now is the time to look into this. 
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Northeast Retailers Glad of 


Kidnaped Boy's Return 


Rocuester, N. Y., July 1.—The sensational 
kidnaping of George Weyerhaeuser and his safe 
return to his parents may be almost forgotten 
by the public, but the directors of the North- 
eastern Retail Lumbermen’s Association, of this 
city, passed two resolutions recently which show 
how deeply interested its members, as well as 
all other lumbermen, were in the case. The 
first resolution, which was addressed to J. P. 
Weyerhaeuser, father of the nine-year-old vic- 
tim, read: 

By resolution of the board of directors of 
this association, adopted at a meeting held 
in New York, I am directed to convey to 
you our deep gratification in the fact that 
your son was safely returned to you and 
Mrs. Weyerhaeuser. 

The sympathy of the entire industry has 
been with you in your period of trial, and 
we are happy indeed that your family circle 
is restored once more. We earnestly hope 
that these fiendish offenders against the wel- 
fare of society will be speedily brought to 
justice. 

Since Paul S. Collier, secretary-manager of 
the association, drew up and sent the above 
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resolution, Harmon Waley, one of the kidnap- 
ers, has been sentenced to 45 years in prison, 
similar charges against his wife are being in- 
vestigated, and a second man is hunted. 

The second resolution sent to J. Edgar 
Hoover, United States Department of Justice, 
read: 

By resolution of the board of directors of 
this association, I am instructed to convey 
to you our congratulations on the excellent 
work done by the operatives of the Depart- 
ment of Justice under your direction in 
apprehending the kidnapers of George Wey- 
erhaeuser, and returning him safely to his 
parents, 

The record made by your department in 
bringing these enemies of society to justice 
is acclaimed by all good citizens. 

We congratulate you upon the excellent 
work you and your men have done in this 
particular instance, and assure you of our 
hearty and earnest approval of your achieve- 
ments toward the maintenance of law and 
order. 

Boxes MADE of elm wood with the bark un- 
removed in which dishes were shipped to the 
United States from Staffordshire, England, 
may carry the Dutch elm disease, the Bureau of 
Plant Industry of the Department of Agricul- 
ture has discovered. 


Room Shows Goods to Best Advantage 


HAMILTON, Ou10, July 1.-—The 
Butler County Lumber Co., here, 
of which Herman L. Sanders is 
manager, has recently completed 
extensive modernization, resulting 
in new and enlarged display room 
and office, which were opened to 
the public for thorough inspection 
on a recent Saturday. Visitors 
were shown through the company’s 
new business quarters, and the 
plant in general, and all went away 
much impressed with the attractive 
appearance and uptodate arrange- 
ment of the extensive stocks of 
lumber, building materials and ac- 
cessories of all sorts. 

The accompanying photographs, 
although inadequate to do full jus- 
tice to this fine establishment, will 
give some idea as to what prospec- 
tive home builders, modernizers and 
other visitors to the rejuvenated 


yard of this company will find 
awaiting them. 
While the photographs show 


some of the displays, they do not 
reveal the fact that there are at 
least twenty-five different exhibits 
in the salesrooms of goods and 
articles required for the modern 
home, all arranged in most attrac- 
tive form. 

All woodwork is finished in col- 
ors that are attractive and inviting 





Good display and merchandising facilities are exemplified in the new 


to the customer. The permanent 


woodwork is all finished in silver 
gray effect. The office of Manager 


walnut paneling is finished with cove 
corners and correctly sanded, with 
nickel metal strips and plates, to 





Some of the woodwork and other displays in new salesroom of the Butler 
County Lumber Co., Hamilton, Ohio 


Sanders is strikingly beautiful, the 
walls being of carefully matched 
American black walnut paneling, 
finished in modernistic silver trim; 
with early Colonial flooring; all 
having been designed and executed 
in the company’s mills. The matched 





bring out the fine manufacture of 
the woodwork. All materials used 
in completing the private office 
were manufactured and fabricated 
in the company’s own plant; includ- 
ing even the setting of the beauti- 
ful leaded art glass windows. 





Founded in 1912 by C. K. San- 
ders and Peter Kuntz, Sr., the But- 
ler County Lumber Co. has grown 
from a small plant, in a shed, em- 
ploying only five persons, and with 
one mule and one wagon sufficing 
for all hauling purposes, until to- 
day it covers ten acres, employs 
approximately sixty people, and re- 
quires several powerful motor 
trucks for hauling, transporting and 
delivering lumber and building ma- 
terials throughout its trade area. 

In 1924 C. K. Sanders organized 
another company, in Cincinnati, 
and Herman L. Sanders, the pres- 
ent manager, took charge of the 
local plant. Under his competent 
guidance, the plant has expanded 
to its present extent and status in 
the community. 

During its twenty-three years of 
business the company has supplied 
woodwork and other material for 
many of the city’s most beautiful 
homes. With its present improved 
facilities it will be in a better posi- 
tion even than heretofore to serve 
its community, and especially to ex- 
hibit and demonstrate its extensive 
lines of quality products, which in- 
clude many of the best known 
brands in the building materials 
field. Its success is well merited. 


sales room of the Butler County Lumber Co., Hamilton, Ohio 
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Here's New 
Market for 
Stock in 
the Retail 
Yard 
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OOD TENNIS COURTS 
HAVE MANY ADVANTAGES 


—yYear ‘round use, even soon after rains—Cool, 
easy on the feet, easy on the eyes—Firm, dust- 
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Wood Has 
Proved 
Best for a 
Community 


Need 


+ 


free and clean—Long life, practically no upkeep 


A new field for the merchandising of lumber 
has been opened up by enterprising dealers in 
various parts of the United States who have 
introduced outdoor tennis courts constructed 
entirely of wood. There are several such 
courts in the Pacific Northwest, southern Cali- 
fornia, and in Florida. A letter to the Mohawk 
Lumber Co. (Ltd.), of New Westminster, B. C., 
a Canadian firm which has proclaimed the ad- 
vantages of wood tennis courts for several 
years, from the president of a church club that 
installed a lumber court in 1927, was submitted 
to the AMERICAN LUMBERMAN and is quoted in 
part below: 


The court has justified its construction, 
both financially and as a playing surface. 
The upkeep of the original court, which had 
been surfaced with either cinders or clay, 
and finally asphalt, averaged over $75 a year. 
Since the wooden court was built, not a cent 
has been expended in upkeep It is in as 
good condition now from a construction 
standpoint as the day it was built. ... We 
have good tennis players who have per- 
formed on clay, asphalt, and concrete courts 
and all unite in praising this type of court 
for its speed nd accuracy 


Wood Has Important Advantages 


While lumber is not ordinarily considered as 
material for lawn tennis courts, its use gives 
many advantages over the more usual types, 
one of which is the elimination of expensive 
excavation and costly grading. Regardless of 
the type of ground surface, a level wooden court 
can be built in any location, and rigidity and 
permanency are not impaired. Another merit 
of a wood playing surface is the fact that it 
doesn’t soften or loosen under foot, as does a 
dirt court. The absence of dust on a lumber 
court benefits serving and playing, while the 
balls are not discolored, and the players’ clothes 
are kept clean. The lumber surface does not 
absorb and radiate heat, and consequently is 
comfortable to a player’s feet; and prevents 
eyestrain from reflections in bright sunshine. 
The resiliency of wood lessens the bodily fatigue 
felt in play. 

Such courts permit use the year around, since 
the surface allows their use even soon after 
the removal of snow. When the customary 
attention is given to drainage, the court dries 
quickly after a rain. 

Building a wooden court may be a bit more 
expensive than preparing a dirt one, but the 


- 


The smoothness of this wood lawn tennis court is evident in the above 
picture. Did you ever see a surface that promised a more enjoyable game? 


maintenance cost is practically nil for a long 
time, since rolling and frequent marking are 
unnecessary. The courts are often stained 
green with white lines, for good looks and more 
permanency in lining. A wood surface of the 
best construction with a minimum life of twenty 
years will cost no more than courts of other 
types claiming permanency, say authorities. 
Wooden courts have been found to wear well. 








Here is shown a view, looking from one end, 

of a lumber tennis court under construction. An 

idea can be had as to how the framework is 
placed 


In picking a site for the wood court, it is best 
to select an even surface, with sufficient gradi- 
ent to insure rapid drainage, although this is 
not a prerequisite. All soft or yielding spots 
upon which the sills or other wood framing will 
rest should be scooped from the subgrade, and 
the holes filled with sand, gravel, cinders or 
other suitable material, which should be firmly 
packed. The rest of the location requires no 
excavating. The frame for the playing surface, 
which either rests upon or is imbedded in the 
soil, should be banked enough to maintain the 
proper drainage. The underside of the surface 
ought to be sufficiently raised off the ground 
level to allow free circulation of air. 


There was play on the above court on New Year's Day 


The Mohawk Lumber Co. has _ promoted 
lumber tennis courts, with satisfactory results. 
It has encouraged the construction of many in 
its vicinity, and claims that all are giving sat- 
isfaction, especially as community playing sites, 
since they incur no upkeep or worry. Officials 
of the firm have written the AMERICAN LuM- 
BERMAN in part: 

We can not imagine any greater difficulties 
in any climate than those we have here, and 
provided the supporting posts are below 
frost line, we think they would stand up 
equally as well in any country, as we get 
very hot sun here, and also occasionally 
freezing temperatures. 


According to the Mohawk Company the con- 
struction of a tennis court with 2x3-inch lum- 
ber is simple, and any handy man could do a 
good job in building one. It suggests the 
lowing general plans for a playing surface 
100x50 feet, and advises the addition of five or 
ten feet to the length due to the fastness of 
the board court. 

Lay sills, 4x6-inch cedar preferred, about 
six feet apart across the court on flat side 
if on level ground; or on edge if on posts or 
blocks. Shim up and make solid, with top 
of sills level. Make the center of the court 
about two inches higher than the ends and 
sides. Commence laying the top by running 
one length of 2x3’s on edge, longways of the 
court in the center, and toe-nailing solidly 
to the sills. Continue laying 2x3’s solidly 
together on edge on each side of the center 
length, nailing through the middle into the 
next piece of 2x3-inch, so that no nails show 
on the surface and none are driven into 
sills. Use 3- or 3%-inch spikes, about three 
or four inches from the ends as usual. 

If arrangements can be made with a mill 
to re-run the 2x3’s to a uniform width, say 
2% inches, it would be an advantage, since 
air dried lumber, for instance, is likely to 
vary in width. 

The face of the court could be sanded when 
finished. The material needed for a court 
100x50 feet is, approximately, 20,000 feet of 
2x3-inch No. 3 common S4S; 2,000 feet of 
4x6-inch No. 1 common cedar, and three kegs 
of spikes. Any necessary posts or blocks 
would be extra. 


Three Other Methods of Building 


The National Lumber Manufacturers’ Asso- 
ciation, which has also been interested in the 
future of wooden tennis courts, offers three 
plans for construction, with the selection de- 
pending upon the number of years of service one 





Two men are here building a wood tennis court. A portion of the com- 
pleted playing surface can be s2en, along with some of the supporting 


structure 
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desires from it, and the amount of use to be 
given the play site. The first method, one which, 
if followed, will provide the most serviceable 
playing surface, is described as follows: 

Mud sills 3x12-inches, laid flat, extending 
crosswise of the court, and supported on 
posts 6x6-inches, firmly imbedded in the soil 
eight feet apart. 

Girders 6x8-inches, spaced eight feet apart 
and laid on edge, are rested at each end on 
the mud sills and run lengthwise of the 
court. The joist measuring 2x6-inches are 
placed on edge across the girders and spaced 
on 20-inch centers in case of 14-inch floors, 
and 24-inch centers with heavier flooring 
stock. 

All parts should be firmly spiked together. 
The flooring is then laid on the joist, with 
the individual pieces running longways of 
the court. The following three kinds of 
floor construction are possible: (a) 1%-inch 
vertical grain, all heartwood flooring, worked 
tongue and groove, both edges and ends, in 
either three or four-inch widths, dressed to 
1%-inch thick by either 2% or 3% inches 
wide air dried, with each piece nailed to the 
joist in accordance with approved floor lay- 
ing practice. Zine coated square cut nails 
are the best suited to the case. If air dried 
stock is used, the pieces of flooring should be 
placed tightly together, whereas, if kiln 
dried lumber is put in, a space of 3 of an 
inch should be left between the pieces; (b) a 
laminated type of court floor made up of 
Ix2-inch face, and laid on edge. After in- 


sertion of the spline, the strips are nailed 
together, but the entire floor thus built 
should not be anchored to the supporting 
joist; (c) two by six-inch vertical grain 
plank, S4S, laid lengthwise the court. When 
the boards are kiln dried, the pieces should 





The two youths shown on the lumber court here played many sets of tennis 

during the Christmas holidays, during which wet weather often prevails 

in British Columbia, and found the court a perfect surface. Since its 

construction five years previously, no work had been done on the court, 
except repainting some of the lines 


be * of an inch apart, while air dried lum- 
ber is all right with ¢ of an inch spacing. 

The second plan of construction of a wooden 
tennis court as outlined by the National Lumber 
Manufacturers’ Association is advised where a 
life of only ten or fifteen years is desired. It 
is also less expensive. The foundation frame 
work is similar to that in the first plan, except 
that the 6x8-inch girders should be omitted. and 
where little or no leveling of the ground is nec- 
essary, the mud sills should be placed lengthwise 
of the court, with the subgrade’s soft spots 
remedied as above. The flooring preferable in 
this plan is (c) above. 

The third plan is advised for individuals 
seeking a court for only a few years. Mud 
sills 4x4 inches should be laid as in the second 
method, and support 2x4-inch joist which are 
spaced a foot apart and firmly nailed to the 
sills. The plank type of floor is called satis- 
factory. 


Many Species Are Suitable for Courts 


Such woods as Alaska cedar, red cypress, 
northern white cedar, white oak, Port Orford 
cedar, California redwood, western red cedar 
and chesteut are suggested by the National 
Lumber Manufacturers’ Association for posts, 
sills, girde!s and joist, due to the service and 
long life they give. Douglas fir, red, sap and 
black gum, Sitka spruce, West Coast hemlock, 
western larch, Idaho white pine, northern white 
pine, tamarack, ponderosa pine and southern 
yellow pine, when treated with an approved 
preservative, will give good service with equal 


AMERICAN 


permanency of structure, the association says 
further. The latter named woods are suitable 
untreated, if the court is not to be used for 
more than a few years. For the floor, western 
red cedar, Douglas fir, red cypress, West Coast 
hemlock, western larch, oak, California redwood, 
southern pine, and tamarack in vertical grain 
B&better, are among adaptable woods, says the 
association. It is not necessary to have vertical 
grain lumber, if the material is used on edge, 
as a flat grain board laid on edge presents an 
edge grain surface. To secure the highest type 
of court, the wood may be waterproofed by 
oiling and waxing, varnishing, or by using a 
water repellent. 





Japan Retaliates Against 
Canada; Stops Purchases 


Vancouver, B. C., July 1.—Japan has 
“cracked down on” the British Columbia tim- 
ber industry, making good its threat to boycott 
Canadian goods in an effort to balance trade 
and in protest against Canada’s arbitrary valu- 
ation of the yen at par rate of exchange, in 
assessing duty on imports from Japan, this ac- 
tion being considered by the Japanese as an 
additional and unfair barrier. 

It was revealed recently that Japan suddenly 
stopped buying Canadian timber products of all 
sorts late in May, and is not placing any more 
orders in this country. Lumbermen and govy- 
ernment officials suspended comment on _ this 
development for some time, thinking that it 
might be a temporary policy, but now they 
have admitted that it 
was evidently to be con- 
tinued by the Japanese 
Government. All tim- 
ber products shipped to 
Japan in the last month 
were ordered some time 
ago, before the boycott 
was started. 

The loss of the Jap- 
anese market stirred the 
timber industry to make 
representations to the 
Dominion Government 
in favor of some action 
which would restore this 
important factor in 
British Columbia’s eco- 
nomic life. The Japan- 
ese market for timber 
products alone is worth 
about $2,500,000 a year 
to British Columbia, 
and its loss for any sustained period would be 
a grave blow to employment in the western 
Province. 

In May, Japan bought 14,159,328 feet of tim 
ber of all sorts from British Columbia. In an 
average year Japan buys lumber in British 
Columbia worth $2,250,000, about an equal 
amount of pulp and paper, and altogether 
$6,000,000 worth of British Columbia goods. 
These goods represent employment for about 
3,000 British Columbians directly, mostly in the 
lumber industry, apart from many others in- 
directly employed. 

How far the Japanese cessation of buying 
extends beyond the lumber industry the British 
Columbia Government has not discovered yet, 
but the whole situation is under examination 
by trade experts. Private exporters to Japan 
said that trade inquiries issued recently by 
Japanese firms bore the specific statement that 
no Canadian goods would be accepted. 

The Japanese trade council, managed by the 
Government, laid down a policy some time ago, 
under which Japan would buy from Canada 
only as much as it sold to it. Last year it 
bought $16,000,000 worth of goods from Can- 
ada, and sold only $4,000,000 worth. If that 
trade is balanced by the present drive against 
Canadian goods, British Columbia will be the 
chief loser. 

The Canadian Government announced that it 
was moving to avoid an interruption of normal 
trade relations, but British Columbia has heard 
nothing more officially or through industrial 
channels of these negotiations. 
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WINDOW 
AND A 
VENTILATING 
DEVICE 
COMBINED 


Farm buildings need better windows—the 
spectacular increase in demand for these 
new Clay All-Metal Window Frames is proof 
that they fill this great need. Furnished 
complete with outside casing . . . frame 
proper and ventilating wings. Sell at a 
price that attracts attention and creates 
profitable business. Use regular wood sash 
you have in stock, or Clay wood sash with 
Ultra Violet Glass. 












» SASH WITH 
VIOLET Glass 


Permits farmers to per- 
manently harness the 
health rays of the sun, 
getting greater production from poultry and 
dairy cows . quicker growth” in hogs. 
Clay Ultra Violet Glass is real glass—not a 
substitute . . . as clear and strong as the 
best makes of window glass. A new profit 
maker for the lumberman—get Clay Window 
Frames and Clay Sash with Ultra Violet 
Glass in stock and watch them SELL. 


CLAY EQUIPMENT CORP. 


Dept. A-L-7 


CEDAR FALLS, -: |IOWA 











LASTING 
POPULARITY 


You'll say so too—after a visit to Pitts- 
burgh's popular Hotel—the popularity is 
deserved. Quality Accommodations at 
a low price—plus real hospitality. And 
what food! 


800 Rooms, $1.50 -- $3.00 
NONE HIGHER 


OR es ie ee i ee OW ene 
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/NORTHERN WOODS | 












For many years our floor- 
ing has been building trade 
for dealers. Ic will do the same 
for you. Order it in straight or mixed 
cars with Hemlock lumber, lath, shingles 
and posts. 

We invite your orders for Poles, Ties and Hemlock 
Tan Bark; also for Rotary Cut Northern Veneers and 
Plywood. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY Chgs Ofcr: 6 J. Clears Lum 


ber Co, 1331 Manado Block 
GLADSTONE, MICHIGAN — = 





MEMBERS MAPLE FLOORING MANUFACTURERS ASSOCIATION 























AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SIWWELLS 


LUMBER COMPANY 


MAN YF AO TYRE R SS 
MENOMINEE MICHIGAN. 


17| Your Requirements For 17 


Harp Mapte — Birch — BAsswoop 
Sort ELm—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


“AN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


Pugmuonayferce” 
F 





OF THE 
VON PLATEN - Fox COMPANY 
AT 
17| IRON MOUNAIN, MICHIGAN 17 











Surface Measure 


| ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

els, doors, sash, blinds, door and window 
ames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (44 x 6%") $5.00, Postpaid. 
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For Lumbermen to 


Practice What They Preach 


Wasuincton, D. C., July 1.—The lumber 
industry, after months of stimulating business 
by encouraging individuals to modernize their 
homes or build new ones with loans secured 
through provisions of the FHA, now has an 
opportunity to improve its own equipment under 
an amendment to the National Housing Act. 
The lumber mill owner or lumber dealer under 
the new regulations of the FHA can obtain 
funds up to $50,000 from private financial in- 
stitutions for the purchase and installation of 
machinery and equipment providing they are 
“peculiarly adapted to the business conducted 
thérein or necessary to the operation thereof,” 
and the loan will be insured by FHA up to 
20 percent. 

The FHA advances no funds, but insures 
private lending concerns against loss up to 20 
percent of the total advanced by them from their 
private resources. The principal purpose of the 
organization is to contact those seeking credit 
for modernization and repair with institutions 
having funds to lend. Insurance of the credit 
is often the compelling power that makes it 
possible for an applicant to obtain the desired 
credit. In freeing this flow of credit the FHA 
accelerates a demand for building materials, 
creates a demand for the employment of labor 
by so doing, and makes for better living and 
better housing conditions. 

The amendment furnishes a great opportunity 
to those in the industry who, because of the 
times and tight credit, have been trying to get 
along with obsolete equipment and wait until 
better days to buy new machinery to keep up 


with competitors. The credit plan operates 
simply: the applicant makes known his need to 
a bank or lending institution approved by the 
FHA; his credit is examined and, if found to 
be satisfactory, and, if the work for which he 
desires funds is found to be eligible, his appli- 
cation is acted upon immediately. He may have 
up to five years to pay the obligation, if the 
lending institution agrees. The total charges 
can not be more than the equivalent of a dis- 
count of $5 a $100, and the money must be 
repaid in equal monthly instalments. The ex- 
tension of credit doesn’t mean that owners can 
exceed the limit of $2,000 to modernize indi- 
vidual homes and other classes of property 
listed in the original act. 

Properties eligible for modernization credit 
under the $50,000 amendment for additions, al- 
terations, repairs and improvements are those 
improved or converted into apartment or 
multiple family houses, hotels, office, business or 
other commercial buildings, hospitals, orphan- 
ages, colleges, schools, or manufacturing plants. 
The maximum credit obtainable for each prop- 
erty is $50,000. The cost of architectural and 
engineering services, and the purchase and in- 
stallation of machinery and equipment are all 
eligible for credit under the amendment. 

Members of the lumber industry who take 
advantage of this opportunity to improve their 
own plants are setting a good example to cus- 
tomers. A lumber dealer with an attractive 
business place reflects the modernization theme 
and is in a far better position to talk up the 
FHA loans to prospective purchasers of lumber. 


Late News Notes on Building 


Announces Nineteen Loan 
Applications Under 
Title Two 


“The largest two weeks’ total we have had 
thus far from the district outside of Chicago,” 
said Carroll H. Sudler, Chicago, district direc- 
tor of the Federal Housing Administration, in 
announcing that nineteen loan applications under 
Title Two of the National Housing Act, 
amounting to $127,103, for new home construc- 
tion in the northern Illinois district, were ap- 
proved by the Chicago office during the week 
ended June 25. 

This brings the total to date of Title Two 
loans and approved applications in the northern 
Illinois district to 106 projects amounting to 
$923,704, of which 43 jobs, totaling $431,154, 
are under construction. 

Of the total to date, 79 projects amounting 
to $733,416 are in Chicago and the metropolitan 
area, while the remaining 27 projects amount- 
ing to $190,288 under Title Two for the district 
are outside the metropolitan area. 

Under Title One of the National Housing 
Act, which covers modernization and repairs 
to homes and other buildings up to $50,000 for 
individual loans, northern Illinois shows a grand 
total to date of $2,955,455. Of this amount 
$1,970,545 is for Chicago, and the remaining 
$984,910 is for the rest of the district outside 
of Chicago. 

Chicago itself reports a total of $169,360 
under Title One for the two weeks ended June 
25, while the rest of the district, exclusive of 


the city, shows a total of $107,514 for the same 
period. 


Ohio Canvass Shows 


Interesting Results 


Mepina, On10, July 1.—Results have been 
tabulated, as regards the house-to-house canvass 
for modernizing jobs recently conducted here. 
They show some interesting things, reflecting 
a well-conducted canvass in a typical town of 
around 4,000 population. In the first place, it 
develops that Medina has 1,250 homes, of which 
only 23 are now vacant. The ratio of home 
owners to tenants is about two to one. 

The receptivity of house holders to the so- 
licitation of the canvassers was varied. In the 
main, a good degree of co-operation was mani- 
fested, majority of the owners willingly giving 
the desired information as to their needs and 
plans for modernizing or otherwise improving 
their homes, and a very worthwhile piece of 
work was accomplished. 

Nevertheless, a great many cases were et- 
countered where homeowners declined to give ‘ 
any information, or to discuss the subject, ap- 
parently feeling that their plans were entirely 
their own affair, and they did not relish the 
idea of being questioned on the matter. Others 
declined to answer because, not being certain, 
they did not care to give out any misleading 
information. 

The net tangible results of the canvass was 
the listing of 113 actual jobs in prospect, of 
which the majority called for carpenter work, 
painting and paperhanging—and, of course, also 
for the necessary materials. 
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Residential Building Curve 
Continues Upward 


It begins to look as if the long-expected re- 
vival of residential building had definitely ar- 
rived. New residential building projects started 
during May reached the largest dollar total that 
had been seen in 43 months. 

“The encouraging feature of this year’s sus- 
tained rise in residential building,” states a spe- 
cial 8-page bulletin entitled Tracking Down Re- 
covery just released by F. W. Dodge Corpora- 
tion, is found in the fact that it has consisted 
almost entirely of private new construction.” 


RESIDENTIAL BUILDING CONTRACTS 


87 Eastern States (first 5 months only) 


MN 4 atte Sara arm rite $418,001,900 
1932 139,581,700 
oo _—— ; 85,440,500 
SE |g grirdiewe oae e 6 105,182,700 
ert 158,340,700 


Progress in housing recovery in the important 
cities is traced in the analysis by the Dodge 
organization. 

“Tn the first four months of 1935,” the Bul- 
letin states, “there were 31 cities and important 
counties whose residential building volume more 
than doubled in comparison with last year: 
Albany, N. Y. Newark, N. J. 
Allegheny Co., Pa. Norfolk 
Atlanta Oklahoma City 
Birmingham Paterson, N. J. 
Charlotte Youngstown 
Chattanooga Peoria 


Chicago St. Louis County 
Columbus, O. St. Petersburg 
Flint San Antonio 

Ft. Worth Tampa 

Hartford Tulsa 
Jacksonville Utica 


Wayne Co., Mich. 
Wheeling, W. Va. 
Wichita 


Kansas City, Mo. 
Louisville 
Milwaukee 
Nashville 

The 20 cities and important: counties whose 
increases ranged between 50 percent and 100 
percent were: 
Akron 
Cincinnati 


Somerville, Mass. 
Knoxville 


Cuyahoga Co., O Miami 
Des Moines Nassau- pages Coun- 
Duluth ties, 
Hamilton Co., O. Toledo 


Washington, D. C. 
Westchester Co., N. Y. 
Yonkers, N. Y. 
Minneapolis 


New Bedford 

New York 

Niagara Co., N. Y. 
Pittsburgh 

St. Louis 


For 18 cities and important counties the gains 
ranged between 1 percent and 50 percent; they 
were: 
Baltimore 


Bridgeport 
Cambridge 


Houston 
indsanapetie 
Jersey City 


Canton Memphis 
Cook Co., Il. Richmond 
Dallas St. Paul 
Erie, Pa. Scranton 
Evansville South Bend 
Gary Wilmington 


Dominion Housing Bill Passes 
House of Commons 


Orrawa, Onrt., July 1—The Dominion gov- 
ernment has carried through the House of Com- 
mons a Housing bill which authorizes the 
Minister of Finance to extend assistance, up to 
a total amount of $10,000,000, for the construc- 
tion of houses for low-wage earners. From this 
amcunt advances will be made up to 20 percent 
of the cost of a house, providing a loan or 
insurance company, or a municipality, puts up 
60 percent and the owner has an — amount- 
ing to 20 percent. Interest on the Government 
portion of the loan will be at 3/2 percent. The 
interest charged by the loan companies will be 
at 5% percent, making an average for the 
whole loan of a shade over 5 percent. Pro- 
vincial moratoria are not to apply to mortgages 
under this legislation. The Dominion govern- 
ment and the loaning company are to be joint 
owners of a first mortgage upon the property. 
The new bill deals only with one feature of 
the report submitted to Parliament by the spe- 
cial committee on housing. The inquiry which 
the special committee carried on into the whole 
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housing problem, including slum clearance, is 
to be continued under the authority of the Eco- 
nomic Council, which was set up by a special 
Act of Parliament during the present session. 


South Bend's New American 
Home 


83 


E. W. Crouse; and William M. Hass, of Build- 
er’s Store (Inc.). 

The house is designed in the French manor 
style and is one and one-half stories. The first 
floor will have a gallery, living room, dining 
room, breakfast room and kitchen. The sec- 
ond floor will have four bedrooms, two baths 
and a study. The house will be built of white- 


washed brick and have a steep gray-green slate 


SoutH Benp, Inp., July 1.—Construction 





wack en Gaath Deals cuebietes to Ge roof. The windows will have metal casements. 
“New oo Home” building plan of the 

General Electric Co., has been started in i 

Twyckenham Park under the direction of Trade Executives Elect 
Charles E. Speth, of George Wyman & Co., Denver, Coto., July 1.—The annual election 


of officers of the Colorado Trade Executives’ 


general chairman of the local committee. This ) 
Association was held during the past week. 


$20,000 home, to be equipped with all electric 


appliances and equipment, has been designed L. V. Cocks, secretary of the Denver Retail 
by N. Roy Shambleau, of Austin & Shambleau, Lumber Dealers’ Association, was elected vice 
architects. Others co-operating in the con- president of the organization, which meets 


every second week for an intensive study of 


struction of the house will be J. M. Mamby, of 
trade association management. 


South Bend Electric Co.; C. M. Sylvanus; 








Eight Years Experience on Thousands of Farms | 
Has Demonstrated HOW to Build Temporary Silos 


heen: _— PROFIT BY sah oeonttensn 


Soe 2aee gabe 
-— The Last Word 
on Temporary Silos 


THE complete 1935 sales plan on Sisalkraft 
silos is ready for you. The best ideas devel- 
oped last year in the sale of 22,000 silos, 
and in 7 years of previous experience, are 
included. Act now to be ready to cash in 
on this profitable market. 





7 Step No. 2 








oa «(Step No. 3 
be 


We can give you what it takes to sell 
temporary silos. Ask for it. No obligation, 
of course. 


The Sisalkraft Co. 


205 W. Wacker Drive, 
Chicago, Illinois 











Cus Can a On Us 


You can always count on Quality and Service when 
you order our stock. We know just what you want 
and have facilities to supply your needs in kiln 
dried or bright Lignasan dipped air dried Arkansas 
Shortleaf Finish, Flooring, Siding, Casing, Base, 
Dimension, Boards, etc. Mixed Cars or straight 
cars of all common grades. 


er Company 
Camden, Ark. 
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Settle Suit Against Power Con- 
cern for Burning Plant 


SpoxANE, WASH., June 29. 
in Spokane, June 21 and 28, 
between the Biles-Colman Lumber Co., at 
Omak, and the Washington Water Power Co., 
which has been waging since 1929, was set- 
tled. An announcement by R. L. McNett, pres- 
ident of the lumber company, did not disclose 
the amount of the settlement, but said that it 
was highly satisfactory and made in cash. 

\ year ago a jury awarded $247,355 to the 
Biles-Colman Co., which asked for damages as 
a result of a fire in the lumber plant caused, 
it was alleged, by carelessness on the part of 
employees of the Washington Water Power 
Co. when they were called in to thaw pipes in 
the “warming room.” The pipes and wires 
became overheated and the lumber company’s 
factory was razed and a large supply of lum- 
ber products destroyed. In its original suit the 
| 
] 


\t a conference 
the legal battle 


company asked damages of more than 
million dollars. After an award in 
1934, ‘he power company appealed the case to 
the supreme court of the State. 3ut in the 
meantime representatives of the two companies 
completed negotiations in Spokane, and the case 
has been dismissed 





Expect Increase in Lumber 
Loadings 


Wasuincton, D. C., July 1.—Estimates com- 
piled by the Thirteen Shippers’ Regional Boards 
and made public today indicate that freight car 
loadings in the third quarter of 1935 are ex- 
pected to be about 2.9 percent above actual load 
ings in the same quarter in 1934, but for lum- 
ber and forest products, the increase is esti 
mated to be 14.4 percent. Actual car Joadings 
of lumber and forest products in the third quar- 
ter of 1934 were 301,289 cars, while the esti- 
mate for the third quarter in 1935 is 344,729 
cars 





Southern Mills Get CCC 
Contracts 


PRALTIMORI Mp., July 1.—Contracts were 
wal veek for the erection of twelve 
imp buildings in the 3rd Corps 


area, the Croshy Lumber & Manufacturing Co., 


Crosby, Miss., being awarded nine of these 
uildings and the Great Southern Lumber Co., 
Bogalusa La three. The Crosby company 
wards were as follows 

Camp 2, Pennsylvania, $15,240.25: Camp 2, 
Maryland, $14,584.15; Camp Maryland, $14,- 
584.15; Camp 4, Maryland, $14,667.48; Camp 5, 


Maryland Camp 3, 
Virginia, 


590.05 


Maryland, $14,- 
$14,590.05; Camp 4, 
Camp 1, Pennsylvania, 


$14,584.15; 
Virgir $14 


$14,624.40 


The awards to the Great Southern Lumber 
Co. were as follows: Camp 26, Virginia, $16,- 
Camp 25, Virginia, $16,536.23; Camp 


9, Pennsylvania, $16,963.17. 


136.23: 





Large Sum to Be Spent 
Repairing Factories 


EVANSVILLE, INp., July 1—A million dollars 
will be spent for remodeling the industrial 
plants here of the Chrysler-Dodge and_ the 
Graham Body properties, which have been 


closed for several years, and for installing new 
machinery. The negotiations for reopening the 
two large factories have been closed, according 
to Mayor William H. Dress. Three thousand 
persons will be given employment by Jan. 1, 
and 5,000 within a year, company officials say. 
Production is scheduled to begin Oct. 1 with an 
initial output of 300 Plymouth automobiles daily 
at the Chrysler plant. Later this firm will make 


both Chrysler and Dodge cars and Graham 
trucks here. The Briggs Manufacturing Co 
will make bodies for Chryslers in the Graham 


plant. The monthly payroll at the start of pro- 
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duction will be $350,000, it is estimated. Re- 
habilitation of the factories will start this week. 

The reopening of the plants was contingent 
upon Evansville’s assuming obligations amount- 
ing to between $40,000 and $50,000 but Mayor 
Dress has assured company officials that the 
needed funds will be raised. Henry Koch, local 
business man, who was concerned in the nego- 
tiations with the Chrysler Corporation, has 
donated $5,000 and volunteered to raise the 
balance of the money needed. 





Wholesalers Approve Distribu- 
tion Statement 


WasHincton, D. C., July 1.—The distribu- 
tion statement agreed on in Chicago recently 
has been approved by the executive committee 
of the National American Wholesale Lumber 
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Destroyed by Fire—Rebuild 


Immediately 


EpwarpssurG, Micu., July 1.—Fire of un- 
known origin on June 29 destroyed all lumber 
and coal buildings, the entire stock of lumber, 
and eight to ten carloads of coal at the plant of 
the Edwardsburg Lumber Co. here. The loss 
is estimated at between $20,000 and $25,000, 
fully covered by insurance. This is one of the 
Cavin Lumber Yards Associated, gf which Roy 
Brown is manager. W. A. Cavin, of Sturgis: 
M. S. Rudisiil, of the Niles Lumber Co., Niles, 
Mich., and Mr. Brown, after a conference to- 
day, announced that new plans for better and 
more modern buildings already have been made, 
new stocks have been ordered by wire, insur- 
ance adjusters will be here tomorrow, and there 
will be as little delay as possible in getting 





A Record Flight—A Record Plant 


Firectric Mitts, Miss., July 1—The eyes 
of the people of the entire country recently 
have been turned toward Meridian, Miss., where 
a new world’s record, non-stop endurance flight 
has been made by the Key brothers, Al and 
Id. Within the territory covered by these 





aviators in their historic flight is located one 
of the great sawmill enterprises of the South, 
the Sumter Lumber Co. (Inc.) here at Elec- 
tric Mills, and now this company is sending 
its salesmen some unusual souvenirs of the 


event. Before the plane “Old Miss” started 
on the endurance flight one of the brothers, 
Al Key, piloted it aloft with a photographer 
as a passenger and the picture shown in the 
accompanying illustration was made, so that 
each Sumter sales representative might have 


endurance 


show 
flyer’s view of the up-to-date plant where the 
popular “Nearwhite” soft-textured shortleaf 
pine is manufactured from log to beautifully 
machined finish lumber and interior trim. 


a copy to customers an 





Association. In this connection, Frank C. Car- 
nahan, secretary of the National Retail Lumber 
Dealers’ Association, has the following state- 
ment from W. W. Schupner, secretary of the 
National-American : 

I am pleased to advise you thd the ex- 
ecutive committee of this association has ap- 
proved the distribution statement agreed 
upon by the joint conference at Chicago on 
June 20. As has always been the case at 
these meetings, it is understood that the con- 
ference action is a recommendation to the 
industry and that there is no intention to 
dictate or control individual sales policies. 

Our executive committee is pleased to join 
with the other two branches of the industry 
in this matter and we shall announce the 
statements to our members in our next 
bulletin. 


The statement has already been approved by 
the lumber manufacturers and retailers. 


everything in shape again so that the yard may 
operate on a bigger and better basis than ever. 
All orders at the Edwardsburg yard today were 
filled by the Niles Lumber Co. at Niles, ten 
miles away; and this yard will continue to 
handle the business of the Edwardsburg yard 
until new stocks arrive and the new plant is 


completed. 
‘inatiaiaaaiiin 


Buildings of Lumber and Steel 


3IRMINGHAM, ALA., July 1.—Formal open- 
ing of the “Tennesteel Homes,” of prefabricated 
steel and lumber construction, planned and built 
by the Tennessee Coal, Iron & Railroad Co., has 
brought into this district for the first time a 
formidable competitor to the all-wood home. 
Framed of lumber, with sheet steel for siding, 
roof etc., using the shingle siding effect, the 
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building appears to be economical; and _ since 
it is to be developed and promoted by the TCI 
in its Birmingham district plants, the usual pro- 
test against this type of construction has not 
developed. Construction in this first demon- 
stration consists of farm buildings, including 
residence, barn, garage, chicken house etc. How 
far this program will extend into the southern 
States is not yet known, but additional “sam- 
ples” will be constructed in this district. 


New Catalog Contains Much 
Useful Information 


made by the Manhattan 
Division of Raybestos-Manhattan 
(Inc.), Passaic, N. J., of publication of a new 
general catalog covering its complete line of 
standard rubber products for industry. Attrac- 
tively printed in two colors and bound in a 
combination cover and file jacket, this new cata- 
log describes the various lines of belting, hose, 
fittings, packing, friction material, molded goods, 
sundries and specialties, mattings and tread, 
rubber-covered rolls and tanks, abrasive wheels 
etc. It also contains list prices and several 
pages of informative tables. Valuable engineer- 
ing data are included in the material on many 
of the products, notably belting. Copies of this 
new catalog may be had by addressing the Man- 
hattan Rubber Mfg. Division, Passaic, N. J. 





Announcement is 
Rubber Mfg. 





RFC Loans to Lumber Firms 


D. C., July 1.—The Recon- 
Finance Corporation has announced 
May it agreed to loan $250,000 to 
Donovan Lumber Mills, Bellingham, 
Wash. ; $60,000 to the White Star Lumber Co.. 
Whites, Wash.: $10,000 to the Arkansas Mill 
& Lumber Co., Little Rock, Ark.: $2,500 to 
the Woods Lumber Co., Hobe Sound. Fila.; 
$3,500 to the Hussman Lumber Co., Cotton- 
wood, Ida.: and $115,000 to the Pascagoula 
Hardwood Lumber Co., Laurel, Miss. 


WASHINGTON, 
struction 
that in 
Bloedel 








Issues Attractive Pamphlet 


PorTLAND, Ore., July 1.—An attractive pam- 
phlet setting forth the merits of Fir-Tex, super- 
insulating board, has just been issued by the 
Fir-Tex Insulating Board Co., of this city, for 
which Dant & Russell (‘nc.) are national dis- 
tributors. The cover design illustrates the na- 
tural color as well as the decorative effects ob- 
tainable with the material. The pamphlet con- 
tains many illustrations dealing with the adapt- 
ability of Fir-Tex in home modernization. 


Refuse a wn Relief 


RHINELANDER, Wis., July 1.—A system has 
been set up in transient camps to prevent the 
unemployed woodsmen from refusing future job 
offers, following complaints and protests from 
lumbermen in northern Wisconsin that unem- 
ployed woodsmen harbored in such camps are 
refusing to accept jobs. Attention was called 
to the fact that officials of the Thunder Lake 
Lumber Co. recently went to the Hiles transient 
camp seeking 30 men, with the result that “those 
fellows wouldn’t even get up out of the shade 
to talk to us.” This concern has thus far 
hired more than 50 men, and expects to add 
100 more to its payroll during the first part 
of July. 

Under the new system, all transients will be 
registered with the re-employment bureau in 
the county in which their transient camp is 
located. When a lumber company notifies the 
bureau of jobs open for a certain number of 
the transients in relief camps, cards will be 
sent to the transients, assigning them to the 
woods jobs for which they are experienced. 
No further relief will be available for those 
men until they return to the camp with their 
cards signed by the lumber camp foreman show- 
ing that the work has been finished, and the 
laborer discharged. Lumber firms have agreed 
to abide by code requirements. 
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Celebrate Reopening of Lum- 
ber Operation 


TUOLUMNE, CALiF., June 29.—When the West 
Side Lumber Co. plant here, with all its logging 
and manufacturing activities, resumed opera- 
tion after five years of idleness and gave this 
district a new lease on industrial life, the oc- 
casion was celebrated with a lively and colorful 
lumber fete, to which more than 4,000 people 
flocked from nearby communities. The event 
was such a success that the lumber fete is to 
be an annual carnival here, it was announced 
by the Tuolumne Progress Association. 





Organize Aabaain Hardwood 
Concern 


TuscaALoosa, ALA., July 


1.—A new organiza- 
tion in lumber circles 


here is the Tuscaloosa 
Hardwood Co., organized by W. E. Thomas and 
B. H. Oates. This concern has band mill, re- 
saw, planing mill and dry kiln facilities at Tus- 
caloosa, and in addition operates here a whole- 
sale hardwood concentration yard, specializing 
in poplar. 





Forest Fuel on Streamline Train 


Loncview, WasH., June 29.—Pres-to-logs, a 
product of the Weyerhaeuser Timber Co. plant 
here, will be substituted for coal and oil fuels 
in the kitchen galleys on the new Union Pacific 
streamline train on its 2,272-mile run between 
Portland, Ore., and Chicago, according to 
Union Pacific officials. The company also in- 
tends to give the logs a trial in galleys of other 
Union Pacific trains. Coal and oil fuels were 
declared to be unsatisfactory. The compressed 
wood logs, it was said, hold fire sufficiently to 
withstand the terrific suction created by the 
high speed of the streamline train. 





Oppose Unfair Government 
Competition 


MILWAUKEE, Wis., July 1.—Faced with the 
serious objections of leaders in the Milwau- 
kee building supply industry who turned out 
in force before the common council’s judiciary 
committee, the committee decided to delay pas- 
sage of an ordinance authorizing municipal pur- 
chase of public works materials from federal 
or State bureaus. The ordinance, backed by 
Mayor Hoan and J. W. Nicholson, city pur- 
chasing agent, was introduced as a weapon to 
keep material prices down. Building supply 
dealers fought the ordinance, contending it 
would bring unfair competition with private 
business. It was pointed out that dealers could 
not compete in prices with a Government divi- 
sion that paid no taxes, asserting that such in- 
ter-governmental buying would destroy the 
building supply industry in Milwaukee. Among 
those speaking against the proposed ordinance 
was Ben F. Springer, representing the lumber 
dealers; Walter G. Meyer, Builders’ Exchange; 
A. J. Blair, sand and gravel dealers; Maurice 
McCabe, building supply dealers; Peter King, 
plumbers, and John M. Niven, plumbing and 
heating supply dealers. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
revenue freight loadings for the two weeks 
ended June 22, 1935, totaled 1,120,939 cars as 
follows: Forest products, 52,401 cars (an in- 
crease of 1,943 cars above the amount for the 
two weeks ended June 8); coal, 244,967 cars; 
coke, 12,193 cars; ore, 64,005 cars; livestock, 
19,430 cars; grain, 50,934 cars; merchandise, 
313,541 cars, and miscellaneous, 463,468 cars. 
The total loadings for the two weeks ended 
June 22 show a decrease of 75,139 cars below 
the amount for the two weeks ended June 8. 
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SELLS ITSELF 


LOWEST PRICED LAWN FURNITURE 
on THemarner BEST QUAL/TY 


Special Inventory Offer 


We have on hand a number of chairs, made 
last year at a lower cost of labor and material 
than exists today. Also we are at this time 
making chairs from a limited stock of mate- 
rials bought at last year’s low prices. While 
this stock lasts we will be able to offer you 
our lawn chairs at astoundingly low prices. 
After this stock is exhausted we will be forced 
to announce a slight increase 
in our prices. 


Write us about these spe- 
cial bargain prices. 


KENNETT 
MFG.CO.., 


Box 145, CLAYTON, MO. 
I <apleY Al@ ol gem aelarinisicn 
MADE OF CYPRESS THE Wood ETERNAL’ 


Distributors --- 
WOOD FIBER, INSULATING BOARD 


We are interested to contact aggressive 
distributors or dealers to market a for- 
eign insulating board manufactured in 
standard sizes, through the United 
States. Competitive prices. Good profit. 
Shipments to all seaports in America. 
Samples and prices on request. 
Address L-95 c/o American Lumberman, 
Chicago. 








THE LAWN BENCH 
THE REGULAR 
LAWN CHAIR | 


THE wNior } 





LAWN CHAIR 


THE KIDDIE 
x LAWN CHAIRY 


Seer 






as 











F.C.LUTHI & CO. 


43; Balter Bldg.,New Orleans, La. 


BALSA WOOD 


Rosewood — Satinwood 
Direct Importers ---- Stocks in New Orleans 































DOWNTOWN ST. LOUIS 


Fine Food at Reasonable Prices 


Apoiel “tkennave 


OUTSTANDING ROOM VALUES 
$2.50 up 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
bes ~<alculator for standard. sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 


SS ———— oo 





American Lumberman t 
431 So. Dearborn St., CHICAGO, ILL. { 
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Industry Conference Approves 
Distribution Statement 


The important question of a lumber distribu- 
tion statement, an understanding on which was 
completely blocked by NRA during the life of 
the Lumber Code, was the subject of a lumber 
industry conference held at the Blackstone Ho- 
tel in Chicago, June 20. In this conference the 
manufacturers were represented by the follow- 
ing special committee appointed by the executive 


committee of the National Lumber Manufac- 
turers’ Association: 

W. A. Holt, Octonto, Wis., Northern Hem- 
lock & Hardwood Manufacturers’ Associa- 
tion; I. N. Tate, St. Paul, Minn., Northern 
Pine Manufacturers’ Association; J. F. Wig- 
ginton and B. R. Ellis, Jacksonville, Fla., 
Southern Cypress Manufacturers’ Associa- 


tion; Ernest L. Kurth, Keltys, Tex., Southern 
Pine Association; W. B. Greeley, Seattle, 
Wash., West Coast Lumbermen’s Association; 
J. F. Coleman, Kinzua, Ore., Western Pine As- 
sociation; W. B. Earle, Hermansville, Mich., 
and E. C. Singler, Chicago, Maple Flooring 
Manufacturers’ Association; J. J. Farrell, Po- 
land, N. Y., Northeastern Lumber Manufac- 
turers’ Association; Ralph E. Hill, Memphis, 
Tenn., National Oak Flooring Manufacturers’ 
Association: W. W. Woodbridge, Seattle, 
Wash., Red Cedar Shingle Bureau; H. E. 
Everley, Appalachian Hardwood Association. 

The retail lumber dealers were represented 
by a committee appointed from the executive 
committee of the National Retail Lumber Deal- 


ers’. Association, as follows: 
G. W. La Pointe, Jr., Menomonie, Wis., 
president, National Retail Lumber Dealers’ 


Frank Carnahan, Washington, 
secretary-manager:; Spencer Baldwin, 
City, N. J., New Jersey Lumbermen’s 
Association; J. A. Scroggs, Kansas City, Mo., 
Southwestern Lumbermen’'s Association; 


Association 
Db Cc 


Jerse y 


James S. Taylor, Salt Lake City, Utah Lum- 
ber Dealers’ Association; Carl Blackstock, 
Seattle, Wash... Western Retail Lumbermen’s 
Association: John Alexander, Aurora, IIL, Il- 
linois Lumber & Material Dealers’ Associa- 
tion: F. Dean Prescott, Fresno, Calif., Cali- 
fornia Retail Lumbermen’s Association. 


The National-American Wholesale Lumber 
Association, speaking for the wholesalers, was 
represented by W. W. Schupner, secretary, 


New York City; Max Myers, Cleveland, Ohio; 
Dwight Hinckley, Cincinnati, Ohio; and W. H. 
Schuette, Pittsburgh, Pa. 

In addition to these official representatives, 
there were a number of other lumbermen in at 
tendance from various sections of the country. 
Having served as chairman of these confer- 


ences for the past several years, this meeting 
was opened by Harry T. Kendall, St. Paul, 
Minn., who recited the history of the con 
ferences and the rules under which they have 
been conducted in the past. Citing his reasons 
for not being able to continue in that capac- 


ity, and under protest from the conferees, Mr. 
Kendall tendered his resignation as chairman, 
and G. W. Dulany, Jr., of Chicago, was elected 
to preside. Taking the chair, Mr. Dulany re- 
minded the Conference that, as always the case 
in previous discussions of this character, any ac- 
tion by the Conference could only be in the 
nature of a recommendation to the industry and 
that nothing could be proposed to control or 
interfere with any individual selling policy. 

A lumber distribution statement that had been 
prepared by the retailers was presented by 
George V’. La Pointe and was fully discussed. 

W. W. Schupner submitted a resolution on 
distribution that was adopted at the recent an- 
nual meeting of the National-American Whuole- 
sale Lumber Association, which also was made 
the subject of a free and full discussion. 


Approved by Unanimous Vote 


At the afternoon session, I. N. Tate offered 
resolution proposing the adoption of the state- 
ment offered by the retailers, with certain 
changes which seemed desirable to meet situa- 


tions developed in the discussions. This mo- 
tion was seconded by Mr. La Pointe, and each 
section of the resolution, after full discussion, 
was unanimously adopted, this resolution ap- 
proving the lumber distribution statement as 
follows: 

Economical distribution of the products of 
the lumber industry requires the service of 
both wholesale and retail distributors. The 
retailer, who represents the industry's prin- 
cipal contact with the consumer, should be 
encouraged to promote the sale of good lum- 
ber by adherence, on the part of the manu- 
facturers and wholesalers, to distribution 
methods which through long custom have be- 
come the unwritten law of the lumber busi- 
ness. 

The established practices in the economical 
distribution of lumber may be stated as fol- 
lows: 


The retail lumber dealer is recognized as 
the proper distributor within his: trade ter- 
ritory of all lumber except the following 
classes of business, which, subject to long 
established custom or to local conditions 
mutually recognized, are commonly sold by 
manufacturers, wholesalers and retailers: 
A—Sales of lumber 

carload 


i. Fe 

ers; 

To and for the Federal Government and 

to and for United States Government 

river and harbor works; 

3. To and for railroads and steamship com- 
panies; 


and lumber products in 
quantities or more: 


wholesalers and retail lumber deal- 


9 


4. For shipyards, underground work in 
mines, large docks, large dams and 
large bridges; 

5 To industrials for re-manufacturing, 


pattern and shipping purposes. 
B—Sales of lumber and lumber products in 
less than carload quantities; 
1. To wholesalers and to 
dealers and planing mills. 


retail lumber 


While this resolution was unanimously ap- 
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proved by the conferees, it was announced that 
the affirmative votes of the wholesaler repre- 
sentatives was subject to the later approval of 
the executive committee of the National-Amer- 
icar: Wholesale Lumber Association. When this 
approval has been announced, this statement will 
stand as representing the understanding of the 
various branches of the industry as a fair basis 
on which all may operate, and voluntary accept- 
ance of the principles will be recommended to 
the three branches of the industry. 

[Since the above was written, approval of 
the distribution statement by the National- 
American executive committee has been an- 
nounced by Secretary Schupner, who in a bul- 
letin further said that “This recommendation 
does not affect the convention’s adoption of the 
Association’s Statement on Wholesale Trade 
(bulletin No. 152), which will be continued 
as a guide for considering applications for 
National-American membership.”—Eprror. | 


Resolution of Appreciation 


Expressing the feeling nof alone of the con- 
ferees but of the entire lumber industry, a reso- 
lution submitted by F. Dean Prescott and sec- 
onded by Max Myers, was adopted as follows: 

WHEREAS: Harry T. Kendall was the origi- 
nator and has been the guiding spirit and 
chairman of the Trade Relations Conference 
of the Lumber Industry for approximately 
the past ten years, which conferences re- 
sulted in 1931 in the first unanimously ap- 
proved distribution statement in the history 
of the Lumber Industry, and 

WHEREAS: These conferences and resulting 
statement have generally become known in 
the Lumber Industry as the “Kendall Con- 


ferences” and the “Kendall Statement,” 
therefore be it 
Resolved, that this conference express to 


Mr. Harry T. Kendall its keen appreciation 
of and its deep thanks for his initiative, his 
perseverance, his diplomacy, his tact and his 
fairness and their keen regret that he finds 
it necessary to discontinue his leadership in 
this important activity. All of the conferees 
will continue to hold him in high esteem and 
friendship. 


On motion of Carl Blackstock, seconded by 
I. N. Tate, George W. Dulany, Jr., of Chicago, 
was unanimously clected as permanent chairman 
of the Conference. 


Wisconsin Dealers in Pleasant 


Summer 


LAKE Dettox, Wts.. July 1.—The first an- 
nual summer meeting of the Wisconsin Retail 
Lumbermen’s Association, held here June 21 
and 22, was recorded as one of the most pleas- 
ant events in the history of that organization. 
With President J. |. Burt, of Wausau, in the 
chair, the first business session was opened with 
a talk by W. W. Woodbridge, manager of the 
Cedar Shingle Bureau, Seattle, Wash. 
Among other things, Mr. Woodbridge said that 
the salvation of the lumber industry depends on 
the co-operation of the various lumber associa- 
ticns. He mentioned the changing conditions 
in the retail field, as a result of which the re- 
tailer now sells in many cases more of other 
»roducts than of lumber. He said the manu- 
facturers were to blame for this change, and 
loss of their market. 


"Best Product for the Purpose” 


Mr. Woodbridge made a plea for lumber to 
be used where it is best suited and other prod- 
ucts where they best suit the purpose. He 
thought the dealer should find out the pur- 
pose for which the product purchased is to be 
used, and then sell the customer the best product 
for this purpose, be it lumber or something 
else. He explained the dealer helps issued by 
the Red Cedar Shingle Bureau and read the 
resolution adopted by the executive committee 
of the National Retail Lumber Dealers’ Asso- 
ciation. at Chicago, on June 19, which was pub- 
lished in full in the June 22 issue of AMERICAN 


Red 


Meeting 


LUMBERMAN, and asked for its consideration. 

Mr. Woodbridge then introduced B. L. Gron- 
dal, of the University of Washington, who is 
making a nationwide survey of the shingle 
market preparatory to advising the bureau how 
its members can improve their product and how 
they may more satisfactorily meet the needs 
of their customers. He explained that there is 
no timber famine and thought the foresters were 
responsible for this erroneous impression so pre- 
valent among the people generally. He said 
that present forestry practices are doing a won- 
derful work in conserving the timber supply 
and thought that if these forestry practices had 
been introduced fifty years ago, Wisconsin still 
would be a large lumber producing State. 
Presents Approved Distribution Statement 

George W. LaPointe, Jr., Menomonie, Wis., 
well known and popular president of the Na- 
tional Retail Lumber Dealers’ Association, told 
of the activities of that organization and asked 
for its continued support by Wisconsin retailers. 
He read the distribution statement that had 
been approved by representatives of all branches 
of the industry and said he felt this would iron 
out many of the difficulties of the past. [This 
statement is printed in full at the top of this 
page.—EptTor. ] 

Harold Crosby, production engineer Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, told of Government and State projects in 
which lumber is being consumed. He explained 
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how lumber is being specified for this work and 
how the dealers may participate in this busi- 


wy W. Holt, of Minneapolis, told the dealers 


what he would do if he was a retail lumber and 
building material dealer. He displayed a model 
and explained the wind-proof Gothic barn that 
has been approved by Minnesota University. 
Wood Experts Have an Inning 

The Saturday meeting, held indoors because 
of cool weather, began with an address by 
George V. Trayer, of the Forest Products Lab- 
oratory, Madison. He explained that the lab- 
oratory is a Government experimental station 
only and its staff has been trying to find out 
if it is practical to build prefabricated houses. 
With the aid of lantern slides he explained the 
prefabricated house recently constructed at 
Madison and which was described and _ illus- 
trated in detail in a recent issue of the AmeERI- 
cAN LUMBERMAN,. 

Arthur Koehler, also of the Forest Products 
Laboratory, who gained nationwide fame as an 
expert because of his testimony in the Lind- 
bergh kidnapping case, gave an interesting talk 
and with the aid of slides showed how wood 
technology had been one of the principal means 
of securing a conviction in that case. 

H. W. Wilbur, of the Wilbur Lumber Co., 
who until recently had been in Washington on 
Code work, said that the Lumber Code is a 
thing of the past, but it had done a lot of good, 
despite the fact that there were some features 
that were not good. He thought the dealers 
should adhere to the practices that had proven 
worthwhile under the Code, and that the only 
way they can do this is by closer co-operation 
among themselves. 

Each Director Has a District 

President Burt explained in detail the reso- 
lution regarding co-operation with the Red Cedar 
Shingle Bureau and asked for its consideration. 
The resolution was adopted unanimously. He 
also told of the plan to further strengthen the 
retail lumber and building material industry of 
the State by organizing the present twenty-nine 
district clubs into nine districts with each State 
director being responsible for his district. This 
development would not interfere with the 
twenty-nine clubs and they will continue to func- 
tion, but by having one man responsible for a 
district, it was felt better work could be accom- 
plished. The members authorized the directors 
to proceed with this work and also authorized 
them to employ one full-time field secretary at 
once. 

Legislation now before the State law makers 
was described by James T. Drought, of Mil- 
waukee, who told how the association through 
its legal department is guarding the interests 
of the dealers. 


Good Lumbermen, Good Golfers 


The annual golf tournament that followed the 
business session demonstrated that Fall River 
produces good golfers as well as good lumber- 
men. E. P. Gates, of Fuller-Goodman Co., Fall 
River, won the member-low net with a score 
of 97-30-67. Larry Hancock, also of Fall River, 
with 28 putts, won the prize for the low num- 
ber of putts. The guest-low net was won by 
William T. Loefelmacher, Rockford Lumber 
and Fuel Co., Rockford, IIl., with 98-22-76. 
The silver loving cup for the high gross, the 
cup being much smaller than the score, was 
won by J. A. Middleton, Middleton Lumber 
and Fuel Co., Ripon, Wis. 

After turning in their golf cards, the mem- 
bers dispersed for their homes, all feeling that 
the meeting had been well worth while in 
pleasure and business interests. 





“RUMPUS ROOM” is a new term which the 
sophisticated generation is using, instead of 
the old-fashioned “recreation room”—espe- 
cially when designed mainly for the use of 
youngsters in their more or less “rough-house” 
games. Whether “rumpus” or “recreation,” 
such a room—easily provided in most base- 
ments—is a fine investment, especially for fam- 
ilies where there are children or young 
people. 


AMERICAN LUMBERMAN 










ruene 10 


37 


LIGNASAN*-dipped sapgum at left 
dried bright. Compare it with the 
undipped gum below, stacked the 
same day. Some difference! 


A DIFFERENCE.. 


when you use | NN 


AP STAIN arouses sales resistance. 
Given a preference, buyers almost 
invariably select bright stock. LIGNA- 
SAN* controls sap stain in both pine 
and many species of hardwoods. 


Then why not control sap stain? Hun- 
dreds of lumber manufacturers combat 
sap stain with LIGNASAN*. It costs so 
little—averages about 12c to 15c per 
thousand board feet. Used in cold 
solution—does not cause yellowing 
of the lumber. 


Use LIGNASAN?® and tell your custom- 
ers about it—the demand is for bright, 
air-dried lumber. That’s why many 
buyers specify “LIGNASAN*-dipped” 
stock when they order. 

* Trade Mark Registered 


GU POND 


AEG. v.5 Pat Off 


LIGNASAN 


Manufactured by 
E. I. DuPont de Nemours & Co., Inc. 
Wilmington, Delaware, for 


THE GRASSELLI CHEMICAL CO. 


Founded 1839 Incorporated Cleveland, O. 





BRIGHTEN SALES WITH BRIGHT 








Dip one-half the length of 50 
freshly sawn, very sappy boards 
in LIGNASAN* solution. Leave 
other half undipped. Carefully 
mark boards for identification 
later and stack in lower part of an 
air seasoning pile. Inspect when 
dry and note sap stain control 
on LIGNASAN*-dipped ends. 





THE GRASSELLI CHEMICAL CO., INC 
Guardian Bldg., Cleveland, Ohio 


GENTLEMEN: Please send me more 
information and prices on LIGNASAN.* 
This is not to obligate me in any way. 


Name 





Address 





City State 














LUMBER 
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Survey Future of Prefabricating Homes 


CINCINNATI, Onto, July 1.—Plans for reduc- 
ing the cost of homes by mass production and 
through the use of plywood and other classes 
of lumber were discussed at length by lumber 
manufacturers and mechanical engineers here 
June 17 and 18 at a meeting of the Wood In- 
dustries Division of the American Society of 
Mechanical i:ngineers held at the Hotel Gibson. 

line discussions, which were attended by sev 
eral hundred architects, engineers, contractors 
and lumber and millwork manufacturers trom 
many parts of the Middle West and the Appa- 
lachian States, covered principally the subject 
of pre-fabricated housing. Various speakers 
gave exhibits of plans for low-cost housing units 
and models of materials, principally of wood, 
showing how lumber products can be utilized 
advantageously to promote artistic treatment at 
reduced construction outlay. 


Principal speakers were Thomas D. Perry, 
consulting engineer, Jasper Houses, Jasper 
Wood Products Co. New Albany, Ind.; 
Charles B. Norris, Haskelite Manufacturing 


Co., Grand Rapids, Mich.; G. W. Trayer and 
J. S. Mathewson, Forest Products Laboratory, 
Madison, Wis.; and D, C. Slipher, D. C. Slipher 
Houses (Inc.), Chicago, 


Discusses Standard Plywood House Units 


Mr, Perry discussed standardized factory sub 
assembly of hollow plywood wall and_ floor 
units. He pointed out the field for the erection 
of houses possessing ample strength and dura 
bility. The plans presented were for homes 
amply insulated and designed with a view to 
improving every opportunity for artistic treat- 
ment. The speaker said that construction prob- 
lems of mass housing are peculiarly: challenging 
at the present time due chiefly to the attention 
focused upon them by governmental programs 
for subsistence-farming in the semi-urban and 
small city areas, as well as for new industrial 
projects like the Tennessee Valley development. 
He said there was no doubt but that the cus 
tomary hand-cutting, fitting, nailing and other 
non-machine field work was indefensible and 
uneconomic. This difficulty has been accentu 
ated by the endeavors to protect and maintain 
high wages and short hours for building trades- 
men. 

The result of this situation was the focusing 
ot attention on the practicability of transferring 
considerable portions of this hand-erection work 
to the factory, where the labor problem was less 
acute, and where modern machine manufactur 
ing methods were readily available. He said 
this had developed a trend towards shifting 
building to factory-made products and reducing 
correspondingly the amount of work and time 
required. This had resulted often in more 
mechanization and less labor, but it had its 
compensations to the home owner in reducing 
his cost for construction and often giving him 
a better, more modern and more serviceable and 
comfortable dwelling. 

Factory-made products have been reduced to 
standards which are adaptable and should be 
progressively improved. This mass production 
was not designed to meet the demands of any 
particular type of family: but rather to supply 
improved housing facilities of reasonably as- 
sorted sizes for those whose social status had 
hitherto barred them from any but the most 
primitive of homes, badly designed and poorly 
equipped. 


Describes New Plywood Adhesive 


Use of weatherproof plywood, Mr. 
said, had made factory fabricated homes pos- 
sible of production in mass at great savings 
to the home owners. During the past several 
years phenolic-resin adhesive, originally de- 
veloped in Germany, had reached a stage of 
perfection whereby it is available to manufac- 
turers in America at reasonable cost. This ad- 
hesive, applied as.a powder, liquid or film and 


Perry 


polymerized under pressure and heat has pro- 
duced a thoroughly waterproof plywood in 
which the joint between the layers is stronger 
than the wood itself. This has resulted in ply- 
wood suitable for all types of weather and 
moisture exposure. In fact, Perry said he had 
soaked, boiled, dried, re-soaked, buried, and ex- 
posed to other extraordinary conditions, sam- 
ples of this resin-glued plywood without the 
slightest weakening effect on the jointures. In 
addition, he said, resin-glued plywood is not 
attacked by mold or fungi and is more dense, 
more resistant to fire and decay than any other 
type of plywood now available for building 
purposes. 

Speaking of unit houses Mr. Perry said that 
the development would eventually result in the 
establishment of standard house units for walls, 
tloors, corners, windows, doors and the like. 

(hese individual units would be unit-assem- 
bled in the factories, ready for erection by the 
purchaser or his agent, on a plan which would 
tacilitate uniting them with splines, bolts, nails, 
screws, and other recognized connectors for 
wood parts. 

One of the important considerations in de- 
termining the character of these house units, 
he said, would be the creating of a standard- 
size factor that would be handled conveniently 
by the purchaser and readily shipped by truck 
or car and not exceed reasonable tactory-equip- 
ment size limitations. In addition, the size 
selected should permit the use of standard sash, 
doors, stairways, interior cabinets and the like, 
in order that as few special factory products 
as possible may be required. 

A careful study of these various requirements, 
he said, led to the conclusion that a three-foot 
multiple in width meets these conditions ade- 
quately. In other words, wall and floor units 
three feet wide would give more advantages 
than narrower or wider units. 


New Methods of Prefabrication 


Following Mr. Perry’s paper was one on 
‘New Methods of Construction for Prefabri- 
cated Houses,” by Charles B. Norris, Haskelite 
Manufacturing Co., Grand Rapids and Chicago. 
Mr. Norris stressed the advantages of making 
prefabricated houses ready for delivery com- 
plete in every detail, and supplied by the manu- 
facturer to the dealer or consumer in standard 
sizes. He said that the new methods of con- 
struction had eliminated the difficulties formerly 
experienced in making adequate fastenings in 
light steel framework for houses. Panels cov- 
ered with plywood that carry the load and are 
stiffened by steel are used as substitutes for the 
old methods of light construction. Certain ad- 
vantages of mass production had been sacrificed 
to obtain flexibility of treatment and to improve 
the appearance and design of the individual 
units. 

A paper prepared by G. W. Trayer, senior 
engineer of the Forest Products Laboratory, 
and read by his associate, J. S. Mathewson, on 
“Prefabrication System, a New Departure in 
All-Wood Housing,” also attracted much in- 
terest. 

It was pointed out that this model house, aside 
from the plywood in its panels, called for the 
use of 5,400 board feet of lumber of various 
kinds, al! of which was used economically be- 
cause of the system of prefabrication employed. 
He predicted that reductions in the cost of 
building would result if this type of house 
should go on the market and should aid in its 
widespread adoption by builders in all sections 
of the country. This he stated would be of 
tremendous benefit to the entire lumber industry. 
The scheme of assembly is well adapted to the 
requirement of speed in construction, and re- 
peated tests at the Laboratory had shown that 
the house could be erected completely in 21 
hours by seven men. 

[Note: A detailed description of this system, 
illustrated by photographs, appeared on page 58 


of the April 13 issue of the AMErIcAN Lumpegr- 
MAN.—EDITor. | 


Says Prefabrication Would Open Big New 
Market 


The paper on the “Financial Aspects of 
Housing,” by Ross Tucker, of the 
chusetts Institute of Technology, Boston, and 
read by Albert Dietz, assistant to Professor 
Tucker, showed that by the use of mass _ pro- 
duction in prefabricated houses, persons of mod- 
erate incomes—under $3,000 a year—would be 
enabled to obtain homes. This would open up 
a new market for the prefabricated housing 
producers which would ultimately be a great 
!oon to the lumber industry. Housing for the 
laboring classes, the writer said, would be han- 
dled on a subsidy basis, the laborer being al- 
lowed long terms at very moderate payments 
monthly. Description was given of the success 
which had attended the housing plan in effect 
in Stockholm, Sweden, whereby working men 
are able to obtain homes on land leased for 60 
years by the city, on which low-cost houses 
were erected and arrangements made to have 
them paid for on a rental basis of $25 a month. 
\t the expiration of the leasehold the city 
stood ready to buy back the houses at their 
current value. 

{Nore: For detailed information concerning 
the Stockholm housing plan see article appear- 
ing on page 25 of the June 22 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 


Massa- 


Prefabricated Houses in Florida 


H. B. Carpenter, chairman of the wood in- 
dustries division, told of the success which had 
been attained during the Florida real estate 
boom in the sale of prefabricated houses by a 
New Jersey corporation. Many houses were 
shipped in by truck to Florida towns and a 
large demand for machinery was created. Mr. 
Carpenter said that if the prefabricated house 
industry was re-established it would be neces- 
sary to re-equip factories with more modern 
machinery so as to have the necessary mass- 
production of houses. He predicted that the 
industry would be a large one when the public 
became informed of the low cost of these 
modern and comfortable houses. 





Southwestern Directors 
Chart Course for Action 


Kansas City, Mo., July 1.—Upon recom- 
mendation of H. A. Ortmeyer, former Code 
authority, the board of directors of the South- 
western Lumbermen’s Association resolved to 
continue the present geographical plan of 17 
sub-divisions and pledged the association to 
maintenance of an organization in each district, 
at a special session of the board held here 
June 25. attended by 39 directors and officers 

It was urged that the association immediately 
get away from all reference to the defunct 
Code and that it carry on association activities 
according to former practices. 

Mr. Ortmeyer, in reviewing his experiences 
as southwestern representative on the national 
Code authority, said the present set-up of 17 
sub-divisions should be continued as_ separate 
entities in the association. 

It also was urged that Secretary-Manager 
E. E. Woods help in the arrangements of meet- 
ings of dealers at an early date in all of the 
17 districts where conditions seem favorable 
for such activity. 

A meeting for dealers alone at the annual 
convention was in prospect under terms of a 
resolution adopted by the group. Dealer dis- 
cussion will be the only topic of the meeting, it 
was said. 

The proposal of W. A. Stippich, of Wichita, 
that the directors underwrite expenses of $500 
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to allow him to contact creosote material manu- 
facturers with a view to obtaining exclusive 
sale of their products through lumber dealers, 
was not acted upon. oar 

A resolution of appreciation to the Red Cedar 
Shingle Bureau for its policies was adopted 
and the association was pledged to support the 
bureau and individual dealers by the purchase of 
inspected and guaranteed shingle products. 
Shingle manufacturers were called upon by a 
resolution to control their market and avoid 
further increases, except those created by addi- 
tional wage increases or labor trouble on the 
Pacific Coast. 

Among those attending the meeting: 

J. A. Scroggs, F. E. Fitzgerald, W. C. 
Chamberlin, William Stewart, E. E. Woods, 
J. E. Johnston, F. O. Brownson, L. F. Cald- 
well, J. W. Deal, Harry A. Smith, W. W. 
Starr, Charles G. Buffum, Jr., Paul Doneghy, 
J. c. Harris, T. R. Cauthers, R. E. Colvin, 
J. F. Legan, T. C. Mann, lL. T. Metz, H. W. 
Putnam, T. J. Sturges, N. O. Swanson, C. A. 
Graham, T. F. Martin, D. O. Metz, B F. 
Sellhorn, M. N. Wallis, E. O. Hinkle, Roy 
Lundy, A. E. Munn, H. B. Newman, W. H. 
Sharp, Ed Schultz, C. A. Talcott, E. C. Barton 
and C. A. Stuck. 


Tells About FERA Colony 
in Arkansas 

3LYTHEVILLE, ARK., July 1.—How Dyess 
(Ark.) is to become a city of 4,000 people, mak- 
ing it the second largest town in Mississippi 
County, was told Rotarians at the weekly lunch- 
eon last week by Howard Eichenbaum, FERA 
architect, in charge of designing the colony. 
With the ultimate aim of having a total of 650 
families farming the 16,000 acres of land the 
Government purchased to sell on a long-time 
payment plan, the Government has already 
erected 275 farm houses, and work is going for- 


ward on the remainder. There are now 140 
families in the colony. 
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A Complete Service in SHORTLEAF 4 


While we specialize in ''Eased" Edge Dimension and Mouldings, made from the 
famous Central Mississippi Dense Shortleaf Pine, we also offer Ceiling, Flooring, 
Siding, Finish and small timbers, etc.—specified lengths if desired—all No. | and 
Better kiln dried—-No. 2 and No. 3 Dowicide dipped. 
Mixed or straight cars—Good Lumber and Good Service. 





All bright, straight, dry 
Let us quote ee 2 

















BAND MILL 
PARSONS, W. VA. 
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Long Distance Phones: 
TAYLOR 0248. 4214, 4215 





Branch Offiecs: 


Washington, D.C. 
Parsons, W. Va. 








THE TOLEDO GUARANTY CORPORATION 


WEST VIRGINIA HARDWOODS 
HEMLOCK- WHITE PINE- SPRUCE 


“FROM THE HEART OF THE ALLEGHENIES* 
1026 WOODWARD BLOG 


WASHINGTON, D. C. 





_ eke 
CABLE ADDRESS 


**TOGCO"’ 
Universal Lumber Code 


We can klin dry and 
surface in transit. 
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Carolinans Adopt Marketing Policy 


Myrtie Beacnu, S. C., July 1.—The market- 
ing policy developed by the Building Material 
Institute cf the two Carolinas was definitely 
approved and accepted by all branches of the 
industry at the 14th annual summer convention 


of the Carolina Retail Lumber and Building 
Supply Dealers Association, held here June 
20-21. 


A total of 200 dealers attended tie conven- 
tion and 40 members of the woman's auxiliary 
were present. 

C. L. Cannon, of Spartanburg, S. C., presi- 
dent of the Carolina Retail Lumber and Build- 
ing Supply Dealers’ Association, presided over 
all sessions and delivered the keynote address 
on the subject “Topics and Events.” 

In connection with the convention there was 
a general conference of retailers, whoiesalers, 
jobbers and manufacturers, where suggestions 
were made for revising the marketing policy as 
drafted. The policy was altered and revised to 
remove justifiable objections, and was then 
adopted in full. 

The marketing plan, in a word, provides for 
distribution down through the regular chan- 
nels of the industry, making the retailer the 
ultimate seller to the consumer. 

The two-day convention was devoted almost 
entirely this year to development of the Building 
Material Institute, an activity of the associa- 
tion. Several secretaries of other state lum- 
ber dealers’ associations were present for the 
convention, as were a large number of manu- 
facturers, jobbers and wholesalers. 

Adoption of the distribution platform by all 
four branches of the industry—manufacturers, 
jcbbers, wholesalers and retailers—was de- 
scribed by Victor W. Wheeler, secretary-treas- 
urer of the association and the institute, as “a 
new milepost in our industry.” It provides for 


a 100 percent retail dealer distribution of all 
products and commodities merchandised by Car- 
olinas retailers. 

Program speakers, and their topics, included 
the following: Victor W. Wheeler, Charlotte, 
“Our Institute: What It Is and What It Means 
to Our Industry”; Leo Klarer, Louisville, Ky., 
secretary of the Kentucky association, “The 
Kentucky Derby”; W. F. Williams, Orlando, 
Fla., secretary of the Florida association, “Part- 
ners in Business”; Attorney John D. Knock, 
Cheraw, S. C., “Some Legal Aspects of Your 
3usiness”; John T. Cannon, Lenoir, “Cutting 
Handling Costs and Giving Faster Service to 
the Customer’; Joe Rowell, Birmingham, sec- 
retary of the Alabama association, “Getting the 
Mcst for Your Money”: and M. R. Bagnal, 
Columbia, S. C., “More Fraternalism, Please.” 

Reports were made by district group presi- 
dents as follows: 

J. C. Kendall, Pee 


Dee Building Supply 
Dealers’ Association, 


Florence, S. C.; R. C. 
Henry, Piedmont Building Material Dealers’ 
Club, Hickory; E. K. Snead, Jr., Palmetto 
3uilding Materials Association, Greenwood, 
Ss. C.; R. G. Wray, Central Carolinas group, 
Greensboro; E. L. Wilson, Textile Lumber 
Dealers’ Association, Greenville, S. C.; M. H. 
Folley, Sandhill Building Supply Dealers’ As- 


sociation, Aberdeen; M. R. Bagnal, Central 
South Carolina Building Material Dealers’ 
Association, Columbia, S. C.; John L. Beal, 


GLC group, Gastonia; R. S. Kirby, Charlotte 
local group, Charlotte; B. B. Benson, Raleigh 
local group, Raleigh; and D. M. Foster, SUC 
Lumberman’s club, Spartanburg, S. C. 

Resolutions adopted included one thanking 
the manufacturers, jobbers and wholesalers for 
accepting the invitation of the association and 
meeting there with the retailers of the two 
Carolinas to work over the marketing policy 
statement. 


Four new directors were elected: B. B. Ben- 
son, Raleigh; J. M. Corman, Durham; O. C. 
Perryman, Winston-Salem; T. A. Rowe, 
Greenville, S. C. 

The retail lumber code authority for the two 
States met in connection with the convention 
and wound up its affairs; a result of the recent 
Supreme Court ruling. 

The usual program of entertainment accom- 
panied the business sessions and a dance cli- 
maxed the convention. 


Woman's Auxiliary Meets 


The woman's auxiliary also held its session 
in connection with the convention. Mrs. Ben 
[. Day, Easley, S. C., was elected president; 
Mrs. J. F. Welborn, Greenville, S. C., secre- 
tary. 

The winter convention and meeting of the 
auxiliary were fixed for Greenville, S. C., Jan. 
17-19. 


_—_—_—— 


Brief of Texas Lumber Suit 
Fills 4,500 Pages 


Houston, Tex., July 1.—The longest case 
ever tried in State courts was ended recently 
when the Supreme Court of Texas rendered a 
decision in favor of the plaintiff in the case of 
the Palmetto Lumber Co. vs. J. P. Gibbs. 
Hearing of this case required twenty-four 
weeks, and resulted in 4,500 typewritten pages 
of verbal testimony. More than a week was 
required to read the briefs in the case, the 
plaintiff submitting 1,070 pages, and the de- 
fendant, 1,341 pages. A. C. Ford, witness for 
the plaintiff, gave testimony for 31 days. An 
accounting and more than $1,000,000 were in- 
volved in the suit. 
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Commission Lumber Salesmen Confer 


Detrotr, Micu., July 1.—The annual conven- 
tion of the National Association of Commission 
Lumber Salesmen, and National Lumber Sales 
Congress, closed June 29 after a_ successful 
three-days’ meeting at the Hotel Statler, here. 

President Walter E. Morgan, of Columbus, 


Ohio, opened the convention with an address 
outlining results for the past year and plans for 
the future. Mr. Morgan stressed the fact that 
the commission salesman admittedly is responsi- 
ble for the sale of 75 percent of lumber produc- 
tion, and being the link between the manufac- 


turer on the one hand and the dealer and 
consumer on the other hand, is intensely inter- 
ested in the orderly distribution of lumber and 


timber products, and particularly in the promo- 
tion of the use of wood in all places where it 
properly may be used. 


Too Much "Price Complex" 


He laid further emphasis on the fact that 
too little attention has been given to the proper 
selling of lumber, and too much to the price 
complex, so prevalent in recent years. “If we 
are to hold our position in the scheme of things,” 
he said, “we must learn to sell the proper type 
of lumber for specific purposes; learn the re- 
quirements not only for known uses but for 
new uses of wood, and be able to present this 
information to the consumer and general public 
in such a manner that they will be sold on the 
use of wood, and having bought, will receive 
the proper article for the use intended.” He 
insisted that unless the result of a sale reflects 
benefit to the manufacturer, the retailer and 
the ultimate consumer the salesman has not 
functioned properly and can not expect to profit 
or to continue in the business. He further as- 
serted that “we can continue to occupy our 
sphere of activity only by equipping ourselves 
to co-operate closely, not only with the manu- 
facturers we represent, but with the dealer, the 
architect and the ultimate consumer.” 


Two Important Resolutions 


address, various 
resolutions were 


Following the  president’s 
committees reported and 
adopted, one of which called attention to the 
numerous cases of damage resulting from the 
shipment of lumber in steel cars and cars with 
unlined metal roofs, due to condensation of 
moisture which drips on the lumber, and in- 
structed all members of the association to specify 
on all orders that lumber be loaded only in 
wooden cars or those lined with wood. 

Another resolution put the association on 
record as being definitely in favor of exclusive 
sales representation, the territories being stipu- 
lated in each case, looking toward the elimina- 
tion of wasteful competition between salesmen 
and consequent market demoralization. 


Officers Are Chosen 


The nominating committee brought in its re- 
port, with the result that Walter E. Morgan, 
Columbus, Ohio, was re-elected president: 
Frank J. More, St. Louis, Mo., first vice presi- 
dent; H. H. Whiteside. Los Angeles, Calit., 
second vice president: C. L. Baxter, Chicago, 
treasurer, and M. P. Klumph, Cleveland, Ohio, 
secretary. 


THE SALES CONGRESS 


The Friday morning session witnessed some- 
thing unique in the annals of the association, 
this being the sales congress, at which manu- 
facturers, representatives of the various pro- 
ducers’ groups, retailers and commission sales- 
men co-operated in an effort to work out a 
campaign for the betterment of conditions in 
the lumber and timber products industry. Presi- 
dent Morgan led with a statement of problems 
confronting commission salesmen, and _ invited 
the guests to outline their ideas as to how sales 
men can co-operate to best advantage toward 
the welfare of the industry. 


W. W. Woodbridge, manager of the Red 
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Cedar Shingle Bureau, outlined the campaign 
to extend the use of that product, closing by 
inviting the salesmen to name a representative 
to later address a meeting of the red cedar 
shingle manufacturers. at their expense, in an 
effort to bring about closer contact between 
manufacturer and salesman, and to promote 
greater efficiency in shingle distribution. 


Prominent Guests Are Heard 


A number of eminent guests gave the as- 
sembled salesmen the benefit of their views on 
various phases of their mutual problems, among 
them being Findley M. Torrence, secretary- 
manager of the Ohio Association of Retail Lum- 
ber Dealers, who stressed the various ways in 
which commission salesmen, as representatives 
cf the manufacturers, can be of service to the 
retailer. 

UC. C. Wescott, president Michigan Retail 
Lumber Dealers’ Association, sketched the types 
of salesmen who call on him, and stated that 
the one who really fits into the picture makes 
it his business to know with certainty the kinds 
of material offered by his mills, and at the same 
time to know the sort of stock carried by the 
retailer, so that he can serve the buyer satis- 
factorily by securing the proper product for 
each purpose. Mr. Wescott said that he wel- 
comed such salesmen. He thought salesmen 
should be better trained so as to be able to 
furnish that kind of service, and said that manu- 
facturers can help out materially by seeing that 
their salesmen have complete information. 

George Howenstein, secretary Tri-County 
Lumber Exchange, outlined some of the prob- 
lems of the dealer as reflected in his contacts 
with manufacturers and salesmen, and_ paid 
tribute to the excellent way in which commis- 
sion salesmen are working with the exchange. 

Yunter M. Gaines, secretary of the Michigan 
association, said that some of the preceding 
speakers had stolen much of his thunder, but 
that he was proud of having been a commission 
salesman, and that if he could qualify he would 
be a member of the NACLS. 

J. H. Lane, eastern sales manager Long-Bell 
Lumber Co., complimented the association on 
the progress which it has made, and the evi- 
dence that it is ready and willing to lend its 
best efforts to any action that is for the benefit 
of the industry. 

Ralph Hill, secretary-treasurer, National Oak 
Flooring Association, outlined some ways in 
which better sales work can be done, by closer 
co-operation between manufacturer and _sales- 
man. His remarks were very constructive, 
and some of his suggestions were referred to 
the board of directors for further consideration. 

Victor A. Stibolt, advertising and trade ex- 
tension manager Southern Pine Association, 
outlined some of the plans now being carried 
into effect for promoting the use of lumber, and 
pledged the co-operation of his department with 
commission salesmen toward that end. “ 

J. E. Mackie, manager Red Cedar Lumber, 
stated that much informative data and other 
helps toward the better selling of the products 
of mills in his association will be available soon, 
and he pledged the full co-operation of his 
organization with that of the commission sales- 
men. 

H. FE. Everley, Columbus, 
trade extension department, 
wood Manufacturers( Inc.), 
ing talk. 

F. L. Hedrick told about the red cedar shingle 
contest which has for its aim the discovery of 
the oldest shingled roof still in satisfactory use 
in America. It is expected that some very in- 
teresting data as to the longevity of shingle 
roofs will be uncovered through this contest. 

L. N. Erickson, eastern trade promotion 
representative of the Western Pine Manufac- 
turers’ Association, said that the lumber in- 
dustry must be on its toes if it is to regain its 
place in the sun. He mentioned that plans and 


Ohio, manager 
Appalachian Hard- 
made an interest- 
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Stresses Need for Training aod 
George W. Dulany, Jr., Chicago, chairman prod 
of the trade promotion committee of the Na- “— 
tional Lumber Manufacturers’ Association, com- t 
mented on the difference in training and prep- | ge 
aration between salesmen for most other lines ag 
of building materials and those selling lumber, a ty 
ing 
He remarked that the method of appointing com 
commission salesmen reminded him of the fel- islat 
low who was going out to hunt quail and ing 
thought he ought to have a dog, but was not mus' 
greatly interested as to whether it was a bull trali 
dog, greyhound, fox hound or pointer. It was likel 
Mr. Dulany’s idea that even a bird dog needs serv 
training if we are to expect him to locate the mat 
game. ing 
Guests other than the speakers who have ‘ 
been quoted were O. N. Pier, western pine 
sales manager for the Exchange Sawmills Sales 
Co., Kansas City, Mo.; O Limbaugh, sales 
manager Natalbany Lumber Co., Hammond, 
La.; E. F. Horan, hardwood sales department, 
Kirby Lumber Co., Houston, Tex.; Jerome 
Reynolds, Pocahontas Lumber Co., Corinth, 
Miss.; R. H. Molpus, Henderson-Molpus Lum- 
ber Co., Philadelphia, Miss. \ 
Death of an Esteemed Member a 
The delegates heard with profound regret of mat 
the death of C. I. Lemons, of Detroit, Mich., pine 
Saturday morning, June 29. Mr. Lemons had of | 
been a loyal and hard-working member of the sent 
association for years, and during the past year and 
served as director for Michigan. Appropriate I 
resolutions were adopted at a meeting of the ; 
board of directors held on the same day, ex- ae 
wae wit 


tending sympathy to the bereaved wife and ex- 
pressing sincere regret felt at the passing of a 
loyal and lovable friend and associate. 





Stresses Value d Asso- 
ciational Efforts 


New Orveans, La., July 1.—Four district 
meetings of southern pine manufacturers, both 
subscribers and non-subscribers to the Southern 
Pine Association, to consider problems of the 
industry and association under the present 
changed business conditions, were held in Mont- 





gomery, Ala., Shreveport, La., Little Rock, 
Ark., and Meridian, Miss., during June. The 
Southern Pine Association sponsored these P 
meetings. E. L. Kurth, of Keltys, Tex., presi- 
dent, presided at Shreveport and Little Rock, Sh 
while the other two gatherings were conducted c 
informally by A. S. Boisfontaine, assistant sec- ; 
retary of the association who discussed in de- G. 
tail at all the sessions matters of importance of 
to manufacturers. Si 
In his two addresses, Mr. Kurth briefly out- Cc 
lined some of the vital problems confronting the 
industry following the elimination of NRA codes M 
by the Supreme Court. He also stressed the E. 
necessity for southern pine manufacturers main- pr 
taining an active and efficient trade association 
to represent them in the numerous matters that 
require organized action, and said that such an fu 


organization was never needed more than now. - 
Mr. Kurth introduced Mr. Boisfontaine, who 
gave the manufacturers full information re- 


garding the liquidation of the Code administra- tt 
tive agency, and its affairs handled by the as- | = 
sociation for two years. The speaker listed the B 
following three purposes of the sessions: To “ 
impress upon the manufacturers present the im- = 
portance of continued remunerative wages, rea- 1 


sonable hours of labor and ethical trade prac- 
tices; to acquaint the operators with the present I 
favorable statistical position of the industry and 
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the advisability of all manufacturers keeping 
production balanced with consumption; and to 
outline the association’s new program of work in 
behalf of the industry. 

Mr. Boisfontaine said that the southern pine 
industry needs a competent trade association to 
defend and promote the manufacturers’ inter- 
ests. He stressed the value, to small mills as 
well as large ones, of its activities, and stated 
that under the association’s new program the 
monthly mill inspections through which the 
producer’s grades are kept up to standard have 
been reinstated. 

The service of the association’s statistical de- 
partment is essential to the industry, not only 
to afford a guide to manufacturers in produc- 
ing and marketing their product, but in furnish- 
ing the industry with important information in 
combating unfair freight rates, in opposing leg- 
islation detrimental to the industry, and in aid- 
ing it to protect and promote its welfare. “We 
must not forget,” he said, “that efforts at cen- 
tralized control of industry still persist and 
likely will for some time, and our statistical 
service probably will be asked often for infor- 
mation of importance in defending and advanc- 
ing the interests of our industry.” 
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The speaker reviewed the expanded activities 
of the association’s trade promotion department, 
and told how it protected present southern pine 
markets and developed new ones. Keen com- 
petion among species of lumber, and with other 
building materials, he asserted, has prompted 
the new, efficient program. 

Mr. Boisfontaine said that the association 
must maintain a competent conservation and 
forestry department, in view of the State and 
Federal governmental programs involving en- 
croachments upon private enterprise in the lum- 
ber industry. Efforts toward governmental 
control of lumbering are in evidence, he stated, 
and the southern pine industry must be ready 
to combat injustices in regulations that may 
be proposed in regard to selective cutting, for- 
est land purchased by public agencies, proper 
forest management and other unfair tactics. 

In closing, Mr. Boisfontaine stated that the 
situation in national affairs at present is such 
that manufacturers acting individually can not 
protect and promote their own interests nearly 
as effectively as can be done through organized 
and concentrated efforts of a vigorous trade as- 
sociation, which is perhaps even more valuable 
to a small mill than to a large one. 


Philippine Mahogany Manufac- 
turers Confer 


Members of the Philippine Mahogany Manu- 
facturers’ Import Association (Inc.) met at the 
Palmer House, Chicago, June 28, to discuss 
matters of importance and interest to the Philip- 
pine mahogany industry. The special meeting 
of the members of the association was repre- 
sentative of the industry on both the Atlantic 
and Pacific coasts. 

During the session plans were formulated to 
promote the interests of everyone connected 
with the association. Thorough discussions on 


Secretary-treasurer—F. J. Dunbar, mana- 
ger Robert Dollar Co., San Francisco, Calif. 

Assistant secretary and assistant treasurer 
—G. P. Purchase, Los Angeles, Calif. 

Directors—W. G. Scrim; Roy Barto, presi- 
dent of the Cadwallader-Gibson Co. (Ine.), 


Los Angeles, Calif.; J. Raymond Peck, presi- 
dent Insular Lumber Co., Philadelphia, Pa.; 
Cc. U. Martin, Madrigal & Co., San Francisco, 
Calif.; Charles T. Nelson, Atlantic, Gulf and 
Pacific Co. of Manila, San Francisco, Calif., 


and Daniel R. Forbes, Washington, D. C. 


The annual meeting of the association was 





PHILIPPINE MAHOGANY MANUFACTURERS IN CONFERENCE AT CHICAGO 
M. S. Chapin, A. C. Dutton Lumber 


Shown in the photograph in the front row from left to right are: 


Corporation, Providence, R. |.; 


J. Raymond Peck, president Insular Lumber Co., 


Philadelphia, Pa.; W. 


G. Scrim, president Philippine Mahogany Manufacturers’ Import Association (Inc.) and representative 


of Findlay-Millar Timber Co., Los Angeles, Calif., 


at this meeting; Roy Barto, president Cadwallader- 


Gibson Co. (Inc.}, Los Angeles, Calif.; C. U. Martin, representative of Madrigal & Co., San Francisco, 


Calif.; 
Mahagony Manufacturers’ 
E. Powe Lumber Co., St. Louis, Mo.; 
president Brown-Bledsoe Lumber Co., 

(Inc.), Brooklyn, N. Y., 


future activities of the body were held by the 
mahogany dealers, who feel that the entire in- 
dustry will benefit by the plans outlined at the 
meeting. The reports given by the officers of 
the corporation were listened to with interest. 

An election of officers and members to the 
Board of Directors for the ensuing year resulted 
in the following being named: 

President—W. G. Scrim, Findlay-Millar 
Timber Co., Los Angeles, Calif. 

Vice president—M. S. Chapin, A. C. Dutton 
Lumber Corporation, Providence, R. I. 


back row, left to right: G. P. Purchase, assistant secretary and assistant treasurer Philippine 
Import Asssociation, Los Angeles; Harry D. Gaines, vice president Thomas 
Charles J. Hafner, representative Insular Lumber Co.; 


H. L. Bledsoe, 


Greensboro, N. C.; Howard R. Black, president Black & Yates 
and Daniel R. Forbes, Washington, D. C., one of the directors. 


held June 10 in the office of the corporation, 
Board of Trade Building, Los Angeles. The 
majority of members present thought that the 
organization should continue to function, and 
that the good derived under the Code should be 
retained. One member stated: 


It appears the Philippine Mahogany people 
are closer together than ever in the history of 
the industry, and I do not believe we should 
throw matters over until we are sure nothing 
can be done about it, but that we should ride 
along and await developments. 
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July 19-20—Virginia Lumber & Building Supply 
Dealers Association, Cavalier Hotel, Virginia 
Jeach, Va Annual vacation convention 

July 30-31—Northern Hemlock & Hardwood Manu 
facturers' Association, Marinette Wis Mid 
summer meeting 

Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago Annual, 


Hardwood Wholesalers Plan Meeting 


At a meeting of its board of directors June 
18 at the Morrison Hotel in Chicago, it was 
decided that there will be a meeting of the 
National Association of Hardwood Wholesalers 
at the Congress Hotel on Sept. 27, immediately 
after the close of the day’s session of the Na- 
tional Hardwood Lumber Association annual 
convention. In a resolution Secretary G. A. 
Vangsness, of Chicago, was requested to ar- 
range for a meeting place and to prepare a 
program of general interest to hardwood whole- 
salers. Anyone interested is to be invited to 
attecd the meeting and dinner, and Mr. Vangs 
ness promises a speaker with an important 
message. 








Midsummer Meeting Is Announced 


OsukosH, Wis., Juiy 2.—O. T. Swan, sec- 
retary, Northern Hemlock & Hardwood Manu- 
facturers’ Association, has announced that the 
midsummer meeting of the association will be 
held at Marinette, Wis., on Tuesday and 
Wednesday, July 50 and 31. An interesting 
program is being arranged for that occasion, 
and matters of unusual importance to all manu- 
facturers in that territory will come up for dis- 
cussion. A large attendance is expected. 


Enjoyable Meeting Is Planned 


RicHMOND, Va., July 1.—Members of the 
Virginia Lumber & Building Supply Dealers’ 
Association are looking forward to the ninth 
vacation convention of the organization, which 
is to be held at the Cavalier Hotel, at Virginia 
Seach, Va., on Friday and Saturday, July 19 
and 20. The Cavalier is one of the leading 
resort hotels of the Atlantic seaboard, and the 
two days of the meeting will be fairly divided 
between business and pleasure, fun and work, 
recreation and labor, according to Secretary 
Harris Mitchell. On the serious side, market- 
ing plans, including 100 percent dealer distribu- 
tion, local co-operative efforts, Better Housing 
program etc., will command the attention of 
the dealers. 








New Association Program Proposed 
for Northeast Mills 


New York, July 1.—At a recent meeting of 
the board of directors of the Northeastern Lum- 
ber Manufacturers’ Association in this city, 
action was taken to liquidate the affairs of the 
association as an administrative agency of the 
Lumber Code Authority in the Northwestern 
Softwood Division, Northwestern Hard 
wood Subdivision, and to immediately take 
to enter into other activities in the inter- 
ests of the northeastern lumber manufacturing 
industry. Pursuant to such action, a resolution 
was adopted, declaring the activities of the 
association as an administrative agency of the 
Lumber Code be considered terminated as of 
May 27, and that the secretary be instructed to 
liquidate the affairs of the agency as soon 
possible and not later than July 31, 1935. 

Code dues formerly have been at the rate of 
15 cents per 1,000 feet on monthly shipments. 
The board has fixed membership dues in the 
association on monthly shipments at the rate of 
6 cents per 1,000 on RE softwoods; 8 cents per 
1,000 on RE hardwoods, and 10 cents per 1,000 


and 


steps 


as 


on SE hardwoods and softwoods, with a mini- 
mum in all cases of $1 per month. 

These plans and a suggested program of 
activities are being placed before the principal 
lumber manufacturers in northeastern territory, 
which includes the New England States, New 
York State and Pennsylvania, and it is expected 
that by July 31 the responses received will have 
been suthcient to indicate whether or not enough 
active support may be depended upon to make 
the program workable. 

J. J. Farrell, president of the association, 
presided at the directors’ meeting, with E. W. 
[reen as secretary. 





Central States Foresters See New 
Well Spout in a Hurry 


Houcuton, Micu., July 1. — Despite in- 
clement weather, a total of 277 foresters, con- 
servationists, timber owners and lumber manu- 
iacturers attended the Central States Forestry 
Congress held at Houghton Lake, June 19-21. 
The day sessions consisted largely of field trips 
to the Higgins Lake State lorest; Houghton 
Lake State Forest; forest fire experiment sta- 
tion; Hartwick Pines State Park, and the State 
forest nursery. In addition to the forest planta- 
tions and improvements, a feature which at- 
tracted the greatest interest probably was the 
sinking of a well by the so called jet method. 
In this demonstration, water was being pumped 
from the well in less than 15 minutes aiter the 
work of sinking the well point began. 

Evening sessions were featured by interesting 
and illuminating papers by R. B. Goodman, 
Goodman Lumber Co., Marinette, Wis.; E. W. 
Tinker, regional forester, U. S. Forest Service, 
Milwaukee, Wis.; P. J. Hoffmaster, director, 
Michigan Department of Conservation, Lansing, 
Mich.; and P. A. Herbert, forestry department, 
Michigan State College, Lansing. 

Among the interested attendants was Hel- 
muth Bay, forester of the Museum of Science 
& Industry, Chicago. 

Private owners and operators of timberlands 
in Michigan and Wisconsin particularly are 
taking the lead in co-operating with the Gov- 
ernment in a forest conservation program, and 
gratifying progress has been made in that 
direction, 





Approve Standard Sales Contract 
Form 


Mempuis, TENN., July 1—A standard form 
of sales contract between United States ex- 
porters and importers of Belgium, much simi- 
lar to the present form for Netherlands, was 
approved by the board of directors of the Na- 
tional Lumber Exporters’ Association at a 
meeting here on June 25. The contract form 
has been in the making for the past eighteen 
months. The directors approved the report 
submitted by a committee composed of H. Jo- 
hanson, LeMoyen, La.; E. H. Albrecht, New 
Orleans, La.; Edward Barber, director of for- 
eign affairs of the association, London, Eng.; 
and Douglas Heuer, secretary of the associa- 
tion. The form has been submitted to many 
importers in Belgium and now will go before 
the importers’ association in that country for 
final approval. 

The directors also decided that a semi-an- 
nual meeting of the association should be held 
in the fall, probably in September, in New Or- 
leans, La. The exact date will be announced 
later. 

The directors also approved the brief pre- 
pared by Douglas Heuer, secretary, in refer- 
ence to trade treaty negotiations with | rance, 
which is to be submitted to Washington, D. C., 
officials. The association has also reviewed, 
and co-operated with the National Lumber 
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Manufacturers Association in the preparation 
of its brief to be submitted to the proper com- 
mittee. 

Claude Sears, Mobile, president of the as- 
sociation, presided at this meeting, which was 
attended by the following: Charles Dudley, 
New Orleans, La.; Lee Robinson, Mount Ver- 
non, Ala.; J. L. Fetterman, Jackson, Miss.; D, 
C. Johnson, Tendal, La.; K. L. Emmons, P, 
D. Houston, Joe Thompson, and Douglas 
Heuer, Memphis. 

Many details of contracts, brands, allowance, 
traffic matters, credits, terms, and the like were 
discussed at length but nothing of general im- 
portance, other than those mentioned, was ap- 
proved at the meeting. The next directors’ 
meeting will be held prior to the semi-annual 
meeting in New Orleans, La. 


_—_————— 


Will Chase the Busive Pill" 


BLooMINGTON, ILL., July 1—The ninth annual 
golf tournament of the McLean County Lum- 
bermen’s Club will be held at the Maplewood 
Country Club, Blcomington, on Wednesday, 
July 17, and the committee on arrangements, 
of which E. P. Krum is general chairman, has 
issued a cordial invitation to all lumbermen to 
participate. This will be an all day event, and 
the entry fee of $4 includes greens fee, noon 
day lunch, chicken dinner in the evening and 
prizes. The grand prize is open to lumber and 
supply dealers only and will be played for in 
blind bogey. There will be many other prizes 
awarded in this tournament. 





Alabama Dealers Organize Institute 


BIkKMINGHAM, ALA., July 1.—District meet- 
ings of the Alabama Retail Lumber & Builders’ 
Supply Association at Mobile, Montgomery, De- 
catur, and a general meeting at Birmingham, 
called for the purpose of considering the organ- 
ization of a building material institute similar 
to that in operation in Florida, were largely 
attended, practically unanimous approval was 
given to the plan and the executive committee 
ordered to proceed with the incorporation of 
the institute. Following the general meeting 
at Birmingham, the various districts have called 
meetings to approve the constitution and by-laws 
for the State as a whole and to set up their area 
units. These units will have charge of the 
local work without specific supervision of the 
central office in Birmingham. Individual list- 
ing of area prices will be subject to inspec- 
tion and rejection by the executive committee. 
This applies also to determination of liquidat- 
ing damages etc. Distribution problems are to 
be supervised, as well as maintaining a close 
check upon sources of supply, in order to be 
sure these are co-operating in the matter of 
distribution. 

In discussions throughout the State, retailers 
and manufacturers apparently agree that the in- 
stitute idea is good, if not too drastic in its 
definition of trade practices in the matter of 
industrial and contractor buying. For years the 
industrials have purchased a majority of their 
needs from manufacturers, wholesalers and re- 
tailers, and it is felt that a restriction of these 
sales to the retail list may not work out sat- 
isfactorily. 

The general tenor of these meetings was that 
no one would be compelled to join but all would 
be invited. Also, it was made plain that mem- 
bership in the institute will not preclude the 
consideration of charges for failure to co-op- 
erate. 

Field workers and members of local district 
associations rapidly are bringing each district 
into line, and it is expected that the formal 
functioning of the State and local organizations 
will be announced shortly. Former Code fees 
were adopted as the basis for dues in the in- 
stitute. Hours, wages etc., of the late retail 
lumber Code were adopted, while pledges were 
made to stand by the former rules of NRA. 

Joseph G. Rowell, executive managing direc- 
tor of the Alabama Retail Lumber & Builders’ 
Supply Association, was elected to the same 
position with the Building Material Dealers’ 
Institute. 
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The Promoter 


Some fellow often comes to town 
Prepared to turn things upside down— 
Moves in, and starts right in explaining 
The way that other towns are gaining— 
Yes, shows us where we've been all wrong, 
We and our fathers, all along— 

And, if we'll listen to this rover, 

Just how he’ll make the old town over. 


He starts in talking, and does more 
Than any fellow since the war— 

The Elks, the Ladies’ Literary, 

He tells them both what’s necessary— 
The church, the Chamber, everything 
Is run all wrong, we hear him sing— 
The fellow fairly has a spasm 
Arousing our enthusiasm. 


He gets us all worked up about 

The way to turn the fogies out— 

Although he calls it unexpected, 

To some good job he’s soon elected— 

3ut his new methods have one quirk 

That's queer, they simply will not work— 
He spends a lot of people’s money 

ut nothing happens, that’s what’s funny. 


At last the voters change their wills 

Then settle down to pay the bills— 

He just leaves town, the handsome stranger, 
And soon we're solvent, out of danger— 

Of course we run the town all wrong, 

But that’s the way it’s run quite long— 

And that’s the way he wants, the voter, 
(Until he meets some new promoter.) 


We See b' the Papers 


Well, you can’t accuse a girl any more of 
spending her money on her back. 

No smart girl marries a rich man now: the 
chances are that he soon won't have a penny. 

Either Mussolini is picking on a little fellow 
or he isn’t as big as he made out he was. 


Ethiopia has forbidden export of meat and 
wheat. The way to stop that is to do like 
we did. 

Washington was the wealthiest man of his 
day—but what Washington would do to Wash- 
ington now! 


“U.S. Indicts 25; Smashes Large Rum Con- 
spiracy; Big Still Seized.” How come? Re- 
peal ended all that. 

The South is having a literary renaissance, 
but we still think that a cotton export renais- 
sance would do it more good. 


The season has arrived when one nature 
lover says as they whiz past, “I’ll bet that was 


.” 


purty,” and the other says, “Bet what was: 


Well, if destroying the pigs and the crops 
doesn’t bring back prosperity, we'll destroy the 
national wealth, and see what that will do. 

_Unless Gov. Horner interferes, 
Chicago is going to legalize gam- 
bling in return for a share of the 
loot. The town already has sev- 
eral thousand licensed saloons, leav- 
ing it only one more business to 
go into. 


Religion is spreading and 
churches are on the increase in 
Russia, and the Government has 
been asked to do something about 
it. Tell that to your pastor the 
next time he makes one of those 
communistic cracks from the pul- 
pit. 


__An honest man is one who pays, 
i it takes a lifetime. The other 
kind takes a lifetime anyway. 





As far as Kit Morley and Odd McIntyre are 
concerned, they’re both old friends of ours, 
but on the evidence so far, we’re sitting in Kit’s 
corner. 

The endurance record has been broken again 
by a couple of aviators. However, it is still 
held by American business. 

Ierle P. Halliburton, Oklahoma oil man, re- 
fuses to employ any man who has accepted a 
dole. We are still eligible for a job, but Mr. 
Halliburton better hurry. 

“Danzig Nazi Party Split,” says the Chi- 
cago Tribune. It might not be a bad idea 
to make friend husband try to say that when 
he gets home. 


On Route 12 south of St. Paul we saw a 
gang of eleven, two shoveling and nine watch- 
ing. What we couldn’t figure out was what the 
second man was shoveling for. 


Bob Sweitzer, charged with a $414,129 short- 
age as Cook County clerk, is trying to get back 
his job as county treasurer. Bob doesn’t pro- 
pose to be down, even if it is found that the 
county is out. 

If you think this is the day of the little fel- 
low, even the little author, you ought to see the 
copyright bill the radio and moving picture 
magnates have just got through the House. 


. 
Between Trains 

Pequot, Minn.—We arrived at Breezy Point 
for the last few hours of the summer meeting 
of the Northwestern Lumbermen’s Association. 
This is called Paul Bunyan’s playground, for 
the Minnesota lake country has made Paul 
3unyan its own. No man ever had a more 
beautiful monument, especially no man who 
never existed, except in the active imagination 
of the lumberjacks who used to decorate the 
deacon-seat and tell marvelous tales of that 
mythical hero who had the blue ox. 


BRAINERD, MINN., capital of the Paul Bun- 
yan playground, has arranged to hold a Paul 
Bunyan exposition for July 18, 19 and 20, “a 
Mardi Gras of the North, an annual event glori- 
fying America’s only homegrown legendary fig- 
ure.” There will be all kinds of contests— 
logrolling, woodchopping, and sawing, canoe 
races, pavement dancing, and lacrosse and other 
diversions by native Chippewa Indians. 

Brainerd and the north woods are good 
places to go, and particularly at this time. Oh, 
yes, and there will be a whisker contest. Every 
patriotic citizen (male) is now engaged in 
growing a gorgeous beard for that event. We 
haven’t seen so much brush since Dad cleared 
the farm when we were a boy. We haven't 
even told you about the water pageant, and 
the parade, and the oldtime logging camp, but 
every lumberman within motoring distance 
ought to be there. 


Practice Makes Trouble 


I hope I’m not sore, but the fellow next door 

Has picked out this morning, a Sunday of all days, 
The range to explore of a piccolo or 

A cornet or something that’s flooding our hallways 
Not only our hall, but the parlor and all, 

Our bedrooms, our rooms for both living and dining. 
It rattles each wall till it’s ready to fall, 

We've shut all the windows, but still it keeps whining. 


One rather likes bands when they’re playing in stands, 
Or down the main street are in splendor parading, 
But, oh, to get hands on the thyroidic glands 
Of the fellow on Sunday our quiet invading. 

Let them play if they will when they give us a thrill, 
But practice their music on Sunday? No, never! 
Let them play if they will, but keep otherwise still— 

In fact, I'd prohibit all practice whatever. 
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WHEN YOUR CUSTOMER WANTS 


CYPRESS 
SELL HIM r 


66 prow es 


e There's a yard of 
4\0 satisfaction in every 
foot. 


Because of our five mill connections we have 
available at all times millions of feet of 
thoroughly air-seasoned, trade and grade- 
marked Tidewater Red Cypress. We are 
your most dependable source of supply for 


Arrow Brand.” 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress Lumber, 
sath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 














Manufacturers DONNER, LA. 
WHITE PINE pote. 
Also California White 


and Sugar Pine 


Fir Wallboar Sor Products 


William Schuette Company 


New York 
Office—220 5th Ave. 





PITTSBURGH, PA. 


J. A. MATHIEU 
LIMITED 











Sales Office: 





Mills at 111 West 

! KE 
Nonranio.” NOSUMME Sucnoncs 
csMuive WHITE PINE 


(Pinus Strobus) 


White Spruce—Norway Pine 


NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 
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National Production, Shipments and Orders 


Wasurnoton, D. C., July 1—Following is the National Lumber Manufacturers’ 


Association report for two weeks ended June 22, and for twenty- 


five weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for iden- 
tical mills for the corresponding period of 1934: 




















TWO WEEKS: Av. No Production Percent Shipments Percent Orders Percent 
Softwoods: Mills 1935 of 1934 1935 of 1934 1935 of 1934 
Southern Pine Association....... see coeccwns 145 56,898,000 132 69,574,000 168 66,706,00 197 
West Coast Lumbermen’s Association........ 426 69,007,000 73 68,864,000 92 99,925,000 113 
Western Pine Association.......ccccescccces 104 133.718, 00 117 114,703,000 130 99,718,000 134 
California Redwood Association...........+.-. 15 12,755,000 91 13,156,000 110 11,076,000 107 
EY EE Oe ee ee ere 16 5.212.000 282 6,291,000 148 5,775,000 123 
|  —E ee ee ee 5 3,016,000 70 ,773,000 83 3,085,000 127 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 5,607,000 174 5,302,000 148 4,066,000 165 
Ee cise gs ede ie wee whee 733 286,213,000 104 280,663,000 12: 290,351,000 134 
Hardwoods: re a 
Hardwood Manufacturers’ Institute......... 90 16,243,000 95 17,433,000 146 16,873,000 165 
Northern Hemlock & Hardwood Mfrs. Assn.. 23 3,740,000 S85 3,908,000 157 5,973,000 314 
Total hardwoods ...........c.sceececceces 112 19,983,000 93 21,341,000 148 22,846,000 188 
NS a alin lela ahi eege me ae 822 306,196,000 103 302,004,000 12° 313,197,000 137 
TWENTY-FIVE WEEKS: 
Softwoods: ; 
Southern Pine Association ..........++.+e0% 155 647,145,000 111 728,306,000 134 775,910,000 136 
West Coast Lumbermen’s Association........ 426 1,760,352,000 91 1,958,132,000 119 2,019,906,000 110 
TD Be POs bc oa cc ceecsavncees 115 895,645,000 104 1,119,039,000 130 1,221,602,000 137 
California Redwood Association............. 15 149,557,000 91 169,553,000 114 195,183,000 140 
Ps Se ticnsceeeeneecnesedvereseoe 17 47,354,000 179 66,076,000 116 64,984,000 120 
PEN PEO éhtereseeosrarerepercenewer> « 8. 23,346,000 110 34,324,000 98 33,061,000 97 
Northern Hemlock & Hardwood Mfrs.’ Assn 23 42,905,000 154 38,099,000 12 44,333,000 149 
I a aa ania ial ari a a 759 3,566,304,000 99 4,113,529,000 124 54,979,000 123 
Hardwoods: " 
Hardwood Manufacturers’ Institute......... 137 261,264,000 104 285,059,000 119 295,297,000 12 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 56.299, 000 9s 50,809,000 118 56,213,000 126 
po EE er ae eee 160 317,563,000 103 335,868,000 119 351,510,000 22 
COE Sc aacuaweabae ceuwae seen ed 896 3,883,867,000 99 4,449,397,000 123 4,706,489,000 123 








Two Groups of Ontario 
Retailers in Meeting 


Toronx10, Onrt., July 1.—The Eastern Ontario 
Retail Lumber Dealers’ Association last week 
opened its meetings for the 1935 season at 
Smiths Falls, Ont. Gordon W. Thom, of 
Smiths Falls, president of the association, oc- 
cupied the chair, with C. J. A. McMaster, 
Kemptville, as secretary. 


Carload shipments of lumber from the West 
Coast during the past year have contained such 
a large quantity of lumber to the car that deal- 
ers in many parts of the province are complain- 
ing against the two days of free time for un- 
loading. Both in the large cities and in the 
towns and villages there is a wide-spread feel- 
ing that three days of free time should be 
allowed. After discussing this matter the East- 
ern association passed a resolution asking the 
railway companies to extend the free demurrage 
time from two to three days. The resolution 
also asked the railways to consider a proposal 
for reducing the high minimum carload_ re- 
quirements on the large cars. 


Receive Wire Screen Cloth Proposal 


The association received with interest and 
passed on to its members a proposal from one 
of the large manufacturers of wire screen cloth 
that the dealers should co-operate with them 
in the distribution of this product. The wire 
screen manufacturer proposes to focus distribu- 
tion through the retail lumber dealers, particu- 
larly those with woodworking plants who are 
in a position to take orders for and to push the 
sale of finished screens. 

Maurice M. Walker, the new field repre- 
sentative in eastern Canada for the Red Cedar 
Shingle Bureau (B. C. division), made his first 
appearance before the association. He gave a 
practical talk about red cedar shingles and 
answered questions. The dealers extended an 


enthusiastic welcome to Mr. Walker. 
F, Albany Rowlatt, manager of the White 
Pine Bureau, told of increased _carload ship- 


ments of white pine during 1935, in the face 
of decreased shipments of famber in general. 


Work of the Provincial Association 


A. R. Stinson, Toronto, president of the On- 
tario Retail Lumber Dealers’ Association, told 
of the work done by the Provincial association 
this year, which included several conferences 
with the manufacturers of hardwood flooring. 


These have resulted in a new distribution policy 
for the city of Toronto, based upon recom- 
mendations made by the retail trade. Already 
the new policy was producing good results in 
other parts of the province as well as in the 
city of Toronto. 

Horace Boultbee, secretary-manager of the 
Ontario Retail Lumber Dealers’ Association, 
reported that that Association was already ahead 
of last year both in membership and in financial 
position. 


Housing Bill Introduced 


The Housing Bill introduced into the Domin- 
ion Parliament and given a first reading on 
the previous day was discussed by the dealers. 
There was not much information available, 
however, regarding its provisions. The dealers 
felt that the introduction of the bill as a Gov- 
ernment measure was an important step towards 
the accomplishment of the various housing pro- 
posals which have been urged upon the Gov- 
ernment by the association tor several years. 

A roundtable discussion of business 
tions indicated that most of the dealers were 
busier than at the corresponding period last 
year, and that the outlook is fairly encouraging. 

At the conclusion of the morning session, the 
dealers adjourned for luncheon, after which 
they were addressed by J. J. Marsh, mayor of 


Smiths Falls. 


condi- 


Toronto, Ont., July 1.—The Lake Ontario 
and Trent Valley branch of the Ontario Retail 
Lumber Dealers’ Association held a meeting at 
Port Hope, Ont., on June 21, with R. P. White 
of Belleville in the chair. Reports by dealers 
present indicated improved business conditions 
during the present year up to date. 

Various matters were discussed, including in- 
creased assessments for workmen's compensa- 
tion, demurrage regulations, the new hardwood 
flooring distribution plan, the marketing of red 
cedar shingles, the work of the White Pine 
Bureau etc. A motion was carried in favor of 
an extension of the free demurrage period from 
two to three days. 

Maurice M. Walker, field representative of 
the Red Cedar Shingle Bureau (B. C. division), 
was introduced and delivered an address, after 
which he answered a number of questions about 
the use of red cedar shingles. A. R. Stinson, 
president, and Horace Boultbee, secretary- 
manager of the O. R. L. D. A., also F. Albany 
Rowlatt, manager of the W hite Pine Bureau, 
discussed the work of their associations. during 
the present year. 


Northwestern Dealers Mix 
Business With Pleasure 


Peguot, MINN., July 1.—Business and pleas- 
ure were mingled in a 50-50 ratio at the second 
summer convention of the Northwestern Lum- 
bermen’s Association, which closed here June 
27 after a three-days’ program. 

Members and guests were heartily welcomed 
to Breezy Point by President R. S. Finkbine. 

“Now that the retailers are to have an oppor- 
tunity to conduct their business without Govern- 
ment interference, and with prospects growing 
brighter, we are given a chance to prove our 
ability to manage our own affairs,” the president 
said. 

George W. LaPointe, Jr., Menomonie, Wis., 
president of the National Retail Lumber Deal- 
ers Association, discussed the aims and purposes 


of his organization, telling the convention, in 
part: 
This association is now made up of an 


affiliation of the various State 
associations, 32 in number 
affiliation. Every State 


and regional 
a 100 percent 
and regional associa- 





tion throughout the entire United States is 
part of the National. It is estimated that 
there are between 21,000 and 22,000 retail 


lumber dealers in the United States, 
more than 80 percent are 
regional associations. 

While it is not my 
late lamented NRA, I do wish 
was worth all it cost us in 

. If we stop to consider what might have 
happened to us in the years 1933 and 1934, 
without some control over trade practices, we 
will have to admit that NRA and our Code 
went a long way in stopping the “dog-eat- 
dog” system that was developing. ... May I 
again point out to you the vital necessity for 
continued aggressive association activities? 
Your Northwestern has functioned for you a 
great number of years. It is prepared to ren- 
der you greater service in the future than in 
the past, and it is therefore vital to your busi- 
ness that you support your association in 
every possible way. 

“Something to think about in the way of 
efficiency,” might have been the subject of the 
talk by J. L. Burt, president of the Wisconsin 
Retail Lumbermen’s Association, had he chosen 
a definite title. Mr. Burt told of fabricated 
houses offered by an eastern firm. The houses 
have steel frames supporting other materials, 
none of which are lumber, and they are com- 
pleted, equipped and furnished with food sup- 
plies for three days. They can be financed 
under Title II of the National Housing Act. 

“T have just about concluded that the manu- 


and that 
members of State or 
purpose to discuss the 
to say that it 
time and money. 
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facturers do not want to agree on a distribu- 
tion policy and that we retailers haven't the 
stamina to W rite one that suits us, agree on it, 
and stand by it,” declared John V. Dobson, of 
the J. F. Anderson Lumber Co., Minneapolis. 
He continued : 

“We should be considered as the agents of the 
manufacturers and should sell all the lumber 
for construction. We can sell a carload or 
several carloads as well as a few pieces. When- 
ever we do this and stick to it we will get a 
distribution statement, and not before.” 

C. J. Neumeier, associate director of the 
Federal Housing Administration, Minneapolis, 


West Coast Strike 


(Continued from Page 19) 
Other woodworking plants also operating, 
under special agreements with the union, in- 


clude the Northwestern Wooden Ware Co. and 
the Coast Sash & Door Co. 

Gov. Clarence D. Martin, at whose order 
the national guardsmen and State police were 
brought into Tacoma, has announced that he 
will not recall them pending Federal mediation 
efforts. He said that Staté forces would not 
be withdrawn from Tacoma until all Tacoma 
residents, both mill workers and others, are 
free of intimidation and fear. 


Montana Mill's Employees Call 
Off Strike 


SPOKANE, WASH., June 29.—A report from 
Libby, Mont., is to the effect that the Lumber 
& Timber Workers’ Union last week voted to 
call off the strike that was in force nine days 
in the J. Neils Lumber Co., at Libby. Walter 
Neils, manager of the lumber company, states 
that the men resumed work exactly where they 
left off, with the same conditions existing. It 
is understood that the 40-hour week will be 
maintained, with some exceptions to that per- 
mitted. All old employees are to return to 
work in their former positions. 


Progress Made in Plans for 


Ending Strike 


SEATTLE, WASH., June 29.—A survey of the 
strike area today reveals the situation’ in gen- 
eral to be about as bad as it was two weeks 
ago. Attention has been centered on Tacoma, 
where national guardsmen succeeded in breaking 
up picket lines by the use of tear gas after 
sanguinary battles. It was estimated here to- 
day that about 1,000 men of the 2,500 normally 
employed in Tacoma had resumed work. 

In Seattle, mills continue to lie idle, attempts 
on the part of one or two to resume operation 
proving abortive. All mills are down at Ever- 
ett. Anacortes, with nine mills employing 
1,500 men, is entirely idle. In Bellingham, the 
Bloedel Donovan Lumber mills are running, 
and the Morrison Box Co. is in operation. 
Bloedel Donovan logging camps also are resum- 
ing work. At Marysville all mills are down. 

Here and there throughout Washington a few 
lumber mills are operating, either under some 
agreement with the unions or in defiance of 
them. The two McCormick mills in Washing- 
ton continue to operate, and are the only mills 
moving lumber to export markets save for the 
Olympic Forest Products Co., at Port Angeles, 
which is declared to be shipping. 

Reports indicate mills on Grays Harbor, 
Longview and Everett will reopen if State pro- 
tection is furnished, and Monday may see an 
attempt to resume. Most lumbermen today de- 
clared that mill owners are inclined to let the 
situation rest until after the Fourth. Log pro- 
duction is almost at a standstill in the State. 

Production of shingles has dropped in the past 
fortnight. Where 200 machines were operating 
two weeks ago, but 135 are now working, ac- 
cording to careful check. Most operations turn- 
ing out shingles are small mills. Quite a num- 
ber of mills have been able to ship shingles 
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gave a talk on 


“The Federal Housing Program 
Up-to-date.” 


A. W. Holt spoke on “New Ideas in Mer- 
chandising.” As merchandising counsel of the 
National Retail Lumber Dealers’ Association 


he is the originator of the House Valuator, and 
his talk could be applied by any dealer in in- 
teresting prospects in building. 

R. C. Ferguson, of the Meredith Publishing 
Co., Des Moines, gave the closing address, dis- 
cussing “The Present Possibilities of the Farm 
Market.” 

A number of scheduled talks 
because of lack ot time. 


Situation Is Mixed 


under more or less tentative agreements with, 
or in defiance of, the unions. 

Cedar siding mills are tied up tighter than 
ever, one informant declared. Very little sid- 
ing has been sold or shipped since the strike 
began. 

A. W. Muir, woodworking union representa- 
tive in Washington and Oregon, is credited 
with the statement here today that 14,250 men 
are back on the job under union agreements. 
He declared that reopening at Longview would 
be under the agreement of June 3, which was 
repudiated. 

The Federal mediation board is still en- 
deavoring to get operators and strikers together, 
and Monday may see some developments of its 
efforts. It appears most of the plans for end- 
ing the strike are now based on a 5 cents an 
hour increase in wages, 40-hour week, and 
recognition of collective bargaining but not the 
closed shop. 

From various reports it seems retail deliveries 
are increasing throughout the strike area. They 
have been successfully resumed at Bellingham, 
and Seattle yards are not being picketed. 


were omitted 


Vigorous Police Action Opens 
B. C. Port 


Vancouver, B. C., June 29.—Tear gas 
bombs, charges by mounted police, and open 
warfare between foot officers and rioters, has 
smashed the picketing system which threatened 
to tie up the port of Vancouver, B. C., and 
other British Columbia ports. These scenes 
followed a three weeks strike of longshoremen, 
said to be inspired_by communists. At moment 
of writing, settlement of the strike seems near, 
and more ships are being loaded in Vancouver 
and other British Columbia ports than for 
some time past. 

While the strike was at its height it threat- 
ened a tie-up of the lumber industry in British 
Columbia, and this was particularly true of the 
trade on the Fraser River, owing to inability to 
load deepsea ships there. 

The Mohawk Lumber Co.’s plant at New 
Westminster has closed down its sawmill, 
throwing approximately 200 workers out of em- 
ployment. This mill normally cuts 225,000 feet 
of lumber daily, and is almost 100 percent de- 
pendent on its water export business. , To 
avoid congesting and piling up of lumber, a 
shutdown was essential. 

Other mills on the Fraser are at present con- 
tinuing to operate, in hopes of early settlement. 
The dependency of the Fraser River lumber 
business on its water shipments is shown by the 
fact that last vear out of a total production of 
373,559,738 feet of lumber, water shipments 
took 252,764,935 feet. Rail shipments last year 
were 63,573,133 feet. 

While the river mills are losing deepsea 
lumber business, it is stated many of these 
orders are going to Victoria and Vancouver 
Island concerns, where ports are open. Some 
orders are being diverted to Oregon. 





Fawns from the Kaibab National Forest in 
northern Arizona, numbering more than nine 
hundred, have been sent to 34 different States 
and Canada in eight years by the U. S. Forest 
Service. 
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LONG LEAF 


ABT RZ aA% 
Yellow Pine 


ENDURING 
VALUE 


Measured in terms of 


Strength and 
Durability, 


Satisfaction and 
Service 


LONG LEAF is the 
cheapest lumber you 
can deliver to your 
customers. 











WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS 
MILLS—WIERGATE, TEX. 








gMERny, 


Ay WiT=Ceqi. 4 


Long Leaf 


The Emblem of Quality 


This brand, on your Dimension and 
Timbers, is your assurance of Genuine 
Virgin Long Leaf from one of the largest 
and finest stands in the South. 

It is your pledge of careful manufac- 
ture and signifies a Quality Product in 
every sense—refined and improved as a 
result of nearly half a century of expe- 
rience with this particular species. 

Landing customers is just part of your 
selling job—satisfying them is what 
counts. Zimmerman Virgin Long Leaf 
holds your customers and brings them 
back, year after year. Doesn't that 
sound like the sort of stock you'd like 
to sell? 





Long Leaf Yellow Pine 


Dimension & Timbers 
Lignasan Treated Lumber 











JABENTLEY LUMBER 00. 


ZIMMERMAN. LA. 
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Mixed-Car Specialist Resumes 
Cutting Virgin Shortleaf 


BROOKHAVEN, Miss., July 1.—Former em- 
ployes of the company, and citizens generally of 
Bude, Miss., were delighted when the announce- 
ment was made that, beginning today, the plant 
of the Homochitto Lumber Co. at Bude would 
resume operations after having been idle for a 
The Homochitto Lumber Co. is an auxili- 
ary of the J. J. Newman Lumber Co., of this 
city, and sales of its product are handled through 
the Newman company. The Homochitto Lum- 
ber Co. plant long has been noted for the ex- 
cellent quality of shortleaf pine produced there, 
and dealers who have been accustomed in the 
past to handle this product will be glad to know 
that again the company is in active operation 
and prepared to supply the demand for this well 
known brand of shortleaf pine. This plant can 
handle rough or dressed timbers up to 40 feet 

| in all of the structural grades of dense 


year 
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in Bude, many of whom were assisted by the 
company during the period of idleness. 

C. E. Klumb is general sales manager of the 
J. J. Newman Lumber Co., and while announc- 
ing resumption of operations at Bude and the 
facilities for supplying the trade with this fa- 
mous quality of Mississippi shortleaf, Mr. 
Klumb also directs attention to the fact that 
virgin longleaf yellow pine is still available at 
the Hattiesburg operation of the Newman com- 
pany. 





Manual of Timber Connector 


Construction 


_ Wasuinoton, D. C., July 1—A “Manual of 
Timber Connector Construction” has just been 
published by the Timber Engineering Co. of 


this city. The manual presents design and use 
data regarding connector construction and 
gives extensive information concerning both 


toothed and split-ring connectors, and shear 
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Plywood Group Files as 
Export Corporation 


Wasuincrton, D. C., July 1.—Pacific Forest 


Industries has filed papers under the Export | 


Trade Act (Webb-Pomerene law) with the 
Federal Trade Commission, for exporting ply- 
wood and other forest products. The asociation 
will maintain offices at Tacoma, Wash." 

Officers of the association are: 

E. W. Daniels, president; E. E. 
vice president; N. O. Cruver, 
treasurer, and Axel H. 
director. 


Stockholders are: 


Westman, 
secretary and 
Oxholm, managing 


Washington Veneer Co., Olympia, Wash.; 
Harbor Plywood Corp., Hoquiam, Wash.; 
Capitol Plywood Co., Olympia, Wash.; 


Wheeler Osgood Sales Corp., Tacoma, Wash.; 
Robinson Manufacturing Co., Everett, Wash.; 
Elliott Bay Mill Co., Seattle, Wash.; Air- 
craft Plywood Corp., Seattle, Wash.; Oregon- 
Washington Plywood Co., Tacoma Wash.; 








SEE the Most Uptodate Methods of Truck 
Logging in Every Producing Region 





Pictures galore, carefully selected to show you 
the recent improvements in methods of logging 
in every producing region, will accompany the 
series of articles on truck logging that is to start 
in an early issue of the AMERICAN LUMBERMAN. 
These pictures will help tell the story as you 
want it told, and a study of them will be like a 
personal visit to truck logging operations, and to 
each at just the right time to see what other log- 
gers are doing to get the most out of their equip- 


ment. ‘The pictures will show skidding, loading, 
road construction, unloading—and every other 


phase of truck logging. 


This series of articles has been written by a 
man who has had wide experience in practical 
logging operations, and who is recognized as an 
authority on the subject—Prof. Nelson Court- 
land Brown, of the New York State College of 
Forestry at Syracuse University. 





Ivy You Operate A Loceinc TRUCK oR 
Tractor, these articles will enable you to com- 
pare your dollars and cents results with what 
others have done. By giving you a fresh angle 
on truck operation, and suggesting means for 
getting the most out of your outfit, they will en- 
able you to step up your efficiency, and thus 
make your investment in motor truck equip- 
ment pay you bigger returns. 


Ir You Are THINKING or Buyinc Moror 
LocGInc EQuIPMENT, these articles will show 
you how to compare possible results, for your 
type of operation, with what you are now achiev- 
ing by other means of transportation. They tell 
you both sides—limitations and possibilities, with 
cost figures to guide you to a wise decision. They 
answer the business questions that a practical 
logger wants to ask. 








THESE ILLUSTRATED ARTICLES WILL APPEAR SOON | 








hortleaf for yard stock or treating purposes. 
\s in the past, it will produce a complete va- 
riety of yard and shed items and will specialize 
in the mixed-car business. At the Bude plant, 
all No. 1 common and better one inch lumber 
will be kiln dried, and a large percentage of the 
No. 2 grades also will be put through the kilns. 
\ll air dried lumber is dipped to prevent stain; 
is carefully piled on the yard on narrow piles 
with dry stickers and cover. It is this careful 
treatment and handling that have made the prod- 
uct of the Homochitto Lumber Co. so popular 
among distributors and users of shortleaf pine. 
It is announced that on July 15 the hardwood 
unit of the Bude plant will resume sawing, cut- 
ting a very fine quality of white oak, red oak, 
magnolia, poplar, elm, cottonwood, ete. 
Resumption of operations at this plant restores 
employment to approximately 500 men, all old 
employes of the company who have remained 





plates. Charts and tables of safe working loads 
for the three types of connectors are given, 
fabrication and erection are fully developed and 
various other information is provided. The 
booklet, besides various graphs and diagrams, 
contains some interesting half-tones illustrating 
modern lumber connector construction in roof 
trusses, timber cribs, coffer dams, bridges, wa- 
ter tank towers, casing racks, various support- 
ing towers, lookout towers and wood radio 
broadcasting towers. This booklet may be ob- 
tained upon application to the Timber Engi- 
neering Co., 1337 Connecticut Ave., Washing- 
ton, D. C. The wide acceptance of timber con- 
nector construction by all elements of the build- 
ing and construction industry makes the “Man- 
ual of Timber Connector Construction” indis- 
pensable to architects, contractors and dealers 
in building supplies. 


Olympia Veneer Co., Olympia, Wash.; Aber- 
deen Plywood Co., Aberdeen, Wash.; Van- 
couver Plywood & Veneer Co., Vancouver, 


Wash.; Plylock Corp., Portland, Ore., and M. 
& M. Plywood Corp., Portland, Ore. 

The Export Trade Act grants exemption 
from the anti-trust laws to an association en- 
tered into and solely engaged in export trade, 
with the provision that there be no restraint 
of trade within the United States, or restraint 
of the export trade of any domestic competitor, 
and with the further prohibition of any agree- 
ment, understanding, conspiracy or act which 
shall enhance or depress prices, or substantially 
lessen competition, within the United States, or 
otherwise restrain trade therein. 

THE NUMBER of school teachers and other 
city employees classified under public education 
was 1,189,188 in 1932. 
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Quality Shingles to Sell “On Time”... 
vith th 
ng the Barrett Way to Better Roofing Sales 
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- From all over the country come reports of increased activity 
: | in residential construction. People are beginning to think of 


ul 





houses again—new houses to build and existing houses to re- 


|| model and repair. 


| The result is a better outlook for roofing business than for 34 oO oO F I N  ¢ y 


many months. 


———— Barrett is prepared to help you get your share of this business 


—with a complete line of time-tested and time-proved asphalt 
Aber- ; . ° 
Van- shingles and a liberal monthly payment plan which enables 
mn Oe home-owners to buy new roofs as easily as they buy refrigerators 
and automobiles. 
mption mes — ;. , ; 
on en- This combination of quality shingles and convenient credit 
trade, is your opportunity to build bigger roofing sales. We will gladly 
straint ¢ ? tin © 
straint send a representative to you to tell you about Barrett Shingles 


petitor, and the Barrett Monthly Payment Plan. 
agree- : : 

which 

intially 

tes, or 


THE BARRETT COMPANY, 40 RECTOR STREET, NEW YORK, N. Y. 


other 2800 So. Sacramerto Avenue, Chicago, Illinois * Birmingham, Alabama 
ication 
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Birmingham, Ala. 


program is getting under way 
both rural and in towns, 
cities are still inactive, with indi- 
last all summer. Resi- 
dence construction is limited to a few high 
priced buildings Red Mountain, and 
an occasional $3,000 to $4,500 job in the city. 


The building 
in most 
but larger 
cations the slump may 


sections, 


across 


Southern Pine producers, faced with a prob- 
able slowing-up of demand, are actively so- 
liciting business, and some will shade prices 
on items in surplus Longleaf is bringing $2 
to $6 a thousand more than shortleaf for No. 
1 and better flooring, but in dimension sales 
brings about the same prices Government 
projects, both direct and PWA-financed, favor 
longleaf for nearly all uses, except that air- 
dried shortleaf is called for in contracts for 
prefabricated buildings for CCC camps (ex- 
cept for flooring, siding and trim). In the 
trade, longleaf is favored for small timbers, 
and long-length and wide-width floor and 
ceiling joist; shortleaf, for finish and trim, at 
higher prices; either species is acceptable for 
common boards, lower grades of flooring, all 
drop and bevel siding, shiplap, sub-floor and 
sheathing, and studding, rafters and 
short-length floor joist. Flooring, 1x4-inch, 
No. 3, is quoted at $9014; No. 2, $16.50@24; 
No. 1 flat-grain, $24.50@36; 1x3- and 1x4-inch, 
No. 1 rift, $40@48:; B&Better rift, $53@60; B& 
better flat-grain, from $32 with few buyers at 


braces, 


any price No. siding and shiplap ranges 
from $9 to $14: drop siding, No. 1, $29@35; 
B&hetter, $334 40 No common dimension, 
2x4-inch, $17% 23 2x6, $15.50@ 22: 2x8, 
$15.50@23; 2x10, $170 25; 2x12-inch, $18@27. 
For No. 1, add from $3 to $12 according to 
lengths. Small timbers advanced to $20 with 
few calls Longleaf joist, 2xl4- and 3x14- 
inch, 22- to 24-foot, $45 


Spokane, Wash. 


Inland Empire Pines—Spokane mills report 


that in June business showed a slight sea- 
sonal falling off. but that. by reason of the 
strike on the Pacific coast, it has been less 
than usual Prices have remained firm on 
the basis that has prevailed for the past 
month or six weeks, with scarce items show- 
ing slight advances Buying from the At- 
lantic Coa area was slowed up because buy- 
ers awaited a reduction in freight rates, but 


AMERICAN 


Market News from Am 


as this has been suspended, the East is plac- 
ing orders that had been held back, so that 
the largest demand is now coming from the 
East, rather than the Middle West. There is 
still a nice volume of business from the Mid- 
dle West, however. All of this buying is 
mainly by retail yards, to replenish stocks. 


Minneapolis, Minn. 


During last May, 485 retail yards in the 
Ninth Federal Reserve District sold 8,102,000 
feet of lumber, the latest Reserve Bank re- 
port states, as compared with 5,776,000 feet 
sold in April and 7,¢07,000 feet sold in May, 
1934. Stocks on hand at 460 yards at the end 
of May totaled 70,059,000 feet as compared 
with 67,415,000 at the end of April and 69,- 
079,000 feet at the end of May, 1934. Sales at 
485 yards amounted to $1,142,100 in May, as 
compared with $1,026,300 in April, and $926,- 
300 in May, 1935. Accounts and notes out- 
standing at the end of May totaled $1,995,820: 
at the end of April, $1,687,800; and at the end 
of May, 1934, $1,855,500. Cash collections to- 
taled $393,100 as compared with $352,300 in 
April and $376,500 in May, 1934. 

Northern Pine.—An opportunity to bid on a 
number of Government orders made up to 
manufacturers for a slight falling-off in de- 
mand during the past fortnight. The lumber 
will be used in the construction of twenty- 
one Minnesota camps for the CCC, the State 
Forestry Department, and the State Emer- 
gency Relief Administration. The excess of 
sales over production still is cutting deeply 
into reserves, as the new lumber is not yet in 
condition to be shipped. Prices are firm and 
in some instances have been raised, especially 
those pertaining to dimension, which has in- 
creased from $1 to $2 a thousand, while other 
items have increased from 50 cents to $3.50 
or $4 a thousand. Retailers continue to call 
for mixed cars, with “rush” stipulated. 

Northern White 
slight falling 


Cedar. 
off since the 


—There has been a 
peak earlier in the 


WEDDING BELLS RING OUT 


BARKER-ALLEN—A June wedding of 
gracious sBlendor and of interest to eastern 
lumber circles was the marriage June 20 in 
Trinity Church, Boston, which joined William 


Gardner Barker, II, Brookline and Marble- 
head, and Miss Milda Allen, Brookline. Mr. 
Barker is a son of Mr. and Mrs. Charles 
Miller Barker and a grandson of William G. 
Barker of Salem and Marblehead, founder of 
the wholesale spruce house, William 4G. 


Barker Co. The founder of the company and 
his son retired from active business about 
ten years ago. The groom received his A. B. 
degree from Harvard University a few hours 
before the ceremony, while his bride is a 
graduate of the Beaver Country Day School. 
After the wedding, a reception was held at 
the bride’s home, and following it Mr. and 
Mrs. Barker boarded a liner at New York for 
a honeymoon in Europe. The couple will re- 
turn about Sept. 1 and establish a home at 
Palo Alto, Calif. 


STU DEBAKER-LANDRAM The wedding 
of Miss Virginia Landram, daughter of Mr, 
and Mrs. A. H. Landram, Tacoma, Wash., and 
Robert Irving Studebaker, son of Judge and 


Mrs. C. A. Studebaker, Chehalis, Wash., will 
take place July 27 at the Landram summer 
home at Deiano Beach, Wash. Mr. Landram 


is sales manager of the St. Paul & Tacoma 
Lumber Co. Miss Landram will be attended 
by two school friends, Miss Orena Armstrong 
of Chehalis, a Delta Gamma sister at the 
University of Washington, and Miss Connie 
Rie Cardin, with whom she attended Annie 
Wright Seminary in Tacoma. Mr. Studebaker 
will be attended by Richard Jeffers, Wenat- 
chee, Wash., a classmate in law school at 
the University of Washington. Following 
their marriage, Mr. and Mrs. Studebaker will 


make their home in Tacoma, where Mr. 
Studebaker is an attorney. 
GEIGER-NASH—William A. Geiger, Chi- 
cago, associated with the Chicago office of 
the Weyerhaeuser Sales Co., was married to 
Miss Suzan Nash June 22 at the bride’s par- 
ents’ home in Wisconsin Rapids. A reception 
and buffet supper was held after the cere- 
mony The couple departed for a wedding 
trip through the East. Mrs. Geiger is a 
prominent Wisconsin woman golfer, and at- 


tended Dana Hall, Wellesley, Mass., North- 
western University, and graduated from the 
University of Wisconsin. Mr. Geiger is the 
son of Prof. and Mrs. William F. Geiger, 
Hanover, N. H., and is a Dartmouth graduate. 


HOLMAN-FOX—Garden flowers were used 
to decorate the Shorewood Hill, Wis., home 
of Mr. and Mrs. Osmon Fox for the wedding 
on June 17 of Mr. Fox’s sister, Miss Leona 
M. Fox, to Walter W. Holman, Waterloo, 
lowa. A wedding breakfast for twenty guests 
was served after the ceremony. The couple 
left for a motor trip through northern Wis- 
consin and Canada. Upon their return. Mr. 
and Mrs. Holman will live in Waterloo where 
the groom is engaged in the lumber business. 

EASTON-DRAKE Miss Dorothy Mae 
Drake, Longview, Wash., was married to Guy 
E. Easton, Longview, cashier Long-Bell Lum- 
ber Sales Corporation, June 16. The bride is the 


daughter of Mrs. Sarah E. Drake, and the 
groom is the son of Mr. and Mrs. G. E. 
aston, Sr. Following a wedding trip, the 


couple will make their home in Longview. 

JAHRAUS-AHLENE — Miss Frances E. 
Ahlene, Santa Ana, Calif., became the bride of 
Joseph R. Jahrats, president Laguna Beach 
Lumber Co., in Minden, Nev., June 21. Mrs. 


Jahraus was employed by the welfare depart- 


ment of Orange County, California, before 
her marriage. The couple honeymooned in 
the High Sierra country. 


TAYLOR-WILLIAMS—In a ceremony at 
the manse of the Welsh Presbyterian church, 


Milwaukee, Wis., Miss Margaret Ethelyn 
Williams, Cambria, and Norman Taylor, 
Portage, were united in marriage June 20. 
The couple is living in Portage where the 


groom is associated with the Barker Lumber 
Co. 


BEY-BORTH—The marriage of Miss Vera 
Anna Borth and Theodore P. Bey was sol- 
emnized in the parsonage of St. 
Catholic church in Marshfield, Wis., 
The newlyweds have made their 
Marshfield where Mr. Bey is 
the Roddis Lumber and 


John’s 
June 15. 
home in 
employed by 
Veneer Co. 
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season, but a satisfactory 
is still reported. Bad roads and rainy weath- 
er have held up shipments from the north. 
With stocks of 16- to 20-ft. poles fast disap- 
pearing and 4-inch posts in short supply, 
prices are firm. 

Millwork.—Recent price advances have had 
a tendency to cause a greater volume of buy- 
ing, as dealers guard themselves against 
further increases. Stocks of fir are in short 
supply. 


volume of business 


San Francisco, Calif. 


Business conditions in 
have been somewhat adversely 


northern California 
affected by the 


unsettling influence of a radical element in 
the waterfront labor unions. This element 
has been responsible for both strikes and 


near strikes that, on top of the real difficulties 
of the lumber industry, have made the prob- 
lem of clear sailing somewhat complicated. 

Redwood.—Shipment by rail has 
uninterruptedly during the strike. 


continued 
This con- 


dition has been eased considerably in the 
past week. Striking longshoremen, who had 
gone out in sympathy with the lumbermen, 


returned to their jobs on June 24. This de- 
velopment is believed to have dealt a 
blow to the efforts of striking mill workers 
Volume of orders and of shipments enjoyed a 


severe 





slight increase. 

Pine.—The volume of shipments for this 
period declined slightly but sentiment indi- 
cated a feeling of confidence in spite of un- 


settling factors. 





Fir. Rail shipments were reported as be- 
ing fairly strong. Some water shipments 
have gone out as well This line has been 
reported in some quarters to be benefitting 
from the unsettled labor conditions in the 
Northwest. Some prices have heen advanced 
$6 to $8. 

Shook.—The pine box market continues in 
good condition Prices. firm: volume fair. 
Cherries are coming in, somewhat later than 
usual—as are most of the crops this year. A 


temporary lull is 
of the peach crop. 


Seattle, Wash. 


reported, pending ripening 


West Coast Woods—Rail.—Some say rail 
demand has flattened out the past fortnight, 
others that the business is going to com- 
petitive species of British Columbia. Low 
grade lumber for CCC camps is in demand 
and hard to supply, as mill stocks are badly 
broken. Prices are believed to be at the 
top now. Uppers bring the Code price or 
$1 over, while common lumber sells at $2 
to $4 over Code. D uppers have sold for 
$5@6 over. Drop siding is hard to get. Rail 
buyers are said to have taken a lot of 
British Columbia uppers and dry dimension 
Oregon mills are well booked up on struc- 
tural items, largely for the Government 
Oregon is getting some business that nor- 
mally would be placed on Puget Sound. One 
large CCC order had to be placed in Oregon. 
The local railroads have been buying right 
along. 

Intercoastal. With none of the cargo mills 
operating except McCormick at Port Ludlow 
and Port Gamble, there have been few de- 
velopments in this market. Inquiry is light, 
and prices for spot loading bear a $6 pre- 
mium. Buyers are unwilling to pay a high 


price for preferential shipment. Ship space is 
in ample supply, with many boats tied up for 
want of cargo. British Columbia lumber 
destined for the Atlantic Coast is being 
shipped only from Port Alberni and Vic- 
toria; a longshoremen’s strike has bottled up 
the other ports. 

California.—The advancing of retail prices 


is slowing building. The Golden State 
has purchased about 3,500,000 feet from 
British Columbia, said one informant in 


close touch with the southern State, and has 
also purchased a lot of lumber from Oregon 
McCormick and Bloedel Donovan have shipped 
some lumber to California. None has moved 


out of Vancouver the past two weeks, no! 
from the Fraser River the past 10 days 
Export.—The export mills are sewed up 
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py the strike. Foreign buyers feel lumber 
ean not be obtained at this time, hence are 
not inquiring. 

Shingles.—Production has dropped about 
one-third. Prices are 75 cents to $1.25 over 
Code. Demand is good and, where the unions 
have allowed it, cars have been loaded. 

Logs.—Because of the mill strike, the log 
market is stagnant. 


Tacoma, Wash. 
West Const Woods.—Mill operators here 
during the last week have been devoting the 
bulk of their attention to getting their plants 


back to full production. There has been 
some rail movement, but waterborne busi- 
ness is absolutely at a standstill, as the 


longshoremen are continuing in their refusal 
to handle lumber until the strike is ter- 
minated. For the most part, orders are ac- 
cumulating in spite of the uncertainty that 
prevails with regard to delivery. This same 
uncertainty, however, has resulted in nu- 
merous cancellations. Local retail yards find 
themselves with all the business 


they can 
handle, since the removal of the picket ban 
maintained against them .for more than a 


month and a half. But accumulated orders, 
to which they gave first attention when re- 
sumption of deliveries was permitted, quickly 
reduced their stocks on hand, and so far 
they have had no opportunity to replenish 
these stocks from the mills now operating. 


Portland, Ore. 


West Coast Woods—Demand for 
pine lumber continues active, at steady but 
very firm quotations. With mills generally 
in operation, stocks are more complete than 
in fir, Quotations on fir fluctuate widely, be- 
cause of badly broken stocks and shipping 
difficulties resulting from strikes, so on many 
items prices have advanced several dollars. 
Here in Portland some mills have made no 
effort to ship during the tie-up. As a result 
of the situation here, mills in the upper Wil- 
lamette Valley are booking more than nor- 
mal business, 


Louisville, Ky. 


Hardwoods—Demand is. better 
stocks are lower, some items being 
very scarce and production very low account 
of high water and bad logging conditions, 
prices are stronger. There is now Very little 
distress lumber, and mills show a decided in- 


western 


Southern 
and as 


clination to hold stock for sound prices. 
Cooperage continues quite active, as many 
distillers are running late this year. Larger 
demand is expected from furniture plants 


after the shows. Cottonwood is jobbing at $38 
for inch FAS, $28 for common, and $23 for 
No. 2; sap gum is $39, $29 and $22; red oak, 
$64, $42 and $32, with white oak $2 a thou- 
sand higher; willow is $43 and $33; shop cy- 
press, $36; poplar, $65, $35 and $28; red gum, 
$60, $45 and $30. 


Norfolk, Va. 


North Carolina Pine demand has not been 
very active, and prices on some items, which 
were very popular a month or so ago, have 
softened somewhat, as more stock is offered 
for slightly delayed shipment. The weather 
has been ideal for building, but the farmers 
complain of crop damage by drouth. The re- 
tail yards in this section are moving out a 
lot of lumber for repairs, new residences 
ete., and reports of building permits issued 
are very encouraging. There has been a bet- 
ter demand for mixed cars of B&Better, rough 
and dressed, flooring, ceiling, roofers etc. 
Some mills are oversold as far as they care 
to go on some items of flooring and some 
Widths of finish, and are refusing to quote 
further. The southern yards have been 
buying more air dried and small-mill kiln 
dried stock, such as No. 1 common and better 
grades, but even then are trying to limit 
purchases to truckloads rather than carloads. 
The box makers are now sending out some 
inquiries for water shipment, and those inland 


in the South are taking nearly all the air 
dried boards offered them if they can name 
the price, which is not high by any means. 
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The large industrial concerns using crating 
lumber are also looking about now. There 
has been a better demand for dunnage and 
box bark strips. Yards have not been buy- 
ing very many air dried or kiln dried roof- 
ers or small framing, rough and dressed, for 
the reason that shipments have not yet been 
completed on old orders. In prices of rough 
air dried edge box and stock box, there has 
been no change noticeable. Kili dried box 
items are a little weak. There has been a 
decline in air dried roofers, and also in 
dressed small framing, but no change in the 
price of rough small framing. Quotations 
on higher grades show little change. The 
larger sizes going to the creosoting compa- 
nies are higher today than thirty days ago, 
as large sizes are rather scarce. The price 
on dressed and resawn stock box has dropped 
a little. 


Houston, Tex. 


Building in this section is forging ahead, 
and permits for Houston amounted to $1238,- 
765 for the week ended June 29. This 
makes thirteen consecutive weeks that Hous- 
ton’s permits have gone over the $100,000 
mark. Residential building continues to lead 
the list, and Houston is really experiencing 
a small building boom. Houses are being sold 
about as fast as they are erected, and pros- 
pects for the remainder of the year are 
bright indeed. 


Southern Pine—Orders for the past two 
weeks have been considerably above those of 
the previous two weeks. Prices have been 
firm, but did not advance. Many items are 
searce, particularly 2x4-inch No. 2 dimension, 
as well as all grades of flooring. Low grade 
items are still in strong demand, and searce 
Practically all the mills are continuing to 
pay Code wages, and most of them are run- 
ning on an average of about forty hours a 
week. 

Hardwoods—Orders for low grade gum have 
picked up very materially, as the furniture 
trade has been buying a little heavier. De- 
mand as a whole is a little stronger than it 
was two weeks ago. Prices remain firm, but 
too low for the mills to realize any profit 
whatever out of their sales. Rain has let up 
to some extent, and many of the logging 
camps are able to start up again. 

Shingles and Lath—Shingle prices have 
continued to advance, and it is very difficult 
to place orders for prompt shipment. Some 
transit cars of shingles are showing up, but 
are being held at high prices. There is a 
feeling among the yards that prices of Can- 
adian shingles have been advanced too far. 
Lath demand continue strong, and prices are 
gradually advancing. Small quantities of 
lath can be sold freely at $3 for No. 2 and 
$4 for No. 1. 


Kansas City, Mo. 


Southwest Market—Demand for lumber 
has been the best in nearly a month, most 
supplies moving into construction channels. 
Contractors were placing large orders, and 
current sales are far ahead of southwestern 
production. Because of inclement weather, 
there now is somewhat of a tendency for 
buying to slacken, indicative that yards are 
marking time to determine the trend of the 
market. 

Retail—Sales of lumber in board feet at 
156 retail yards in the tenth Federal Reserve 
district increased 14.5 percent over April, 
and were larger than in May last year by 
27.1 percent. Sales of all materials, in dol- 
lars, were also larger than either in April 
this year or May, 1934. Inventory changes 
were slight, lumber stocks being 0.6 percent 
heavier on May 31 than one month earlier, 
and 3.5 percent smaller than one year earlier. 


Industrial business slackened last week 
with the advent of warmer weather, but 
sales managers are hopeful that July will 


bring out new orders, as semi-annual inven- 
tories disclose shortages in materials on 
hand. Neither motor car body nor furniture 
plants were booking in as large volume as 
during the early spring months. 


Southern Pine—There were a few further 
increases in production last week, to main- 
tain a better ratio with sales, but in most 
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cases the increases were not more than 10 
percent. Most of the smaller mills still are 
badly oversold, and business is being turned 


down in a few scattered cases Industrial 


demand was reported in satisfactory volume, 


while general trade was mostly in mixed 
ears, with a few cars of heavy construction 
items represented. Demand has been unusu- 
ally good for car door material. 

Douglas Fir—Return to production of a 
number of Oregon mills has somewhat eased 
the shortage of fir here. Demand for fir for 
heavy construction jobs is mounting daily. 

Western Pines—Prices of scarce items of 
Idaho and Ponderosa pines are very firm, and 
demand from all sources is good Much of 


the business has originated with buyers who 
customarily obtained supplies from Pacific 
Coast mills 
Hardwoods 
sap gum were 
facturers ted 
sales of trim 
provement in 


Increased 
reported 


sales of flooring and 

by hardwoods manu- 
oak continued while 
made further due to im- 
demand 


scarce, 


gains 


Memphis, Tenn. 


Hardwood 
domestic and foreign markets 
isfactory, with prices on all popular items 
continuing to advance Mill stocks low, and 
production is still impossible in many sec- 
tions of the South, due to the heavy rains. 
There is a nice demand from manufacturers 
of oak flooring, who report continuation of 
good sales. This demand is taking care of 
low grades that have been a drug on the 
market for several years. There is also a 
good demand coming from retail yards and 
millwork plans. Furniture manufacturers 
continue to buy rather sparingly, and de- 
mand from automobile body plants has fallen 
off to some extent. Box and crate manufac- 
turers are taking some hardwoods. Export 
demand has shown improvement, though this 
is ordinarily the dull 


Southern demand from both the 


continues sat- 


season 


West Coast Plant 


Wauna, Ore., July 1.—The Crossett-West- 
ern Co, of this city has completed the con- 
struction of a modern plant to produce wol- 
manized Douglas fir on the Pacific coast. The 
plant is treating all lumber, from bridge and 


mine timbers to sub-floors and 
for houses, with Wolman salts. 
In wolmanizing lumber it is necessary to 
kiln dry the stock before treating, and again 
afterwards to remove the excess moisture. The 
Cressett-Western Co. has installed two modern 
Moore reversible cross-circulation fan kilns of 
the longitudinal shaft overhead fan design to 
handle the drying requirements of the plant. 
The buildings where the kilns are located were 
built economically of wolmanized lumber. Offi- 
cials of the Moore Dry Kiln Co., which de- 
signed the kilns, say that wood is one of the 
best materials for constructing kilns because of 


outside trim 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., July 1.—The volume of Jum- 
ber moving from the yards to the jobs has 
shown some expansion during June, but the 
general drop in selling prices, following can- 
cellation of the Code list, has brought keener 
competition by the big yards at the larger 
centers. The dealers are carrying heavier in- 
ventories as a rule, for many have taken in 
large consignments of fir and hemlock, fear- 
ing a long shut-down of the West Coast mills. 

A development that is viewed with much in- 
terest here is the completion and adoption at 
Chicago ten days ago of a joint “Distribution 
Statement” which if generally approved by all 
branches of the industry will clearly define the 
field in which each branch should operate. It 
is of real interest here, for its definitions and 
provisions are almost in exact line with those 
contained in a similar document adopted by a 


joint committee of New England retail and 
wholesale dealers at Boston in January. This 
New England “statement” has been adopted 


by the New England Wholesale Lumber As- 
sociation and by the Massachusetts State, and 
the Boston, groups of retail dealers. The com- 
pletion of this latest national compact at Chi- 
cago has encouraged the New England Whole- 
sale association to prepare a booklet in which 
has been incorporated a complete draft of the 
national joint “statement,” and in parallel 
column a printing of the revised “statement” 
as approved by the New England joint com- 


Will Wolmanize Fir 
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its high insulating qualities. By using 
manized lumber, it is stated that the 
the kiln building is greatly lengthened. 

The Moore reversible cross-circulation 


Tan 


kilns are equipped for variable speed circula- 
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New kilns that will dry lumber in preparation for Wolmanizing treatment 


tion, a patented feature. This piece of equip- 
iment makes it possible to use a fast air cir 
culation during the early stages of drying when 
moisture comes from the lumber rapidly, and 
a retarded circulation after a fiber-saturation 
point has been reached. This feature makes 
possible a power reduction of from thirty to 
fifty percent, and saves steam which automat- 
ically controls temperature and humidity. 

The Crossett-Western Co.’s recently added 
improvements permit prompt service on all 
commercial orders. It is expected that mills in 
the Northwest will ship lumber by rail and 
barge to Wauna for wolmanizing. 


mittee. This booklet will be off the press next 
week and will be mailed to all wholesale units 
and to a selected list of five hundred leading 
retail dealers in all New England States. A 
close study and comparison of these two “state- 
ments” shows little variance as to the agreed 
field in which wholesaler and retailer should 
operate, but the New England draft attempts 
to establish standards of practice in a selling 
field that is new to the industry within the 
last decade, and affects only the Atlantic Coast 
markets in the distribution of West Coast fir 
and hemlock from so called concentration or 
wholesale distribution yards. If the regular 
retail dealer with heavy investments, normal 
operating costs and adequate stocks with which 
to serve his community must compete with the 
so called “bath tub” lumber yard that has 
been set up to give it a technical standing as 
a retail dealer, his outlook is indeed dubious. 
Clearly this situation calls for the adoption 
by the trade of standards of practice that will 
limit sales by these wholesale yards to dealers 
of recognized standing. It is with a view to 
stirring the dealers in each New England 
State to action, that shall lead promptly to the 
adoption of this joint ‘‘statement” to establish 
a reasonable standard of trade practices in this 
section of the country, that the Boston associa- 
tion has broadcast all details to the trade. 


West Coast Fir and Hemlock.—The call 
for lumber at the yards continues at sub- 
normal, but the dealers are picking up whole- 
sale parcels as offered from the meager stocks 
available. Receipts by water in June to the 
29th total 6,063,688 feet, and accounts for 
practically all cargo boats that were able to 
load and get away from the West Coast 
before the strike was inaugurated on May 6. 
Many of the larger retail yards here are 
heavily stocked to cover requirements well 
into the fall season. Most parcels arriving 
in June were in the form of mill orders, or 
had been “sold to arrive,” and went direct 
to the yards. Very little new lumber reached 
the storage or distribution yards, where 
sales were heavy, so holdings were sharply 
cut down. All grades of fir boards and small 
dimension have passed from wholesale hands 
All sales are at premium prices over the old 
code list. 


Eastern Spruce.—Sales volume continues 
to increase as the yards turn to the eastern 
mills as a source of supply for both dimen- 
sion and boards, pending a resumption of 
deliveries of this class of stock in fir and 


hemlock from the Pacific Coast. The heavy 
rains of the past four weeks brought the 
eastern driving streams to a flood stage, 


enabling the operators to get their log drives 
into the mill booms in record time. The mills 
are well supplied with orders, but sales 
pressure from Canadian shippers holds the 
price list at the level previously quoted, with 
the base price for 2x3- and 2x4-inch scan- 
tling at $32, delivered at Boston rate points 


For the 2x6- and 7T-inch the price is uni- 
formly $33; S8-inch, $35; 10-inch, $37, and 
12-inch, $39@40. The mills have returned 
to the old practice of cutting $1 from the 
above prices for the random sizes. Dry 
boards are very scarce and firm at $29 for 
the 5-inch and up covers, with the dressed 
and matched boards in stock widths and 
lengths selling at a range of $32@35. The 
2-and 3-ineh furring strips sell freely at 
$27@ 29, 

Lath and Shingles.—Remodeling work is 
enlarging the outlet for spruce lath and 
shingles. The 1%-inch lath are firm and 
active at $3.65@3.75, and the 15-inch size 


at $4@4.20. <A 
lower 


tendency to 
grades in shingles 


shift toward the 
forced a recent 


drop of 25 cents in the price of the extra 
grade of white cedars, now quoted at $4.25, 
With the clears at $3.50, and 2nd clears at 
$3 It was a fixed sales policy of five and 
ten years ago to insist that the buyer take 
an equal amount of low grade in order to 


secure his requirements in the “extra” grade. 


Today this stipulation is reversed, as the 
mills attempt to keep the top grade moving 
For the West Coast red cedars in carload 


lots—al) rail—the quotation remains at $4.04 
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delivered for the 16-inch XXXXX No. 1, and 
$4.43 for the 18-inch Perfections, but sellers 
are instructed to wire for prices before clos- 
ing. Waterborne lots at the Boston storage 
yards are practically sold out in all grades, 
as they are at all Atlantic coast terminals. 
The Perfection grade has entirely disap- 
peared. All advances of the past 45 days 
total 50 cents per square. Current mill 
prices, all grades, delivered at Boston by 
water, will bring the cost to a point 40 to 
65 cents above the old Code selling prices. 


Maple Heel Stock.—At the heel shops and 


shoe factories the season is far enough ad- 
vanced to make it clear that production is 
to run Well ahead of the last active season. 


There is some resistance to the $85 price for 
standard No. 2 grade maple, but the larger 
maple mills have covered their July and 
August production by orders booked at that 
figure. Cancellation of Code restrictions has 
encouraged a drive for a reduction of 10 per- 
cent in the cost of the cheaper grades of 
heels. Shops of this type utilize full length 
29-inch air dried plank, which is available at 
$48@65. Based on the relation of supply 
to demand, the maple mills are in a strong 
position, and on the better grades there is 
no inclination to shade prices. 


Pine Boxboards.—The box shops. are 
busier, and are inclined to pick up at the 
mill yards such lots of dry boards as are 


offered at the prevailing Code figure of $16 
f. o. b. the mill yard, if of good average 
widths. There are substandard lots avail- 
able at lower figures. Most deliveries are 
moving by truck on both the long and short 
hauls. Inch square edge boards are scarce 
and quite firm at the Code price of $26 at 
the mill yard, 


NEW YORK, N. Y. 


New York, July 2.—This holiday week, 
which marks the opening of the vacation season, 
finds the local dealers considerably at sea as 
to sources of supply for West Coast fir and 
hemlock, pending settlement of the strike and 
the resumption of shipments from the mills. 
What would be a fair monthly volume of lum- 
ber arrived in June, but almost every lot went 
direct to retail yards in filling old orders, and 
when a few straggling unsold lots were offered 
they were quickly snapped up, so that the dis- 
tribution yards in Brooklyn and Newark got 
very little of this new lumber, and, as there 
were heavy withdrawals, the net result was a 
sharp shrinkage in local available supplies. 
There has developed a real scarcity in the 
smaller dimension sizes of fir, and in all grades 
of fir and hemlock boards. As to red cedar 
shingles, the 18-inch Perfection grade has en- 
tirely disappeared from the storage terminals, 
and it is reported that Albany, New London, 
New York and Philadelphia holdings in any of 
the grades of 16-inch consist of a few scat- 
tered lots only. Operators here agree that it is 
pure guesswork as to the duration of the strike, 
and just when deliveries may be resumed. Re- 
tail prices are held at a level that averages $5 
below the old modal list, while wholesale prices 
for the West Coast woods lack uniformity and 
range from $2 to $6 over Code. Some of the 
larger yards on the waterfront that had several 
years ago shifted from eastern spruce to fir, 
are again picking up spruce cargo offerings, and 
it is reported that several shipments of small 
dimension and boards will put in an appearance 
here during July. 

Secretary W. W. Schupner, of the National. 
American Wholesale Lumber Association, re- 
turned last week to headquarters in 42nd Street 
from the Chicago conference of manufactur- 
ers, wholesalers and retailers, at which a joint 
“distribution statement” for the guidance of the 
industry was finally adopted. He was accom- 
panied by three members of his executive com- 
mittee, and expresses pleasure that all branches 
wcre able to get together on common ground 
and settle upon a distribution policy that will 
benefit the whole industry. Mr. Schupner has 
forwarded copies of this new “statement” to 
the officers, executive committee and board of 
directors for their action, the votes of members 
ratifying the agreement to be registered by mail, 
to avoid calling them to New York for a meet- 
ing at this time. 
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North Carolina Pine.—Continuance of the 
West Coast strike has put additional demands 
upon eastern producers, some of whom are 
operating night and day. Quotations have 
been marked up, as difficulty of obtaining the 
desired stocks increases, and some mills are 
insisting that orders be made eonditional 
upon previous sale, with the right to revise 
prices as conditions require. Some further ac- 
cumulation of North Carolina pine on 
wharves here is noted, with buying more ac- 
tive, although the local demand is still much 
under normal levels. 





Georgia Pine.—Increased call for longleaf 
pine (partly due to scarcity of West Coast 
lumber) is noted as local yards add to their 
assortments and consumers also show more 
interest in this wood, and this has served to 
stiffen the market somewhat, although no 
striking increases in either price or volume 
have been observed. 

Cypress.—Demand for cypress is showing 
moderate improvement and sales of this wood, 
freed temporarily from the price competition 
of West Coast lumber, are yielding fair 
profits. The recovery is only moderate, but 
cypress producers feel quite encouraged by 
the increased interest in their product. 

West Coast Woods.—Distributors of Doug- 
las fir and spruce find themselves almost put 
out of business, for these are the species 
hardest hit by the strike at the mills and 
wharves, and the would-be sellers here are 
not in a position to fill orders. Price ad- 
vances would serve no purpose, for the lum- 
ber can not be had, and the current demands 
are being filled with other woods. 

Hardwoods.—Oak, ash and other hardwoods 
continue to move at a moderate and steady 
pace, with prices firm, and distributors feel 
quite encouraged. The demand is not espec- 
ially from any one group, such as furniture 
factories or other woodworkers, but rather 
the result of larger general wants. 

Sash and Doors.—Building construction is 
on the increase, and yards are supplying ma- 
terials in larger volume, so the sash and door 
situation is improving, for this gain in activ- 
ity serves to offset the effects of aggressive 
competition, and prices hold firm. 


Buffalo, N. Y. 


The lumber trade has been only fair lately, 
as dealers are finding that a large part of 
the construction work started is confined to 
remodeling and repairs. Prices in most items 
have been unsettled, and the dealers have 
been cautious about paying advances, as they 
have looked for an early settlement of the 
West Coast labor troubles. Stocks of fir and 
shingles have been difficult to obtain, and 
prices on them have held very strong. The 
lack of the usual shingle offerings has led to 
a fairly brisk demand for substitute roofing. 

Hardwood demand has been spotty of late. 
Prices on most items are weak, but excep- 
tions are found in sap gum and cypress, 
where some scarcity of stocks is reported, 
and an advancing market has resulted. Fur- 
niture factories are not buying in any large 
amount, 

Western Pines—Prices remain about steady 
on most items. Low grade lumber is not at 
all plentiful, and mills are holding prices 
strong. Industrial demand for high-grade 
stock is smaller than oftentimes at this sea- 
son. 


Northern Pine demand is holding steady, 
with no heavy amount of lumber offering. 
Retailers are not making many additions to 
their stocks, as new construction is less than 
normal for this time of year. A fairly active 
demand for low grade lumber has continued 
for some time, and prices are firm. 





Protection Against Termites 


Wauna, Ore., July 1.—The Crossett-West- 
ern Company, of Wauna, has issued three at- 
tractive circulars in colors describing Wol- 
manized lumber, which is treated with Wolman 
salts for protection against decay and termites. 
Incidentally, one of these circulars states, there 
are some 1,500 species of termites. All but a 
few species live in narrow galleries that they 
eat out of wood, or burrow in the ground. These 
tunnels are enclosed and are not often visible. 
Because of this, the termites are hard to lo- 
cate until they have done their damage. 
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Build Customer 
Confidence 


Your customers car tell by looking 
at it that Booth-Kelly Douglas Fir 
stock is GOOD. The Triple Certifi- 
cation of Quality which every item 
bears is absolute proof to them that 
it IS Good. It means the makers are 
proud of the product and are glad to 
give your customers this pledge of 
Quality. 


The Booth-Kelly guarantee means all 
it implies, for it is given by one of 
the Pioneer Fir Producers on the 
Coast, with a record of delivering 
satisfaction to all buyers through 
more than three decades. 


It will pay you to investigate our 
facilities for serving your needs in 


DOUGLAS FIR 


Dimension, Flooring, Ceiling, 
Drop Siding, Finish, Stepping, 
Mouldings, Casing, Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


WeootlAtell 


“LUMBER C 
SUGENE ORE. 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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William Sadler, inspector for the National 
Hardwood Lumber Association, has been trans- 
ferred from Buffalo, N. Y., to Vicksburg, Miss. 

Douglas Jones, son of H. Morton Jones, vice 
president R, T. Jones Lumber Co., North Tona- 
wanda, N. Y., is recovering from an appendi 
citis operation. 

M. B. Nelson, Kansas City, Mo., president 
Long-Bell Lumber Co., arrived in Longview, 
Wash., June 21 for an indefinite stay in con- 
nection with his company’s interests. 

Recent visitors in Buffalo lumber offices 
were: William S. Nelson, chief inspector of the 
National Hardwood Lumber Association, Chi- 
cago; Hugh C. Jaquess of Nickey Bros. Lum- 
ber Co., Memphis, Tenn.; and R. L. Wilson, 
secretary-treasurer of the Deer Park Lumber 
Co., Deer Park, Wash. 

Governor Martin has appointed J. F. Daggett, 
of Klamath Falls, Ore., a member of the Oregon 
State Board of Forestry, representing the 
Western Pine Association, of which Mr. Dag- 
gett is an active member. This appointment 
is in accordance with the recent act of legis- 
lature increas'ng the board to include repre- 
sentation of the pine interests. 


John Sherwood, of Omaha, Neb., formerly 
associated with the Walrath & Sherwood Lum- 
ber Co., line yard concern, has been appointed 
sales representative of the Insulite Co. in Ne- 
braska and South Dakota, with headquarters at 
Omaha, it has been announced by T. J. Lind- 
strom, of Minneapolis, northwest sales man- 
ager of the insulation products manufacturers 

Twelve hundred employees of E. C. Atkins 
& Co., saw manufacturers of Indianapolis, and 
their families attended a picnic at Brookside 
park June 15. A parade of 215 automobiles, 
four busses and a truck took the throng to the 
picnic site from the plant. Albert Hausman, 
general chairman, was assisted by E. C. Atkins, 
Edward Thatcher, Cyrus E. Wood, C. A. New- 
port and Ray McKinney. 


O. D. Romney, Jr., manager of the Romney 
Lumber Co., and former president of the Utah 
Lumber Dealers’ Association, will sing with 
the Mormon Tabernacle Choir at the exposi- 
tion at San Diego, Calif., during July. Mr. 
Romney’s bass voice has been well trained, and 
he has been a member of the Salt Lake City 
national broadcasting organization for several 
years. He will be absent from his office about 
two weeks. 





Short Lumber Course to Be Held 


Norris, TENN., July 1.—J. F. Carter of the 
Southern Pine Association will conduct a short 
course on the “Selection, Properties and Uses 
of Lumber” in connection with the training pro- 
gram of the Tennessee Valley Authority. The 
course will be from July 9-12 in the south wing 
of the cafeteria, and in order to accommodate 
all interested men both morning and evening 
sessions will be held. The morning meetings 
will open at nine o'clock, and the night periods 
at eight. 

The subjects on the schedule follow: grade 
marking and how to choose lumber, wood struc- 
ture—knots, density, and moisture content, prop- 
erties of wood, wood frame construction, appli- 
cation of triangle principle, fifteen points of 
good construction, blue stain, red heart, decay 
and their treatment, stain, preservative and fire- 
proofing. Mr. Carter asks that everyone be 
prepared to question him about things not un- 
derstood after each session. 

The training section of the TVA in Norris 
has booklets describing characteristics of pine 
lumber ready for free distribution, which may 
be secured by writing a request. 





Hopes to Retain Benefits of 
Code Negotiations 


MINNEAPOLIS, MINN., July 1.—E. H. Batch- 
elder, Jr., vice president in charge of sales of 
the Insulite Co., a leading manufacturer of in- 
sulation board, an- 
nounces that this 
company will en- 
deavor in every 
way to follow out 
the constructive 
features of the poli- 
cies which it had 
in effect during the 
operation of NRA. 





EK. H. BATCH- 
ELDER, JR. 
Minneapolis, 

Minn., 

General Sales 
Manager, 

The Insulite Co. 





Mr. 


said: 


Batchelder 


We endorse and 
subscribe gener- 
ally to the fair 
trade practice pol- 


icies and mer- 
chandising meth- 
ods which were 


established during 
the era of the 
Code of Fair Competition of the Insulation 
Board Industry, and it is our hope that it 
will be legally and competitively possible to 
continue these policies. 

The degree of stability attained thus far 
in manufacturing and merchandising prac- 
tices must be preserved if it is humanly pos- 
sible to do so. In my opinion, the perpetu- 
ation of these policies is vitally necessary in 
order to retain many of the orderly and stable 
marketing and distribution conditions which 
have been prevalent for several months, the 
preservation of which will be of the utmost 
benefit to the consuming public, to various 
classes of distributing trade involved, and to 
the manufacturers. 





Will You Join in Congratulating 
Pioneer Saw Expert? 


Perhaps no person connected with the lumber 
industry stands higher in the estimation of those 
who know him and have had dealings with him 
than does J. H. Miner, of Meridian, Miss., who 
operates in that city the J. H. Miner Saw 
Works. Mr. Miner on July 14 will have at- 
tained the advanced age of 74 years. From A. 
W. Nichols, proprietor of the Alba Custom 
Mills, Alba, Mich., comes to the AMERICAN 
LUMBERMAN the suggestion that Mr. Miner’s 
friends and all those interested send to him on 
his birthday a card of congratulations. In his 
letter Mr. Nichols says: 


J. H. Miner, of Meridian, Miss., at one time 
was filer in the fastest mill in the United 
States. He is an authority on saw hammer- 
ing and fitting. He has made and sold thou- 
sands of hammering benches of the very 
best kind, has published and sold perhaps 
thousands of books on saw hammering. His 
efforts and skill along these lines have done 
much for the lumber industry, and have been 
the means of saving lots of lumber. He will 
be 74 years old on July 14, and [ would sug- 
gest that each reader of the AMERICAN 
LUMBERMAN, and each one interested in the 
lumber business, send Mr. Miner a card con- 
gratulating him on his seventy-fourth birth- 
day. This would not mean much to each in- 
dividual, and would make him feel good in 
his old age. I have never met Mr. Miner, 
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but have known him and have had dealings 
and communications with him _ for 


many 
years. I am using one of his hammering 
benches that I have had for more than 


thirty years. 


The AMERICAN LUMBERMAN is glad to pass 
this suggestion of Mr. Nichols along to its 
readers, many of whom will recall interesting 
articles of Mr. Miner that have appeared at 
intervals in this publication. 


Moving Main Office to Mill 


ATLanta, Ga., July. 1—The _ Cleveland- 
Oconee Lumber Co. has announced that on 
July 15 its main office, which for several years 
has been located in Atlanta, will be moved to 
its plant at Gardners, Ga. On and after that 
date mail should be addressed to the Cleveland- 
Oconee Lumber Co., Gardners, Ga. Its tele- 
graph address will be Oconee, Ga., and its long 
distance telephone connection, Gardners, Ga. 





Moves to Indemnify Lumber Secre- 
tary Injured by CCC Truck . 


WasuincrTon, D. C., July 1.—Sen. Lewis B. 
Schwellenbach of Washington has introduced 
a bill (S. 3076) to indemnify Col. W. B. 
Greeley, of Seattle, secretary-manager West 
Coast Lumbermen’s Association, who was 
critically injured last winter when struck by 
the overhanging portion of a CCC truck as it 
went around a_ street corner in Olympia. 
Colonel Greeley, who had been standing at the 
curb, was knocked to the ground, hit his head 
on a stone, and was confined to his bed for 
weeks. The bill, which has been referred to 
the Senate Committee on Claims, is as follows: 

That the secretary of the treasury be, and 
he is hereby, authorized and directed to pay, 
out of any money in the treasury not other- 
wise appropriated, to W. B. Greeley, of 
Seattle, Wash., the sum of $2,500, in full 
satisfaction of his claim against the United 
States for damages for personal injuries sus- 
tained by him on Feb. 1, 1935, near the 
Fourth Avenue Bridge, Olympia, Washington, 
when he was struck by a Civilian Conserva- 
tion Corps motor truck driven by Owen E. 
Cole, an employee of the Civilian Conserva- 
tion Corps, Camp Matlock, Washington. 


Nar +d Manager National Door 
Manufacturers’ Association 


Kansas City, Mo., July 1—Paul E. Kendall, 
State director of the Federal Housing Admin 
istration in Missouri and former advertising 
manager of the Long-Bell Lumber Co., has re- 
signed his Government position to become sec- 
retary-manager of the 
National Door Manu- 
facturers’ Association 
starting July 15. Mr. 
Kendall’s headquarters 
will be in Chicago. 

Mr. Kendall’s lumber 


experience was gained 








PAUL E. KENDALL, 
Kansas City, Mo.; 
Secretary-manager 

National Door Manu- 

facturers’ Association 





through work in yards 
in Kansas City, St. 
Louis, and in Oklahoma 
and Texas. At one time 
he was part owner and 
manager of the Kendall 
Lumber Co., operating 
an Oklahoma yard. He 
joined the Long-Bell Lumber Co., after suc- 
cessfully conducting a trade-marked-lumber sur- 
vey for the firm. Mr. Kendall has been with 
the FHA since the regional and district organ- 
ization was formed last August. When he was 
working for a Kansas City advertising concern, 
Mr. Kendall had charge of the national adver- 
tising account of the Southern Pine Associa- 
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tion. He also wrote the first full-page advertise- 
ment to appear in the Saturday Evening Post 
hy the lumber industry. 

In his new position, Mr. Kendall will direct 
activities which include promotion of the prod- 


ucts of over thirty manufacturers of stock 
window and door frames, sash, and cabinet 
work. 





Lumberman Says Ewope Leads U. S. 
in Recovery . 


Boston, Mass., July 1—Edward V. French, 
vice president of the Atlantic Lumber Co., 
manufacturers and exporters of Southern hard- 
woods, returned on the liner Britannic last week 
to the head office of the company at 88 Broad 
Street, Boston, from a ten weeks’ business trip 
abroad that had carried him to the chief hard- 
wood consuming centers of Great Britain, the 
Scandinavian countries, Holland and Belgium. 
He is a son of the founder of the business, 
George E. French, who 
opened a small office at 
State and Kilby Streets 
forty years ago and has 
seen the enterprise grow 
until today it occupies 
most of the space on 





EDWARD V. FRENCH, 
Boston, Mass.; 
Tells of business con- 
ditions abroad. 





the eighth fluor of a 
modern office building 
to handle the product of 
its five hardwood saw- 
mill plants in the South. 

Mr. French, the son, 
is pleasantly known in 
the trade, gives his at- 
tention chiefly to the 
overseas business and spends at least two months 
each Spring with his selling agents and larger 
buyers in northern Europe and Great Britain. 
He informs an AMERICAN LUMBERMAN rep- 
resentative that general conditions have not 
changed materially since his last visit one year 
ago. He said: ; mn 

The leading industrialists 
convinced that for the first time in many 
decades, Europe rather than America is at 
the head of the procession in the march to- 
ward recovery. On the other hand it is clear 
that the business boom in England, so much 
in evidence one year ago, was considerably 
overplayed to produce some surplus of com- 
modity supplies that is now being worked 
back to normal. The builders finish and fur- 
niture factories in England and Belgium are 
very active right now and at some plants I 
found they were running with three eight- 
hour shifts. The turning point with Belgium 
came when she abandoned the gold standard 
in the early spring. There has since been 
rapid business expansion. All of the Scandi- 
navian countries, Holland, Belgium and Great 
Britain are in a state of excellent commercial 
health. I wish I could include Germany and 
France in this group, but those countries are 
so off balance—politically and economically 
—as to discourage close business relations 
with the outside world. In Great Britain the 
hardwood buyers did not take kindly to the 
price demoralization of February and March 
which swept over the market for American 
woods. Over there they encourage uniform- 
ity and stability and have welcomed the re- 
turn to a normal price level that has been in 
evidence during the past two months. They 
are impressed today that by reason of cur- 
tailed production of American hardwoods, 
and the trend toward trade recovery in this 
country, offerings during the balance of the 
year will not exceed requirements and with 


and bankers are 


this in mind have been inclined to place 
round lot orders for delivery in the fall 
months. 


Of the five plants of the company the two 
Appalachian mills at Knoxville and Duff, Tenn., 
and the mill at Sardis, Ga., are running to 
capacity, while the big plants at Arkansas City, 
\rk., and Clayton, La., are slowed down by 
reason of a short log supply due to heavy flood 
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waters throughout those areas. Mr. French 
was in London during the week of the King’s 
Jubilee and was particularly impressed by the 
great loyalty of the people for their ruler. 


Will Represent Federal Barge Lines 


SeatrLte, Wasu., July 1—The Anderson- 
Mattoon Co. (Ltd.), has announced its appoint- 
ment as Pacific Coast general agent of the 
Inland Waterways Corporation, which operates 
the Federal Barge Lines. This brings direct 
representation to the Pacific Northwest for the 
first time, offices formerly being maintained in 
California. 

The barge lines have entered the third season 
of open navigation on the Illinois River into 
Chicago, and are starting operations this month 
on the Missouri River into Kansas City, an- 
other step in a program of full development of 
water transportation on the Mississippi and 
tributaries. 





Retail Firm Moves Headquarters 


The Cloverland Supply Co., line-yard con- 
cern operating in the upper peninsula of Michi- 
gan, has announced that effective July 5 its 
headquarters will be at Crystal Falls instead of 
at Amasa, and requests that letters and invoices 
be directed to the new address. 





Continues on State Forest 


Commission 
MALVERN, ArK., July 1.—A. L. Strauss, pres- 
ident of the Malvern Lumber Co., has been 


reappointed as a member of the State Forestry 
Commission by Gov. Futrell. Mr. Strauss has 
served as chairman of this important commis- 
sion for the past three years, and the work of 
the commission has been valuable to the State 
in conserving its forests, fire prevention and 
many other useful activities. 





They Called Him ' "Colonel" and 
Now, Suh, He Really Is 


For lo, these many 
ness acquaintances have frequently called him 
“Colonel” and even new customers have been 
known to confer this title on him after only a 
short conversation—and now C. B. Cunning- 
ham, well known Chicago lumber and flooring 
broker, really is one, for the likable and. ener- 
getic owner of the Cunningham Lumber Co. 
on June 12 was com- 
missioned a colonel on 
the staff of Gov. Ruby 
Laffoon, of Kentucky. 
This honor was con- 
ferred upon him in rec- 
ognition of his patriotic 
activities in war time 


years, friends and _ busi- 





Cc. B. CUNNINGHAM, 
Chicago; 
Commissioned a 
Kentucky Colonel 





and peace, for the new 
colonel served with the 
23rd U. S. Engineers in 
France for 16 months 
(carrying on the tradi- 





tion of a family that 
has served in _ the 
American Army in all 


is treasurer Illinois Society of the 


our wars) ; 
War of 1812; public relations officer Chicago 


Board of Trade Post, American Legion (in 
which capacity he conducted the impressive 
Memorial Day services of the Board of Trade 
last month) ; and is an officer of various other 
military organizations and patriotic societies. 
His parents are residents of McMinnville, 
Tenn., and Colonel Cunningham is well known 
among sawmill operators and flooring producers 
of Tennessee and Kentucky. 
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Joins Hardwood Sales Staff 


GREENCASTLE, IND., July 1.—Following the 


decision of the North Central Hardwood Asso- 
ciation, which has been functioning as a Code 
administrative agency only, to discontinue fur- 

W. W. Fobes, 


ther co-operative effort, secre- 
tary-manager, has 
joined the sales staff of 
Charles H. Barnaby, 
well known hardwood 
manufacturer of Green- 
castle, one of Indiana's 
leading band mill op- 
erators, and will look 
after sales in central 





W. W. FOBES, 
Greencastle, Ind.; 
Joins Sales Staff 





territory. Prior to his 
two years’ service as 
Code administrator, Mr. 
Fobes was secretary- 
treasurer of the Egbert- 
Hay-Fobes Co., hard- 
wood manufacturer, 
Goshen, Ind., and_ be- 
fore the incorporation 
of that company was in the sales department of 
the old ‘concern of ‘Sanders-Egbert Co. at 
Goshen. 

With his long and 
hardwood industry, 





varied experience in the 
Mr. Fobes will be thor- 


| oNEAGO 
M ° Di0A jo- | 


Hardwood 
Lanier 
= CISAR BROTHERS | 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 























GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 
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Builders’ Commercial Agency 
ESTABISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

rally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Kenilworth Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 
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oughly at home in his new connection with 
Charles H. Barnaby, and will be a welcome 
visitor in the offices of buyers of Indiana 
hardwoods. 





on Lumber Association Executive 


Wooster, Ono, July 1—The College of 
Wooster at its commencement ceremonies last 
month conferred honorary degrees on six per- 
sons, including a Doctor of Laws degree on 
Wilson Compton, general manager National 
Lumber Manufacturers’ Association, Washing- 
ton, D. C. He is an alumnus of this college of 
which his father, Dr. Elias Compton, is dean- 
emeritus. His mother (who herself was 
awarded a degree by Western College for 
Women, Oxford, Ohio, a few years ago for 
being “wife and mother of the Comptons”) 
placed the hood upon her son. 





ILC.C. seit Lumber 
Freight Rates 


(Continued from Page 21) 


manufacturer, and Homochitto Lumber Co., 
shortleaf manufacturer); V. J. Yardley, St. 
Louis, Mo., vice president in charge of sales, 
Sabine Lumber Co.; Fred Dierks, Kansas 


City, Mo., vice president Dierks Lumber & 
Coal Co.; William T. Hancock, Houston, Tex., 
traffic manager for the Kirby Lumber Co.'s 
receivers; A. G. Fitzgerald, Camp Manufac- 
turing Co., Franklin, Va.; Harold S. Foley, 
general sales manager Brooks-Scanlon Cor- 
poration, Foley, Fla.; and J. W. Roberts, 


Chicago consulting accountant specializing in 
transportation work. 

“We do not say that the proposed rate is not 
compensatory to the western railroads for the 
service rendered, but that it is not proportionate 
to the rates charged competing species by the 
lines which serve them,” Mr. Moore carefully 
explained, with a weather eye open to possible 
future rate negotiations, and much of his testi- 
mony was devoted to proof of this contention. 
It is necessary to maintain this balance of 
freight rates if open competition between south- 
ern pine and Douglas fir is to obtain, he con- 
tinued, for the normal differential caused by the 
greater distance fir travels to the eastern market 
is offset by the greater cost of producing south- 
ern pine. For official declaration of the differ 
ence in production costs the pine testimony in- 
cluded comparative cost figures submitted to the 
Lumber Code Authority by both regional 
groups, for preparation of minimum cost-pro- 
tection prices under the Lumber Code. This, 
said pine witnesses, showed that pine costs $8.61 
a thousand feet more to produce than does fir; 
rebuttal testimony by Colonel Greeley was to the 
effect that this figure was compiled preponder- 
antly from large mills in the South, and more 
equally from large and small mills in the West, 
and yet that in a later compilation the difference 
was only $5.66; in answer to this, V. A. Stibolt, 
S. P. A. trade extension manager and former 
chairman of the association’s costs and prices 
committee, testified that these later figures did 
not in either case reflect actual costs, but that 
they were published as a “matter of policy” in 
response to the President’s request for reduced 
costs of building. 

Southern pine arguments against the pro- 
posed rate were that because of higher southern 
production costs this rate would progressively 
exclude southern pine from fair competition in 
the territory east of Chicago and west of Ro- 
chester, described by pine witnesses as “our 
last open, competitive market”; that Douglas 
fir lumber admittedly could be shipped by wa- 
ter into this territory but the amount actually 
so shipped is insignificant and does not set the 
prices; that the proposed tariff covers many 
high-grade items that can not economically and 
safely be shipped by water, because of breakage, 
increase in moisture content, and other damage, 
and that therefore application of the reduced 
rate to these items would not meet water com- 
petition at all but would be for the purpose 
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of cutting under prices of southern pine and 
other southern and eastern woods; that south- 
ern pine is not a receding or failing industry 
but is increasing, with reforestation practices 
that assure its permanency if markets are ayail- 
able; and that southern pine has a greater nor- 
mal surplus of production, which costs more to 
manufacture, than does Douglas fir. 


"Tough Nut to Crack’ 


All the lumber producing regions represented 
produced testimony to show the general impor- 
tance of their industries to be economic wel- 
fare of their respective areas. All the railroads 
presented figures to prove their need for holding 
all their present lumber tonnage and of getting 
more if possible, if they are to survive. Both 
pine and fir producers showed great progress 
in reforestation to assure permanency of opera- 
tion, and the economic necessity of having a 
market for trees so they can be cut before they 
are “over-ripe” or otherwise deteriorated. No 
railroads wanted to reduce freight rates, but 
western lines said if they didn’t do this, they 
would lose the business entirely, and the south- 
ern railroaders said that if the western lines 
do reduce rates the southerners will be forced 
to make comparative reductions or see both 
their shippers and themselves lose the business. 
Southern lumbermen and other producers op- 
posing the rate said in effect, “It will permit 
Douglas fir to take our markets in this CFA- 
Suffalo-Pittsburgh territory,” and to this west- 
ern lumbermen said in effect, “We intend to 
get in there anyhow, some way, and the ques- 
tion is not, ‘Do we do it?’ but ‘Do we do it 
by water or by rail?” 

After the argumentation which starts July 
19 this knotty problem will be up to the Inter- 
state Commerce Commission. Just now it is 
up to the opposing council, including William 
C. McCulloch, of Portland, for the West Coast 
Lumbermen’s Association; John S. Burchmore, 
of Chicago, for the Weyerhaeuser interests; R. 
C. Fullbright, for Southern Pine Association; 
J. V. Norman, of Louisville, Ky., for the South- 
ern Hardwood Traffic Association and his part- 
ner, Robert E. Quirk, for southwestern manu- 
facturers of western pine; Charles Donley, of 
Pittsburgh, for Appalachian lumbermen; and 
Mason Manghum, of Richmond, for Virginia 
lumber and box manufacturers. 


Realm of the Retailer 


(Continued from page 23) 
in the new method of pushing black gold out 
of the ground with water. 

Mr. Hunter added his testimony that business 
is on the up and up: sales not so big in indi- 
vidual units but numerous enough to keep a 
fleet of three or four trucks humping. 

Mr. Hunter has some lumber manufacturing 
interests; being associated with the Weyer- 
haeusers, George W. Dulany, Jr., and others. 
He was recently back from a trip to Kansas 
City where he had been in conference with his 
manufacturing associates, and he brought along 
some cheering news about lumber recovery. 
West Coast strikes were not so good, and the 
story in part is that these disorders have 
checked a great building recovery on the Pacific 
side of the country; but that it is merely 
checked, and that within a comparatively short 
time the West Coast will be up to its ears in 
building. 

Title I, so Mr. Hunter tells us, is the berries 
in Warren, with Title II in reserve and more 
or less bolstered with future hope. The new 
freight rate from the Northwest, it is hoped, 
will help with rail shipments of western pine. 
A good bit of western lumber comes into this 
part of Pennsylvania via the canal. Cargo 
shipments to the East Coast take some time; 
but on steady selling items, on which needs can 
be anticipated, they’re a good bet. 

Paint has been a good item, and the Pickett 
office has a paint department and display. Mr. 
Hunter showed us a cypress lawn chair, made 
to retail for 98 cents. At that price, sitting on 
the ground would be expensive. 
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LUMBER MARKET REVIEW 


Southern Pine in Active Demand in Mixed Cars or Small 
Lots; Most Prices Steady 


Southern pine sales have recently been heavy and give 
every indication of increasing. Orders during the week 
ended June 22 were 103 percent above those of the corres- 
ponding week last year, at identical mills; against a gain 
in production of only 29 percent above last year. The small 
mills in the South are reported badly oversold. ‘The heavy 
bookings are in large part due to the strike on the West 
Coast, but there is every evidence that demand, especially 
in the South itself where pine has a competitive advantage, 
will keep the order files full, for May reports from Kansas 
City Federal Reserve district gave retail sales of lumber 
as 27 percent above those of May, 1934. At that, consump- 
tion in a good part of the territory has been handicapped by 
rains. A large share of the business is in mixed cars of 
building items, and orders are for immediate needs, as most 
buyers hope for an easing of prices when the West Coast 
mills are able to resume shipments. 

North Carolina pine mills continue oversold, and neces- 
sary delays in shipment have been holding back the place- 
ment of new business. City building demand in the sales 
territory has been active, but drouth damage is hurting 
rural demand. Higher grades continue strong, and large 
sizes have advanced, but larger offerings by small mills 
have caused a weakness in yard commons and industrial 
low grades, though demand for the latter has been show- 
ing a quite satisfactory improvement. 

Western Pine Mills Find Demand Brisk; Lowers Are in 
Small Supply and Strong 


Business of Inland Empire mills in the week ended June 
22 was 30 percent above 1934, with production 16 percent 
ahead of last year and seasonably above the bookings. 
Unfilled orders that date were about 80 percent above last 
year’s level, while stocks were 11 percent below last year’s. 
Many Atlantic coast distributors had been withholding 
their orders to await the announced reduction in rail rates, 
and recently have been buying for pressing needs. There 
is still a good volume of buying by middle West yards. 
Purchasing of western pine in both territories has been 
larger than usual because of the strike on the Coast. Lower 
grades are especially scarce and strong, and quotations on 
the bulk of the list are steady at recent levels. 


Coast Mills Are Resuming Production; Orders Withheld 
Because of Premium Prices Asked 


Late reports indicate that progress is being made toward 
ending the strike on the West Coast, by one means or 
another, and that more mills have been able to resume 
operations. Total production in the week ended June 15 
was 30 percent below 1934, with orders 17 percent above 
1934, the orders amounting to about fifty percent above 
the production, as reported by a group of 426 identical 
mills, and their orders would undoubtedly have shown a 
larger gain over last year had it not been for the fact that 
buyers feared shipments would be delayed by the strike, 
and have postponed placing business. 

Rail buyers have been able to secure British Columbia 
lumber on a competitive basis, since prices of commons in 
the Northwest are now $2 to $4 over Code, and such 
prices would about pay the tariff and net British Columbia 
mills the Code figure. Rail mills are in a much more favor- 
able position to ship than are waterfront plants, and the rail 
movement recently has amounted to over half the Coast 
total. Postponement of the rate reduction to east of the 
Illinois-Indiana line has been a severe disappointment to 


buyers, but they have hopes of favorable results following 
the current hearing before the ICC. 

Atlantic coast wholesale stocks of yard commons are re- 
ported to be badly depleted. Retail. yards had loaded up 
in order to carry past the strike period, but are now begin- 
ning to move out a much larger volume of lumber, and 
have had to turn to a larger extent to eastern and southern 
species. The few mills able to ship have had to ask a stiff 
premium, so buying is confined to pressing requirements. 
California trade had been depending a good deal on British 
Columbia, but B. C. ports are now tied up by a longshore- 
men’s strike, and consequent advances in retail prices are 
discouraging the undertaking of new building. 

The export market is stagnant, because it is impossible 
to ship. The Northwest may benefit from the current tariff 
controversy between Canada and Japan, which has resulted 
in a stoppage of Japanese orders to British Columbia. 


Hardwoods Moving in Greater Volume for Building; 
Industrial Call Fair and Foreign Improving 


With demand improving, and production in the South 
much curtailed as a result of rains, the hardwood market 
has been gaining strength. The whole market had been 
depressed by a surplus of low grades, and large volumes of 
these have recently been absorbed by flooring plants. Mill 
stocks are appreciably lower than at this time last year, 
and scarcities are beginning to appear in some of the pop- 
ular items, with the mills inclined to hold these for further 
advances, more especially as there is little hope for active 
resumption of logging in the South for some weeks yet. 
The best domestic buyers are the flooring and millwork 
plants and retail yards, as a result of more activity in 
building, but there has been a seasonal decline in buying 
by the body plants, and furniture demand, pending the re- 
sults of summer shows, is only moderate, though the furni- 
ture industry is optimistic because of an increase in retail 
sales. There is also a good call from box and cooperage 
factories. The domestic demand is augmented by an im- 
proved call from abroad, during what is ordinarily a dull 
season, a condition that is encouraging. 


Northern Pine, Hemlock and Eastern Spruce Actively 
in Demand, with Mill Stocks Being Depleted 


Business in northern pine has been more active, five 
identical mills reporting, for the week ended June 22, an 
increase in new business of 154 percent as compared with 
the corresponding week a year ago. Gross stocks of five 
identical mills on June 15 were 27 percent less than those 
of the previous year. The mills have undoubtedly bene- 
fitted from the shutting off of supplies from the West Coast, 
but business, especially in the Northwest grain States, is 
more active, April retail sales, in board feet, having been 24 
percent above last year’s, and improving; and in the 
Niagara area also there has been a pick up. 

Northern hemlock has also been very active, bookings for 
the week ended June 22 having exceeded those for the cor- 
responding period last year by 142 percent. A large part 
of the gain in business comes from the retail yards in the 
Michigan-Wisconsin territory; yard sales are larger and 
it has been difficult to secure western lumber. 

Eastern spruce is in much heavier demand in all Atlantic 
coast markets, because of the tie-up of supplies of inter- 
coastal fir; but this demand, and stronger prices, have 
encouraged increased import of Maritime spruce, part of 
the British market for which has been lost to Russia. As 
a result, Northeast lumber is holding at recent price levels, 
with a discount of $1 allowed for random. 


Statistics, Page 44 — Market Reports, Pages 48-51— Prices, Pages 56, 58 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have reported the following avera 
change, New Orleans, La., for sales made in the period June 
to date have been inserted and distinguished by asterisk: 
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ge f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 
19-25, but, where prices for this period were not available, prices for the month 
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sold direct to the trade, the average being 5/4 “*""" 67:00 52.00 42.00 32.00 17.00 
eg “oO — sales reported by many 6/4 72.00 57.00 47.00 34.00 17.00 
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CHAPIN’S LUMBER RECKONER 






















Price Saves Time By N. CHAPIN 
Reduced and Labor— Postpaid 
50%, Prevents Errors $2.00 


The tables reduce to board measure all 
fractional sizes of lumber, advancing by 
quarter-inches from 1x1 to 15x15 inches square 
and 20 feet long, also scantlings and square timbers, 
idvancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board measure. 
The book contains 171 pages of strong white paper, is 4x7 inches 

and is bound in cloth. 


431 South Dearborn Street 


American Lumberman, Caan Mak. 
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SPECIALISTS FOR OVER 30 YEARS! 


CHOICE ALABAMA ¥Pioneer Producers 
of End- Matched 


YELLOW PINE Pine Flooring 


In Soda Dipped, Air Dried Dimension, Boards and Roofers 


Kiln Dried Finish and Mouldings 


JACKSON LUMBER COMPANY \accaa> 
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Lockhart, Alabama A At 
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HOME OWNERS -- MERCHANTS 
DECORATORS -- REALTORS 
ARCHITECTS -- CONTRACTORS 


THOUSANDS 


HAVE SEEN THE 
CELOTEX TRAVELING EXHIBIT 


This new and unique exhibit of modern 
wall and ceiling decoration has been visited 
by thousands in many of the important trad- 
ing centers of the country. The exhibit illus- 
trates simple, inexpensive treatments for 
finishing interiors—modern as well as con- 
servative designs for living rooms, recre- 
ation rooms, dining rooms, bedrooms, re- 
ception halls, schools, churches, clubrooms, 
retail shops, offices, showrooms, taverns 
and theatres. 


The exhibit shows how Celotex Products 
can be combined effectively, bringing a new 
individuality to buildings of every kind by 
means of Celotex Building Board, Celotex 
Tile Board and Celotex Finish Plank in 


various colors and textures. 


If the Celotex Traveling Interior Finish 
Exhibit has visited your town you already 
know its selling value. If not, take ad- 
vantage of your first opportunity to see one 
of the most influential sales helps any 
manufacturer has yet devised — another 
powerful chapter in the helpful story of 


Celotex co-operation. 


THE CELOTEX COMPANY 
919 No. Michigan Avenue, Chicago, Ill. 


CELOTEX 


BRAND 
INSULATING CANE BOARD 


Reg. U. S. Pat. Off. 


BUILDS @ INSULATES @ DECORATES © SUBDUES NOISE 
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JEROME SWINFORD, 58, well known 
Texas lumberman, died at his home in Hous- 
ton, Tex., June 15, following an illness of six 
years. Jerome Swinford came from a well 
known lumber family, his father, Sam T. 
swinford, for years having been engaged in 
the lumber business in the early days of the 


industry at Orange, Tex., later having been 
sales manager of the Kirby Lumber Co., 
Houston, Tex. Jerome Swinford spent his 


business life as a lumberman, starting as a 
bookkeeper in one of the plants of the old 
William Cameron Co. He served later as 
buyer and salesman for the Kirby Lumber 
Co, the W. H. Norris Lumber Co., and sales 
manager of the L. J. Boykin Lumber Co. 
From there he entered the lumber commis- 
sion business for himself, continuing success- 
fully in this business for fifteen years prior 
to losing his health, the business since then 
having been carried on by his wife. In addi- 
tion to his lumber business, Jerome Swinford 
became well known to lumbermen throughout 
the country because of his contributions to 
lumber trade journals. He was a salesman 
of the old school and played the game hon- 
estly and fairly. He was married in 1899 to 
Miss Maybel Sweet, of Houston. He is sur- 
vived by his widow, one son, his mother and 
three brothers, all of Houston. 


EDWARD T. GILMARTIN, 58, 
Gilmartin Lumber Co., Ft. Wayne, Ind., died 
at his home in Ft. Wayne June 23 after an 
illness of ten weeks. The death of Mr. Gil- 
martin was a loss to the city as he was active 
in civic, religious and fraternal circles. He 
was a life resident of Ft. Wayne. At 21, after 
attending Notre Dame University where he 
starred in football and swimming, he became 
associated with his father in the lumber com- 
pany bearing the family name, which was 
organized in 1887 by the senior Mr. Gilmartin. 
The deceased worked for the firm all his life. 
and expanded it in 1916. He was a member of 
the Cathedral of the Immaculate Conception, 
Indiana and National Retail Lumber Dealers’ 
associations, Rotary Club, Knights of Colum- 
bus, and other organizations, and helped sup- 
port the city’s hospitals and Ft. Wayne Art 
School and Museum. Surviving Mr. Gilmartin 
are his widow, three daughters, three grand- 
children, four sisters, and two brothers. 


WILLIAM L. BARTHOLOMEW, 67, widely 
known in the lumber and building trades of 
the Midwest and prominent in municipal and 
fraternal affairs in Beloit, Wis., died sud- 
denly of apoplexy June 21. He entered the 
lumber field about 40 years ago, and for many 
years was a sales representative of firms in 
Wisconsin and Illinois. Later he established 
a lumber brokerage 


treasurer 


: business. He was a 
member of the Beloit common council, and 
an alderman before the city manager form 


of government replaced the aldermanic sys- 








tem in 1931, and was a Mason. His widow 
and five children survive. 
JOHN B. McCABE, 71, associated with his 


brother, Thomas, in lumbering and furniture 


manufacturing at Salamanca, N. Y., died 
June 26 in his home at that city. When 


young. he engaged in lumber operations with 
a brother, Frank, in what is now Alleghany 
State Park. Mr. McCabe was once a member 
of the Alleghany State Park Commission, 
served on the village board, was an officer 
of the Knights of Columbus, and president of 
the Holy Name Society of St. Patrick’s church 
for 22 years. He leaves his widow, two sons 
and two daughters. 


J. D. L. WHITAKER, 81, said to be one of 
the oldest active hardwood men in the coun- 
try, died of pneumonia June 26 in his home 


at Memphis, Tenn. At the time of his death 
he was 


active in the export market, selling 
lumber for the EF. Stewart Lumber Co., 
Beebe, Ark., and other concerns in the tri- 
State territory. Mr. Whitaker sold hard- 
woods for the W. H. York Lumber Co. for 
many years, and once operated his own mill 
in Memphis. He is survived by his widow, 
two sons and a daughter. 


C. EDWIN GOVE, 72, president Gove Lum- 


ber Co., Beverly, Mass., and prominent busi- 
ness man in that city, died June 15. He was 
active in building affairs at Beverly since 
1911, and built many homes in Watch Rill, 
R. I., Long Island and Tuxedo, N. Y. Mr. 


Gove constructed St. Peter’s Episcopal church 


of which he was a vestryman. He was a 
member of the Palmer Royal Arch chapter 
of the Budleigh lodge of Masons, and other 


fraternal groups. He 


and 
a son. 


leaves his widow 


WILLIAM E. BERTRAM, 71, pioneer north- 
west lumberman, died at his home in Min- 


heapolis, Minn., June 18. He entered the 
lumber business when 18 at Rudolph, Wis. 
Four years later he went to Peterson, Iowa, 
engaging in the lumber business there 14 
years before moving to St. James, Minn., and 
then to Minneapolis in 1902 where he has 


since been in the lumber industry. Surviving 
are his widow, a son, a daughter, two 
brothers, and a sister. 


ISAAC ANDERSON, 85, oldest active saw- 
mill operator in southern Indiana, died sud- 
denly June 19 of apoplexy at the home of 
his son, E. G. Anderson, near Petersburg, Ind., 
as he was starting for his mill. He owned 
and operated saw mills in Pike county for 
over 50 years. Mr. Anderson was the oldest 
member of the Red Men Lodge in Indiana 
having belonged to the organization for 66 
years. He leaves two sons and two daugh- 
ters, 


MRS. ELIZABETH ALEXANDER, 70, wid- 
ow of Louis Alexander, pioneer lumber mill 
operator in Kentucky, Missouri and Arkansas, 
1870-1910, died of cerebral hemorrhage at her 
home in Little Rock, Ark., June 10. Surviving 
Mrs. Alexander are two sons, C. S. Alexander, 
general auditor of T. R. Miller Mill Co., Brew- 
al Ala., and Hugh D. Alexander, Little 
Rock. 


PAUL DEEVER, 35. in charge of the New 
York office, McGoldrick Lumber Co., Spokane, 
and Dalkena Lumber Co., Dalkena, Wash., 
died June 20 in New York City of pneumonia. 
Before going east, Mr. Deever was connected 
for several years with the home operations 
of the Dalkena Lumber Co. He is survived 
by his parents, three sisters, and a brother. 








BROWER H. HORKIN, 53, general manager 
of the southern California branch of the 
Frank Graves Sash, Door and Mill Co., died 
last week of a heart attack at his home in 
Long Beach, Calif. He worked for the Gem 


State Lumber Co., Pocatello, Idaho, several 
years. 
JASON BRANT, 83, pioneer lumberman, 


Berrien County, Michigan, died at his home 
in Coloma, Mich., where he resided 69 years, 
on June 14. He is survived by a son, two 
daughters, ten grandchildren and two great- 
grandchildren. 

EDGAR G. CUDE, 59, sawmill proprietor 
in Ogden, Utah, and for over 30 years promi- 
nent in Texas lumber business, dropped dead 
on a street in Downey, Idaho, last week. He 
was in Downey on business when stricken. 

FREDERICK C. 


WEBLER, 61, lumber 


dealer 46 years at Sodus Center, N. Y., died 
June 24. He was a life long member of the 
Masons and the Presbyterian church. A 
brother and a sister survive. 


HARRY H. LIND, 65. employee S. Pollock 
& Sons Lumber Co., Coldwater, Mich., thirty 
years, died at his home in that city, June 18. 





Never Better Opportunity for 
Shingle Promotion 


Wasuincton, D. C., July 1—In a letter ad- 
dressed to W. W. Woodbridge, manager of the 
Red Cedar Shingle Bureau, advising of action 
taken by the executive committee of the Na- 
tional Retail Lumber Dealers’ Association at its 
recent meeting in Chicago, Frank Carnahan, 
secretary of the association, expressed the opin- 
ion that “there was never a better opportunity 
for the promotion of wood shingles than at 
present,” and further expressed the opinion that 
“it seems to us that this is a golden opportunity 
for the red cedar shingle industry to put over 
a great trade promotional campaign.” The 
resolutions of co-operation, which were pub- 
lished in full on page 15 of the June 22 issue of 
the AMERICAN LUMBERMAN, Mr. Carnahan has 
advised Mr. Woodbridge, are being sent to all 
the dealers in the country, and “this matter will 
be vigorously brought to the attention of the 
dealers so they will understand what is being 
offered to them.” 

The opinion of the dealers, as expressed in 
Mr. Carnahan’s letter and also in other reso- 
lutions adopted by the executive committee, is 
that the interests of both manufacturers and 
distributors of red cedar shingles can best be 
served through the marketing of red cedar 
shingles. at stable prices that will encourage 
their more general use, and at the same time 
provide fair profits for the manufacturers and 
dealers. 














| How to Figure Costs for Advertising 





‘ In Classified Department 
Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
| Four consecutive issues.......... 90 cents a line 
| Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 


Heading 


No display except the heading is 
permitted. 

2xtra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St, Chicago, Ill. 


Many oppor- 





Too Late To Classify 


DISTRIBUTORS WTD.—INSULATING BOARD 


Aggressive Distributors wanted throughout the 
United States for a Foreign Wood Fiber Insulating 
Board—standard  sizes—competitive prices—good 
profit margin. See ad on page 35 and for full 
information address L-95, care American Lumber- 
man, Chicago. 








a 








LBR. CONSULTANT WHO KNOWS ALL PHASES 


Of retailing lumber can solve your problems and 
make your yard profitable. Charges reasonable. 
Address “‘L. 73,’’ care American Lumberman. 








WANTED ! 


Salesmen 


WANTED—SALESMAN 


To call on lumber dealer trade in the twin cities 
on commission arrangement, representing large 
middle west sash and door manufacturer. No 
objection to representing other lines. 

Address ‘‘L. 84,"" care American Lumberman 











WANTED—LUMBER SALESMAN 
For Northern Illinois and Southern phe age ay 
R. D. HUNTING LUMBER CO., Cedar apids, 
lowa. 

















ADVERTISING 








AMERICAN LUMBERMAN 





July 6, 1935 











WANTED 


| WANTED 


' 


' FOR SALE 











Salesmen 
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WANTED—SALESMAN 


To represent large middle west stock sash and door 
manufacturer in Texas and Oklahoma, calling on 
jobbers Must know the trade. May represent 
other lines if not conflicting. 

Address “L. 85," care American Lumberman. 





PLT IIIS 





Employees 





WANTED—SUPERINTENDENT 


Thoroughly experienced in the manufacture of spe- 
cial and odd millwork, veneer doors, cabinet work 
and interior trim. State age and experience. 


Address “‘L. 83,’" care American Lumberman 





WANTED—MAN FOR OUTSIDE SALES WORK 
And collections, manager type. 
Address ‘“‘L. 94,” care American Lumberman. 





WANTED—YOUNG MAN FOR ESTIMATING 
And selling in retail lumber yard. Give qualifica- 
tions and references in own writing first letter. 
FORBES LUMBER COMPANY, Indianapolis, Ind. 





EXECUTIVES—IF YOU CAN QUALIFY FOR 


Positions earning $3,600 or more, our personal and 
confidential service quickly locates suitable open- 
ings. NATIONAL EXECUTIVES ASS’N., 123 
Simons Bldg., Nashville, Tenn. 





Employment 


LLP LD LD LD PD PS 


WTD. POSITION—MGR. RETAIL LUMBER YARD 


err 











16 years practical business experience. Travelled 
extensively thru-out continent. Know lumber— 
sources of supply. Will go anywhere but prefer 
eastern states Present employed—best references. 


Address “L. 99'' care American Lumberman. 





WANTED—POSITION AS SALESMAN 


Or Eastern sales manager with progressive manu- 
facturer or wholesaler interested in increasing 
sales, developing markets and aiding the dealer 


in selling his product Extensive experience in 


producing and selling all types of wood to the 
better type of tr ade 
Address “L. 97"' care American Lumberman 





WTD. POSITION—SALESMAN 


Lumber, millwork or 


OR SALES MGR. 


allied lines. 35 years old, 


8 yrs. experience wholesale Ibr. & mliwk.; 4 yrs. 
building industry, 4 yrs. advertising At present 
employed; can give best references. 


Address “L. 98" care American Lumberman. 


Employment 





EXPERIENCED SALESMAN 


Years of successful selling building materials, mill- 
work, paint etc., to lumber and hardware trade 
in Montana and Wyoming, desires connection. Ref- 


erences 


Address “L. 89,"" care American Lumberman. 








FOREMAN OR WORKING FOREMAN 


Good all around on mill and cabinet work. 
Address “L. 79," care American Lumberman. 





WANTED POSITION AS YARD MANAGER 


Good Salesman; can sell the complete unit. 
collector. Wisconsin or Illinois preferred. 
Address “L, 81,"" care American Lumberman. 


__ Retail Lumber Yards 


ESTABLISHED RETAIL LUMBER YARD 


In Chicago or close in suburb. 
Address “‘L. 77," care American Lumberman. 


Good 











BUYERS AND SELLERS 
AT YOUR SERVICE 


The Want and For Sale department will help you 
to get what you want. 

Have you something to sell? Tell us what you 
want to sell or send your advertisement. We will 
carry the message to the people who are buyers. 
Everybody wants something or would like to sell. 

Send your advertisement to the AMiRICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, III. 





Lumber and Dimension 


WANT TO REPRESENT 


A reliable eastern consumer as buyer in compara- 
tively new territory producing Ponderosa Pine. 
Address ‘“‘L. 88,"" care American Lumberman. 


Timber and Timber Lands 


ee ee ee 


WANTED ALL KINDS OF CUT-OVER LANDS 


In any part of the United States. 
Address Box 6, Cornettsville, Ky. 























HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, III. 





POSITION WTD.—EXPERIENCED LUMBERMAN 
And cost and tax accountant, would fit well in 
retail yard, office manager, or new lumber manu- 
facturing company Go anywhere 

Address “lL. 100," care American lLumberman. 





YOUNG MAN STENOGRAPHER-SECRETARY 


Invoice and file clerk, ten years’ experience, very 


best references, real ability, wants job with good 
eoncern where honesty and perseverance mean 
something Will go anywhere 

Address ‘‘L. 66," care American Lumberman. 





POSITION WANTED 


Thoroughly experienced retail manager and sales 
representative. Executive ability, aggressive, good 
education fine re fe rences 


Address “L, 75,"" care American Lumberman. 





EXPERIENCED YARD MANAGER 


Open for position July Ist. 14 years’ experience. 
Go anywhere 34 years of age. Married. Good 
Reasons for change. Now employed. Best of Ref. 


Address “IL. 76... care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 
When you want «a new stock of lumber or shin- 
gles, new of second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and timber lands, 
or anything used in the lumber industry, you can 
get it at a small cost by advertising in the 
“*Wanted Columns” of the AMERICAN LUMBER- 
MAN. Manhattan Building. Chicago, Il. 





Used Machinery 


WANTED—IMMEDIATELY 


left hand Band Mill and carriage, must 
be A-1. Can use power plant, filing room equip- 
ment and live rolls. Furnish complete description 
and best price. 
Address “I. 82,” 





5 to 6 ft. 


American Lumberman. 


CASH FOR OLD LOG BAND SAWS AND GANGS 


$10 per ton, less the freight. 
MINER HOE WORKS, Meridian, 


care 





Miss. 





ONE LATE MODEL 209 KW GENERATOR 


With direct connected engine 220 Volt, 3 Phase. 
60 Cycle, A. C. current, complete with switch board 
and exciter, preferably a Unitiow Engine. 

GRAYSON LUMBER COMPANY, Birmingham 
Alabama. 


TENONERS, SINGLE AND DOUBLE ENDS 


Direct motor drive 
R. J. STONE, 16912 Fairfield, 





Detroit, 


Steel Rails 


Mich. 








Must be good condition, state price, condition, loca- 
tion; also Heisler or Shay locomotive. 
Address “L. 72," care American Lumberman 





WTD. 200 TONS OR ANY PART—RAILS 20—40 LB. 





Retail Lumber Yards 


FOR SALE 


On account of unfavorable State Legislation 
Chain Stores, an old established Florida 
owning Chain Lumber Yards, offers for sale severa| 
Retail Lumber and Building Material Yards. These 
Yards are on a going profitable basis and will not 
be sold at a sacrifice. We wish to deal only with 
people with a good moral and financial reputation 
Unless you have $10,000.00 or more in cash, please 
don’t answer this advertisement. 
Address “L. 93,’ care American Lumberman. 





agalnst 
concern 





OPPORTUNITY—GET BIG PAYING YARD CHEAP 


Small Lumber & Coal yard in North East Illinois 
must be sold at a sacrifice. Low operating ex- 
penses, located in section being developed. Only 
yard in wide territory. Owner will continue with 
yard if desired. 


Address “L. 74,’’ care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





FOR RENT OR FOR SALE 


Large lumber shed located in Davenport, Iowa 
City has population of 69,000 and has access to 
quad city population of 160,000. 


Address ‘“‘L. 65,"’ care American Lumberman. 





Lumber and Dimension 


DRY CANADIAN HARD MAPLE & BIRCH 





1 car 1x4” Hard Maple, 6’ to 16’ long 
clear 1 face and 2 edges 
2 ears 1” Hard Maple 


All Sap 1 side and better 


70% 1s and 2s; 30% No. 1 common and selects 
1 car 8/4 Birch 1s and 2s, av. 81%” wide 

40% 14% and 16’, 2 years old 
1 car 5/4 Birch 1s and 2s, av. 8%” wide 


25% 14° and 16’, 6 mos. old 
w AYNE LUMBER CO., 308 
Brooklyn, N. Y. 


ORDERS WTD. FOR BASSWOOD MOULDINGS 


In sizes of %x% and under. Lots of 25M each 
pattern. Submit full size details. 
Address “LL. 96’' care American 


FOR SALE 
200,000 ft. No, 3 8/4, band saw beech, maple and 
birch, full thickness, good lengths and widths; one 
to two years dry. 
Address “‘L. 91,’’ 


Greenpoint Ave. 





Lumberman. 





care American Lumberman. 





FOR SALE—40 M 4/4 & 5/4 WALNUT NO. 2 & BTR 


Twelve months dry. Address “L. 92,’ care Ameri- 
ean Lumberman. 


WE SOLICIT YOUR INQUIRIES 





4/4, 5/4, 6/4, 8/4, 10/4 & 12/4 No. 1 & Bet. Birch 

4/4, 5/4, 6/4, 10/4 No. 1 & Bet. Maple 

4/4, 6/4, 8/4. 10/4 & 12/4 No. 1 & Bet. Elm 
JACKSON & TINDLE, Inc., Grand Rapids, Mich 





Business Opportunities 


BUSINESS OPPORTUNITY 
is cheap, banks are anxious to lend. Con- 
trolling interest in a well established wholesale 
lumber company of Chicago may be secured now 
on terms that will return an income of 25% oF 
more on investment. A profitable addition to 4 
retail yard or a life time *topportunity for a young 
man with or without lumber experience. 

Address “M. 25," care American Lumberman 


LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 5 
Dearborn St., @hicago, Ill. 








Money 











































